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Sparks 


' First, the Red scare, then a na- 
tion with a scar, 


Many dodexs ose bound to see 
—— in the possible opportuni- 
ties in selling service designed to 
make night driving safer. 

* + * 


Rumania (the R stands for Red, 
too) has banned the showing of 
the movie “You Belong to Me.” 
That title fits factually for Soviet 


_ * * * 


One chewing gum manufac- 
turer’s sales last year exceeded 
$50 million. This firm thought 
smart public relations necessary 
for even a nickel sales ticket. 


* * + 

Rolling Along 

Despite bad weather, February 
industrial production hit the high- 
est rate in peacetime history, the 
Federal Reserve Board reports. 

The nation’s output was 93 per- 
cent above the 1935-39 average. 


* + + 
Tax Cut Likely 


Washington advices Thursday 
were that President Truman will 
probably veto the $4,800,000,000 in- 
come tax cut bill sent to the White 
House last week. But, in passing 
the measure, both chambers showed 
enough favoring votes to override 
a veto. 

Truman is expected to counter 

’ with the argument that, in times 
such as the present, tax reduction 
is not justified. Only a_ serious 
crisis in the next few days, how- 
ever, could swing Congress to the 
President’s line of reasoning, it is 
believed. 


Top 
New car registrations for 47 
states in January, plus 19 states 
for February: 
1948 1947 
Make Pos. 
Chevrolet 46,5384— 1 


Oldsmobile 14,014— 5 
Mercury 8,430—10 
Studebaker 8,529— 9 
Nash 8,764— 8 
Chrysler 6,875—12 
Kaiser 2,8381—16 
7,375—11 
4,896—13 
1,480—18 
3,804—14 
2,866—15 
1,467—19 
1,753—17 

951—20 


Lincoln 
Crosley 
Total All Makes 
299,836 227,525 
For further details see page 
22, today’s issue. 
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Some Effect on Auto Output Seen... 


Crisis Confuses Outlook 


By Bob Finlay 
Managing Editor 

HE AUTO industry went about 

its business last week of build- 
ing and selling cars and bringing 
out new models with little outward 
change. 

However, behind the scenes in 
some quarters there was a feel- 
ing that war or no war the auto 
industry was going to feel the 
effects of the world situation 
through curtailment of auto pro- 
duction in the latter part of the 
year. 

As a result, prices on used cars 
were shooting up, in some cases 
$100 to $500 across the board. Part 
of this was due to spring breezes 
and part to new models, but the 
war scare was having a definite 


effect. 
* 


a + 
Uae car dealers reported that 
many people who had been sit- 
ting it out waiting for prices to 
drop had decided prices were going 
up instead and were now buying— 
in some cases feverishly. 

The trend seemed definitely 
upward on prices as long as the 
present uneasiness exists, al- 
though some observers warned 
that if prices went too high they 
would find America’s pocket- 
books thin. There was serious 
danger, too, that this might lead 
to increased pressure for price 
controls. 

Lincoln-Mercury dealers, in De- 
troit to see the 1949 models, re- 
flected the current situation. They 
were cleaning Detroit out of °46, 
’47 and '48 used Fords and Mer- 
curys and earlier models in good 
condition. One of the biggest Ford 
dealers left orders for all the good 
Fords and Mercurys he could get. 

Part of this was to fill in the 
time the dealers would be waiting 
for new models to arrive on the 
sales floors. However, many dealers 
indicated that they felt production 
was likely to be curtailed by a 
diversion of already short steel 
and other materials into prepared- 
ness production. 

* * * 
N THE other hand, there were 
some who warned that the war 
scare was hysteria—that it would 
blow away—that dealers should 
not plunge too deeply on the basis 
of it. 

The opposing 
like this: 

President Truman has laid down 
a challenge—stop Russia by force 
or a show of force. Now that the 
challenge is on the board, it must 
be backed up—at least by some 
show of mobilization. 

Just what this would involve 
is the question that is puzzling 
the auto industry. Certainly, in 
view of the obsolescence prob- 


reasoning went 


U.C. Market Zooms 


Spring and War Scare Clearing Out Stocks, 
Raising Prices to Near Peak . 


By Jim White 
Staff Writer 

PRING and the internationa) 
situation collaborated last week 
to thrust the used car market into 
a furore of selling and buying that 
cleared out entire stocks of many 
dealers and brought prices to 
‘peaks just short of high periods 

of August-September, 1947. 
- Following prolonged winter in- 
activity and indications of a slow 
Spring revival, last week’s ac- 
tion took on the appearance of 
an explosion as auction after 
» auction reported sales running 


from 75 to 95 percent of avail- 
able stocks at price increases of 
$100 to $500 across the board. 
Lynn Wertz, of Bert Baker, Inc., 
Detroit, reported that last week 
resulted in “terrific business,” with 
the Baker lot being completely sold 
out of °46, °47 and ’48 Fords and 
Mercurys as L-M dealers who were 
(Continued on Page 35, Col. 1) 
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lem, observers here believe, it 
would be foolish to start build- 
ing tanks or guns. As for ships, 
the Navy has fleets it can’t use 
tied up in a couple of oceans. 
Planes, too, become obsolete. 
quickly. 

Unless the military counts on 
going to war at a definite time, 
it would be sheer folly to start 
building anything on a big scale. 
As far as the question of what 


to build goes, auto observers are 
convinced that the military itself 
does not know the answer. 
& * ~ 
HERE were rumors to the effect 
that all the auto makers were 
called down to Washington for a 


conference with the military last | an 


week. This proved to be pure fic- 

tion. As for approaches to the 

auto makers on military equip- 
(Continued on Page 31, Col. 1) 


Passenger-Car Dealers in U.S. 


1948 vs. 1947 and 1941 
(Estimated by Automotive News) 


CHRYSLER CORP. 
Chrysler Div. 


Ford-Lincoln-Mercury 
Lincoln-Mercury 

GENERAL MOTORS 
Buick 


Total U. S. Franchises 
Minus Duals 


Grand Total U. S. Dealerships .. 


U. S. Dealers of 


Newcomer Total 


1948 
10,495* 


1947 
10,6397 
3,426 
3,224 
3,989 
7,100 
6,000 

700 
400 
17,0897 
2,700 
1,021* 
7,200 
3,012 
3,106 


700 
2,850* 
4,250* 
1,166 
2,022* 
2,500 
2,024* 


50,290 
4,710 
46,092 45,580 


Newcomer Firms 
At Present 


+Includes duals. *Includes distributors. 


Dealer Total Up 512 in Year; 


46,092 in U.S. 


By Mac Gordon 
Staff Writer 
TOTAL of 46,092 dealers and 
distributors are retailing new 
cars throughout the United States, 
an industrywide survey by AuTomo- 
tive News showed last week. 


The figure compares with 45,580 
at this time last year and 43,213 
in 1941, the last prewar produc- 
tion year. During the war the 
total of passenger-car outlets de- 
clined to a low of about 32,000. 


The current estimate includes 
only dealers and distributors of 
those manufacturers in volume pro- 
duction. Keller, Playboy and 
Tucker—newcomers not yet in pro- 
duction—have assigned 2,890 deal- 
ership and distributorship fran- 
chises in the U. S. 

There are an estimated 523 dis- 
tributorships in this country, main- 
tained by five companies in pro- 
duction. 

+ . o 


(CHANGES in individual dealer 
totals from last year resulted, 
the survey found, from these fac- 
tors: “quality dealer” programs, 
cancellations, an increased mor- 
tality rate and moves by several 
concerns to restore their retail 
forces to prewar strength. 
Increases in dealer totals took 


at Present 


place at Pontiac, Lincoln - Mer- 
cury, Studebaker and Willys- 
Overland (see adjoining table). 

Manufacturers whose retailer to- 
tals showed a decline through the 
year include Chrysler division, De- 
Soto, Hudson, Kaiser-Frazer and 
Packard. 


The survey found that passenger- 
car makers in production have 
issued 50,595 U.S. franchises (which 
includes duals), as against 50,290 
last year and 47, 263 in 1941, 

* 
HILE the total number of fran- 
chises has risen since last year, 
multiple-franchise or dual dealer- 
ships have declined from 4,710 last 
year to 4,502 as of March 15, 1948, 
(Continued on Page 30, Col. 2) 
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Production Ebbs 
Slightly As Ford 
Ends Model Run 


104,004. Units Built; 
Wildcat Hits Hudson; 
GM Plants Humming 


MOTOR VEHICLE production in 
the U. S. declined last week to 
estimated 104,004 cars and 
trucks, largely because of the ter- 
mination of Ford’s 1948 passenger 
model run. 


Tabulations by Automotive News 
showed that U. S. plants turned out 
73,103 cars and 30,901 trucks last 
week, compared with revised output 
of 79,579 cars and 30,122 trucks the 
week previous. The previous week’s 
combined total was 109,701 units. 


Production still had not suf- 
fered any setback because of the 
coal strike. All passenger-car 
makers except Hudson and on 
truck producers managed 
week to maintain their ed 
of preceding weeks. 

Hudson lost an estimated 688 cars 
as the result of a wildcat strike 
Monday and Tuesday. 

7 + . 


Witt three production days still 
left in March, the month’s 
yield is likely to approximate 348,- 
000 cars and 137,000 trucks for a 
combined total of about 485,000 ve- 
hicles. 


For the first quarter, an output 
of 943,000 cars and 353,000 trucks 
is indieated—a grand total of 
1,296,000 units. U. S. production 
will approach the 5,200,000 mark 
for the year if this rate is main- 
tained. 


Ford closed out its 1948 model 
schedules as the Lincoln-Mercury 
division gradually stepped up as- 
sembly of its 1949 models. More 
than a month’s retooling work lies 
ahead of Ford before final assem- 
bly can start on the ’49 Ford cars. 

An estimated 182 new model 
Mercurys were built last week, 
while the Lincoln plant turned out 
184 of the °49 Lincoln cars and 
about the same number of Con- 
tinentals. 

* * > 
AUGMENTED by Saturday work 
at some plants, General Motors 
divisions were operating at levels 
representing postwar highs for sev- 
eral divisions. Chevrolet’s weekly 
rate remained above 17,000, Buick’s 
(Continued on Page 37, Col. 1) 
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For complete produc/ion totals 
by makes, see table, poge 37. 


104,004 


LM Aiming High in "48 


By Pete Wemhoff 

Editor, Automotive News 
MERCURY is aiming for 12 per- 
cent of the 1948 market in its 
price class, Joseph E. Bayne, Lin- 
coln-Mercury sales manager, told 
dealers and newsmen at a preview 
of the 1949 cars last week in De- 

troit. 

Last year Mercury registered 10.6 


percent of the cars sold in its price 
class, while the 1941 percentage 
was only 6. Bayne said he expected 
3,913,920 cars to be registered in 
1948, of which 1,290,028 (or 35 per- 
cent) would be in Mercury’s class. 
The division also has ambitious 
plans for its new Lincoln and its 
higher-priced Lincoln Cosmopoli- 
(Continued on Page 34, Col. 1) 
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Coal Strike Injunction Seen... 
Union Demands 


V etoed by Ford, GM 





2 Key 


By Mac Gordon 
Staff Writer 
ENERAL MOTORS and Ford 
turned a deaf ear last week to 
two of the UAW-CIO’s key de- 
mands. 

President C. E. Wilson of GM, in 
an address condemning labor mo- 
nopolists, called for further legal 
bans on compulsory unionism and 
inferentially repudiated the UAW’s 
demand for a union shop at Gen- 
eral Motors. 

Ford flatly refused to reinstate 
paid lunch periods for 70,000 De- 
troit area workers. The company 
dropped lunchtime pay after Dr. 


Harry Shulman, Ford-UAW um- 


Acme Withdraws 
Price Increases 


On Strip Steel 


CHICAGO.—Because competitors 
did not go along, Acme Steel Co. 
has withdrawn the price increases 
it made Feb. 25 on hot and cold 
rolled strip steel. The action was 
effective March 17. 

The increases amounted to $8 a 
ton on cold rolled strip and $6 a 
ton for hot rolled strip. 

“The fact that up to this date 
there has been no increase in the 
price of strip announced by other 
producers serving this area leaves 
us in the untenable position of re- 
quiring our customers to pay us 
a premium for our steel,” it was 
stated by Carl J. Sharp, Acme’s 
executive vice-president. 

“Regardless of the fact that our 
increased costs justify the advance 
in our prices, and with full appre- 
ciation of the willingness of our 
customers to pay these increases, 
we feel that it would be contrary 
to our concept of fair play in busi- 
ness relationships to permit this 
situation to continue.” 

Acme Steel is a non-integrated 
company and purchases its semi- 
finished material from the larger 
concerns. Acme was one of the 
first strip steel makers to advance 
its prices following the controver- 
sial boost in semi-finished prices 
early in February. 

Several other smaller concerns 
joined Acme in raising strip and 
sheet prices, but the line was held 
by U. S. Steel, Bethlehem and Re- 
public. 


Chrysler Division 


Ups Morrison 


DETROIT. — Alfred J. Morrison 
has been promoted from district 
manager in the Charlotte (N. C.) 
region to regional 
manager in the 
St. Louis region, 
it is announced 
by Stewart W. 
Munroe, general 
sales manager of 
the Chrysler di- 
vision. He suc- 
ceeds V. L. Alder- 
man, who has re- 
signed to enter 
private business. 

? Morrison is a 
veteran in the automobile business. 
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predicted 
than im any three-month period in the industry's history. 
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Dealers Hear Buick Plans... 






































pire, ruled against continuance of 
the seven-year-old practice. 

Ford Rouge Local 600 has asked 
the UAW executive board to au- 
thorize strike action over the lunch 
pay issue. The authority has not 
yet been granted, and a walkout 
prior to contract expiration might 
be construed as illegal under the 
Taft-Hartley law. Wage provisions 
of the Ford contract do not lapse 
until mid-summer. 

* * * 


RESIDENT TRUMAN, mean- 

while, resorted to “national 
emergency” sections of the Taft- 
Hartley law in an attempt to end 
the potentially paralyzing soft-coal 
strike. ; 

The President appointed a three- 
man fact-finding board to inquire 
into the strike and the pension dis- 
pute which brought about the mine 
shutdown. 

When the board’s report is sub- 
mitted, the government may re- 
quest a court injunction designed 
to halt the strike for a period of 
60 days. 

Whether John L. Lewis and his 
400,000 miners would comply with 
such a back-to-work order is prob- 
lematical. Lewis, who since the war 
has flouted one court writ at a 
terrific cost to the union, won an 
escape clause in his contract last 
year in anticipation of future in- 
junction proceedings against the 
miners’ union. 

Several steel mills have already 
begun banking furnaces. A 25 per- 
cent cut in railroad freight traffic 
will go into effect tomorrow (March 
30) if the strike is still on. 

+. . * 
Wison's new blast at compul- 
sory unionism is regarded as 
significant at this time because the 
UAW has gone “all-out” to gain a 
union shop at the corporation. 

A “union-shop organizing drive” 
has been launched among GM’s 
275,000 hourly-rated workers. Prizes 
of new cars and refrigerators, all 
sold the union by GM competitors, 
are being offered to the best or- 
ganizers. 

Purpose of the drive is to in- 
sure heavy votes in favor of a 
union shop when the required bal- 
lots at GM plants are taken under 
the Taft-Hartley law. The votes, 
however, do not commit the com- 
pany to grant a union shop in 
contract negotiations. 

Compulsory unionism, Wilson said 
last week, “amounts to an indus- 
trial poll tax on the more basic 
right to work and earn a living.” 
Closed and union shops are the 
roots of “monopoly union power,” 
he contended. 

Ford and the UAW maintain the 
only union shop in existence at a 
major automotive producer. A Taft- 
Hartley vote of Ford workers to 
decide whether the Ford union shop 
is to continue will be held this 
summer. 

Wage negotiations continued last 
week at Chrysler and General Mo- 
tors, but there was no comment on 
the course of the discussions. It 
was understood that the manufac- 
turers and the union had begun 
“dollars-and-cents” debating, with 
UAW representatives on the listen- 
ing end of company offers for wage 
settlements. 





DEALERS FROM NEVADA and northern California met in San Francisco recently 
to hear Harlow H. Curtice, general manager, and other Buick officials discuss 1948 
output plans. Left to right, J. B. Nash, Pacific regional manager; Curtice; W. F. 
Hufstader, general sales manager, and R. E. Rudd, San Francisco zone manager. 


BUICK OFFICIALS VISIT TACOMA. During a two-week, 5,063-mile tour of western 
states Harlow H. Curtice, Buick general manager and vice-president of General Motors, 


and W. F. Hufstader, general sales manager, inspected the new building being erected 
by Mueller-Harkins, dealer at Tacoma, Wash. Curtice, center, and Hufstader, left, are 
shown above with R. A. Mueller, president of Mueller-Harkins. The new building, 
started last May, is expected to be ready for occupancy soon. During their tour Curtice 
and Hufstader addressed dealers of 12 Buick zones—Minneapolis, Spokane, Seattle, 
Tacoma, Portland, Boise, San Francisco, Los Angeles, El Paso, Kansas City, St. Louis 
and Chicago. 


Buick Dealers in Fine Shape, 


Curtice Says After Tour 


FLINT.—Buick dealers have the 
“finest physical facilities” and “are 
in the soundest financial position 
in history,” Harlow H. Curtice, 
Buick general manager, and W. F. 
Hufstader, general sales manager, 
reported last week after complet- 
ing a two-week, 5,063-mile aerial 
tour of western states. 

“Buick dealers have expanded 
and modernized their facilities to 
keep pace with the factory’s large 
postwar expansion program,” Cur- 
tice said. “They are in excellent 
position to handle distribution o 
ears in their areas.” . 

Flying in Buick’s twin-engined 
Lockheed plane, Curtice and 
Hufstader held 10 meetings in 
14 days, addressing Buick deal- 


Ford Enters Denial 


To Ferguson Suit; 
Asks Dismissal 


NEW YORK.—Ford Motor Co. 
and its president, Henry Ford II, 
along with other defendants have 
denied in Federal District Court 
that they violated anti-trust laws 
or were guilty of patent infringe- 
ments as charged in a $251,100,000 
damage suit brought against them 
Jan. 8. 

The suit was launched by Harry 
Ferguson and his firm, Harry Fer- 
guson, Inc. It charged Ford and 
other defendants with conspiring to 
drive Harry Ferguson, Inc., out of 
business and infringing on Fergu- 
son tractor patents. 

The answers filed last week asked 
that the action be dismissed on the 
ground that it had failed to present 
a claim on which relief could be 
granted. Challenging the jurisdic- 
tion of the federal court here, it 
was also said that if there should 
be a trial, it should be held in De- 
troit, where most of those involved 
reside. 

Ferguson’s complaint charges 
that. Ford Motor has no rights in 
the Ferguson tractor and has con- 
tinued to make and sell tractors in 
violation of Ferguson patents since 
a pact for their manufacture was 
terminated between the firms. 

The answers filed in court stated 
that Ford had ended the arrange- 
ment because the tractors were be- 
ing built for Ferguson at a loss to 
Ford. It was also said that some 
of the Ferguson patents had ex- 
pired and others were unenforce- 
able under the federal laws govern- 
ing patents. 


ers in 12 zones—Minneapolis, 
Spokane, Tacoma, Seattle, Port- 
land, Boise, San Francisco, Los 
Angeles, El Paso, Kansas City, 
St. Louis and Chicago. 

They gave dealers and field per- 
sonnel a complete report on Buick’s 
current and long-range product, 
manufacturing and sales programs. 

Curtice reported he was _ im- 
pressed with dealers’ reports of 
the enthusiasm and _ popularity 
with which the 1948 line of Buicks 
has been received by the motoring 
public everywhere. 


“Our dealers report that their 
orders are climbing far more rap- 
idly than their deliveries of new 
cars,” he said. “This is impressive 
evidence that Buick’s styling in- 
dividuality and beauty and its 
smooth road performance are held 
in high public esteem.” 

Curtice said dealers reported 
“phenomenal” public interest in 
Buick’s new Dynaflow drive 
transmission. 

“Wherever owners have had an 
opportunity to drive a Dynaflow- 
equipped Buick,” Curtice said, 
“there is quick praise for the sen- 
sation of steam-engine smoothness 
achieved in this new transmission. 
We are convinced that Dynaflow 
drive produces the ultimate in driv- 
ing simplicity.” 

Curtice and Hufstader will con- 
tinue their tour of Buick’s 25 sales 
zones with meetings in the East, 
South and Midwest. 








Frazer (left) inspect the 
produced at the K-F Willow Run plant since volume production 

ths Here, the milestone vehicle, a Frazer Manhattan, is parked 
the entrance to the new K-F $100,000 retail driveaway building, dedicated during 
the Willew Run company’s First Annual Spring Driveaway Week, March 22-26. Nearly 
4,000 dealers and their wives, representing every state, attended the sessions and staged 
uge 


and Joseph W. 


more new cars will be sold this spring 





$5.7 Million Net 
Shown by Hudson, 
Double °46 Mark 


DETROIT.—Hudson Motor Car 
Co. earned during 1947 a consoli- 
dated net income of $5,763,352.19, 
it was announced last week by A. 
E. Barit, president and general 
manager, in the company’s annual 
statement to stockholders. 

This is equivalent to $3.17 per 
share on 1,815,783 shares and com- 
pares with a net income in 1946 
of $2,748,107.30, or $1.51 per share. 

Total working capital at the end 
of 1947 amounted to $27,059,479. 

In commenting on the year’s 
operation, Barit said that produc- 
tion again was hampered by ma- 
terial shortages and work stop- 
pages. 

“Despite the continuation of 
these hindrances and the loss of 
volume during the new-model shut- 
down period, Hudson was able to 
produce about 10 percent more 
automobiles in 1947 than in 1946,” 
he declared. “Factory sales during 
thé year totaled 103,301 units.” 

Production of the new model has 
climbed steadily and is now at a 
level somewhat higher than that 
averaged with the 1947 car, he 
stated. 

Barit described Hudson’s market- 
ing and service organization as 
the healthiest in the company’s 
history. 


U. S. Steel Profit Drops 


To 6 Percent of Sales 

NEW YORK.—United States 
Steel earned a net profit last year 
of six cents per dollar of sales, 
it was reported last week by Irv- 
ing S. Olds, chairman. Olds de- 
scribed the 6 percent return as 
“the lowest for any peacetime year 
in the history of United States 
Steel when operations were near 
capacity.” 

The profit rate was low, Olds 
said, despite a record production 
of 28,600,000 tons of steel and rec- 
ord sales of $2,122,800,000. Net in- 
come reported by U. S. Steel for 
last year, after taxes, was $127,- 
100,000. 


Fifty Years Ago 
First U. S.-Made Car Sold 


By Winton in 1898 


CLEVELAND.—It was a typi- 
cal March day. 

Robert Allison, a mechanical 
engineer from Port Carbon, Pa., 
walked into the Cleveland shop 
of Alexander Winton, bicycle 
manufacturer and later presi- 
dent of the Winton Motor Car- 
riage Co. 

Allison approached a shiny 
new car. 

“How much?” he asked Sales- 
man Winton. 

“One thousand dollars,” was 
the reply. 

“Tl buy it,” snapped Allison. 

And so it was 50 years ago— 
March 23, 1898—that the first 
recorded sale of an American- 
made automobile was chalked 
up in Cleveland. 

Winton’s car was a one-cylin- 
der horseless carriage. He had 
three more on his “production 
line,” a small brick plant at 
which is now E. 45th St. be- 
tween Hough and Perkins Aves. 








































MORE THAN 1,200 Lincoln-Mercury dealers from ali over the country filled every 
seat in Detroit’s Scottish Rite Cathedral March 22 for a preview of the 1949 Lincoln 
and Mercury cars. The first public showing of the new Lincoin and Lincoln Cosmopolitan 
models in dealers’ showrooms will be on Apr. 22; the new Mercury models on Apr. 29. 
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I AM spending a month in Flor- 
ida. It appears that half the 
dealers in America are sojourning 
here, too. Drop in on any Florida 
dealer and you will find him in 
his daily routine of entertaining 
out-of-state dealers. Dealers al- 
ways combine business with vaca- 
tions. They spend their time by 
looking over the operations and 
discussing management plans with 
other dealers. 


The interchange of ideas and the 
mingling with people is one of the 
things that have made America 
great. The sand and sunshine of 
Florida is a stimulus to this Amer- 
ican proclivity. Such movement of 
population benefits both those who 
are guests and those who are 
hosts. 


Florida dealers have all the 
opportunities of dealers in other 
states, but have the windfall of 
servicing cars for owners on 
vacations. This is a lush busi- 
ness for dealers in vacation lands 
because the class of people who 


ATAM’s Parley 
Set June 4-8 
At Asheville 


CHICAGO.—The Automotive 
Trade Assn. Managers will desert 
northern cities for the first time 
this year when they hold their 
annual summer meeting June 4-8 
at Asheville, N. C. The Grove Park 
inn will be headquarters in Ashe- 
ville during the sessions. 


Program and entertainment plans 
will be formulated this week in 
Washington at a meeting to be 
attended by R. Earl Burrows, 
ATAM president; John Scott, vice- 
president; Ed Cleary, secretary- 
treasurer, and Mrs. Bessie Ballen- 
tine, general manager of the 
North Carolina state association, 
the host organization. 


Burrows and Cleary will be in 
Washington also to attend an 
executive committee meeting of 
NADA March 30-31 as ATAM ob- 
servers. 


Mo. Convention 


Shifted to June 10 


KANSAS CITY. — Date of the 
ninth annual conventon of the Mis- 
souri Automobile Dealers Assn., to 
be held at the Hotel President here, 
has been moved ahead to June 10, 
according to K. V. Bostian (Chev- 
rolet), Independence, convention 
committee chairman. 

Bostian said that May 25, the date 
originally selected for the conven- 
tion, coincided with the Chicago 
showing by Ford of its new models 
to midwestern dealers. 

Other committee members _ in- 
clude N. S. O’Neill, Roland H. Rec- 
ord, Keith Ware and Harry F. Rice, 
all Kansas City Dealers, and Ken- 
neth Spry, manager of the Motor 
Car Dealers Assn. of Kansas City. 


Arkansas Parley 
Slated April 16 


LITTLE ROCK, Ark.—The an- 
nual convention of the Arkansas 
Automobile Dealers Assn. will be 
held at the LaFayette hotel here 
Apr. 16, according to Fred S. Balch 
of Little Rock, association presi- 
dent. 

Other officers are S. Ray West, 
Pine Bluff, executive vice-president; 
W. E. Bale, Little Rock, treasurer, 
and Link Lewis, Little Rock, secre- 
tary-manager. 


Kokomo L-M Moves In 


Kokomo Lincoln-Mercury, Ko- 
komo., Ind., is taking possession of 
a new colonial-styled dealership at 
201 W. Superiar St. Manager John 
Updegraff reports that the lubricat- 
ing and service departments now 
are operating in the new building. 


Sealers tell me 


By John 0. Munn 


Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John 0. Munn in care of Automotive News, Detroit, 
and the writer’s name will be kept in confidence if requested. 
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travel have finances to keep 
their cars in good shape. 

There is lots of land, and Florida 
dealers provide for taking care of 
this extra service load in the win- 
ter season by the mere addition 
of parking lots. Much of the work 
is done in the open. Lubrication, 
washing and polishing racks are 
on the outside, sometimes covered 
by corrugated steel or awnings. 
This even applies to the painting, 
body and fender bumping depart- 


ments. 
* * * 


Industry Growing 


In the South 


[us working on the outside is 
advantageous from the workers’ 
standpoint, because the light is 
better and there are no fumes. The 
customers like it, too, because it 
makes for easy entrance and exit. 
Dealers benefit because they do 
not need to bear the overhead that 
would otherwise be necessitated by 
expensive buildings. 

On the way down I drove 
through five Southern states. One 
can’t help but observe the re- 
markable industrial development 
in recent years in the entire 
Southland. Each community 
seems to be expanding. Local 
industry, as well as branch plants 
of Northern factories, are add- 
ing much to the wealth. 

As one passes through this de- 
velopment he comes to fuller rec- 
ognition as to why America is 
great. Here, as well as in other 
sections of the country, are more 
tools, more trucks, more railroads, 
more automatic machinery in the 
factories, more time-saving equip- 
ment in the office and more mecha- 
nized farms. 

In Florida, because you see so 
many, you get a better visual con- 
ception of the number of passen- 
ger cars in the United States. You 
realize better, too, how useful pas- 
senger cars are to people, and how 

the use of individual transporta- 
tion has been an important factor 
in making America great. 

Perhaps trips to Florida or other 
vacation spots are necessary to 
bring us to the full realization of 
how the increasing use of passen- 
ger cars has improved the profi- 
ciency of more people. Its use 
brings to the visitor and his fam- 
ily more opportunities for profit 


and recreation. 
+. oo + 


Car Is All-Important 


In Abundant Life 

E IN this trade, and in our 

usual routines, are frequently 
so close to our product that we 
don’t fully appreciate the impor- 
tant ways the automobile serves 
humanity. Still, if you would ask 
anyone what is the most valuable 
thing in life, their answer would 
be life itself. The first natural law 
is the law of self-preservation. 

It is apparent to anyone in the 
business who gets away from it 
occasionally that the automobile is 
contributing more than any other 
object to the living of a full and 
abundant life. Thoughts regarding 
the use of our product should be 
taken by us literally into our busi- 
ness. We sell the car itself rather 
than the use of the car. The deal- 
er’s contribution, more than any- 
thing else, bestows on humanity 
the benefits gained by this world’s 
greatest time and place utility. 


Just recently the Automobile 
Manufacturers Assn. put out a 
booklet, entitled “Horses to 
Horsepower,” which is a study 
of the effect of the motor truck 
on American life. This says about 
trucks what I am trying to say 
about passenger cars. 


It sells the use of trucks in gen- 
eral terms. I would recommend 
any dealer or any salesman who 
has anything to do with the sell- 
ing of trucks, if they haven’t seen 
this booklet, to get a copy of it. 
It can be had by addressing the 
Automobile Manufacturers Assn., 
New Center Bldg., Detroit 2, Mich. 





European Aid Plan Seen 
Delaying Auto Output 


MINNEAPOLIS. — (UTPS) — 
Automobile production plans 
will be delayed six months to 
a year if the United States sup- 
plies Europe with the industrial 
and agricultural machinery it 
needs to prevent economic col- 
lapse, Dr. Isador Lubin of New 
York, U. S. representative on 
the United Nations economics 
and employment commission, 
told a University of Minnesota 
world affairs conference. 








LOUISVILLE, Ky. — Kentucky 
Automobile Dealers Assn. came 
through the 60-day session of the 
1948 legislature “without a scratch,” 
Lew Ullrich, managing director, re- 
ported last week. 

Rather than a program of pro- 
posals sponsored by it, the asso- 
ciation’s legislative committee 
this year had its sights trained 





THE 25 METROPOLITAN Hudson dealers of Detroit used this means of carrying 
their advertising message, ‘‘This time it’s Hudson,’’ to the more than 150,000 spectators 
who attended the Shrine Circus. This was the third year that Detroit dealers have used 
Shrine Circus elephznts as moving billboards. 





Michigan High Court Gets 
Appeal on Tradein Taxes 


LANSING.—The Michigan Auto- 
mobile Dealers Assn. last week 
asked the state supreme court for 
a restraining order forcing aban- 
donment of the new method of 
levying sales taxes. 

The court ordered state Atty. 
Gen. Eugene F. Black, author of 
the new plan, to state his case 
by April 3. The association’s suit 
was filed on behalf of 1,033 Michi- 
gan dealers by Wilbur M. Brucker, 
former governor of Michigan. 

Under the new method, which 
took effect March 5, new-car 
dealers are held liable for 3 per- 
cent sales tax payments on the 
gross resale value of a trade-in 
car. 

Thus, dealers would owe the 
state 3 percent of the difference 
between the trade-in allowance and 
the market value of the car when 
it is “moved” by the dealer. 

Sales tax audits of dealers’ books 


2 Meetings Slated 
This Week in Va. 


RICHMOND, Va. — Two special 
meetings on current issues in the 
trade have been called for this 
week by John P. Hughes jr., presi- 
dent of the Automotive Trade Assn. 
of Virginia. 

The first meeting will be held to- 
morrow (March 30) at the Hotel 
Roanoke in Roanoke, and the sec- 
ond session will take place on 
Wednesday in the John Marshall 
hotel, Richmond. Programs and 
speakers will be identical, and both 
meetings will get underway at 
11 a.m, 








Dealer Cole Is Henered 


By Central N. Y. Assn. 

UTICA, N. Y.—The Central New 
York Automotive Trades Assn. hon- 
ored Irving J. Cole of Cole Chevro- 
let Motors, Inc., at a dinner re- 
cently. Cole, who served as presi- 
dent of the association for 15 years, 
was presented a set of luggage by 
the members. All dealers in the 
central New York area were repre- 
sented by attendance, telegrams or 
letters. 

A telegram from Clifford Fletch- 
er, state commissioner of motor 
vehicles, was read and a letter from 
David Geffen of Geffen Motors also 
was read. George Benas, the in- 
coming president, was chairman. 
Tony Wilson was chairman of ar- 
rangements. 


Michigan City Assn. 
Host to Upstate Dealers 
MICHIGAN CITY, Ind.— The 
Michigan City Auto Dealers Assn. 
was host to the Northern Indiana 
Automobile Dealers Assn. March 
22 at the Pottawattomie Country 
club. 
More than 70 dealers from La- 
Porte, St. Joseph, Porter, Newton, 
Jasper and Lake counties attended. 


now are being made, and thus far 
384 have paid the state $387,054 
under protest as “deficiencies” be- 
cause of Black’s ruling that all 
transactions since December, 1943, 
are liable. 


Brucker protested that Black’s 
opinion, issued in February, 
“changes the sales tax law into 
a market-value law.” 


“It would be an attempt of the 
state to engage in the field of 
price-fixing for tax-collecting pur- 
poses,” he declared. 


The court action contends that 
new revenue department regula- 
tions issued March 5 to conform 
with Black’s opinion discriminate 
against automobile dealers be- 
cause they do not apply to all 
retail businesses engaged in the 
sale of commodities where trade- 
ins are made. 

Two Detroit area Chrysler-Plym- 
outh dealers, Margolis Auto Sales 
and Goldhar-Zimmer Motor Sales, 
were bound over for trial last week 
on charges of sales-tax delin- 
quency. 


Indictments against these dealers 
were issued by Recorder’s Judge 
W. McKay Skillman, who is con- 
ducting a grand jury probe of the 
auto gray and black markets. 


It was Judge Skillman who first 
expressed the opinion that the sales 
tax should be levied on all the 
value in a trade-in deal. Skillman’s 
belief was then endorsed by Black, 
who instructed the state revenue 
department to put the new rules 
into effect. 


Bad Ky. Bills Beaten 


Efforts to Curb Dealers on Insurance 
Staved Off by Association 






on bills detrimental to the inter- 
ests of dealers. The committee 
was headed by O. R. Harrod of 
Frankfort. 


The association report to its 
members devotes more space to ef- 
forts against several insurance bills 
and their legislative trip to death 
than to any other group of pro- 
posals. 

When sponsors of an “insurance 
qualification” bill decided to call it 
quits at the session, House Bill 413, 
“masqueraded” as “an act relating 
to qualifications for licensed insur- 
ance agents,” soon made its ap- 
pearance. 

This bill died in committee, but 
gave the association considerable 
concern. Five other insurance meas- 
ures affecting KADA members did 
not make the grade. 


Other bills which failed to 
reach the governor’s desk in- 
cluded those covering liens on 
motor vehicles for repairs and 
storage, liens on cars and planes, 
plans for a north-south super- 
highway, the construction of 
super-highways through revenue 
bonds. 

House Bill 77, relating to con- 
spiracy and banding together for 
unlawful purposes, an “agreed” la- 
bor bill, passed the house 71 to 1, 
and the senate 28 to 2, and has been 
signed by the governor. 


70 Attend Fete 
In Corpus Christi 


CORPUS CHRISTI, Tex. — Ap- 
proximately 70 dealers in this area 
turned out for a stag cocktail 
party and dinner held recently by 
the Corpus Christi Automobile 
Dealers Assn. 

Speakers included Charles Gal- 
land, president of the association; 
Don Holden, vice-president, and 
George Jones and Bert Hildinger, 
dealers in Corpus Christi and 
Alice, respectively. 


1 
Open Letter’ 
Jenkins States Its Policies 


In Dayton Ads 


DAYTON, O.—An “open letter” 
stating its policies on current dealer 
problems was published recently in 
Dayton newspapers by Jenkins 
Auto Sales, Inc. (Dodge-Plymouth). 

Over the signature of R. S. Jen- 
kins, president, the ad emphasized 
these points: 


“We have not made it mandatory 
to turn in a used car in order to get 
a new one. Well over half of our 
cars have been delivered without a 
tradein. We do feel, however, that 
where a tradein exists it should be 
turned in to the dealer. Don’t you? 


“We have not loaded the cars we 
have delivered with accessories. You 
buy only what you want. However, 
we feel that any accessories you buy 
should be bought here if available.” 


On the House... 


Sidelights on my recent Southwest tour: Muskogee (Okla.) New 
Automobile Dealers Assn. is building up a lot of cooperation among 
its 14 members--and wives. Held what started out to be its first 

annual banquet for members and wives last Jan- 


secretary ... 
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Wembhoff 


Houston dealers, 
separate Dodge truck building which’ll be ready 


uary; everyone liked it so well, it’s been recast 
as a quarterly affair. Also wives liked each other 
so well they’ve started forming bridge groups, ac- 
cording to Bill Stone (DeSoto), president of the 
association. Other officers are Ernest Reed (Buick), 
vice-president, and Nolan R. Jacobs (Oldsmobile), 
Harry Burkett, new president of 


is proud as punch over his new 


le Half-day business session of the Louisiana 
dealers convention was short and to the point; 
might be a pattern for other associations .. . 
Dallas dealers are hearty souls; 


braved zero weather (unusual, 


of course) to celebrate association’s 25th anni at breakfast .. . 


Tulsa dealers were fittingly dressed for the big Rodeo. . 


. Deal- 


ers in some Southwest areas are enraged over a used car dealer 
who “announces” their new models first . 


Around the nation: Tennessee association is proud of its member- 
ship in NADA, 96.1 percent of potential . . . Philadelphia association 
praises work of T. P. Lowry and Martin Bury on the mercantile tax 
license law ... Marjorie Baker (Buffalo mgr.) taking her first vacash 


in two years... 


Washington (D.C.) group is providing members 


stickers for used cars, one for “guaranteed” and another for “as is” 


models. 





—Prre WeMHoFF. 
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WE STAND FOR: 
11. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. 12. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 13. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. { 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 





energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 
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Sound Thinking Needed 
In World Crisis 


boa is peace? The pessimists, who may turn out to 
be the realists, see it coming after we lick Russia. The 
more optimistic believe that Russia is a bully and will back 
down at a show of force. 

The difficulty seems to be that the Communists live in 
a world of lies. They came to power in Russia on the basis 
of lies, they held that power with lies and now are extend- 
ing their power with lies. 

So if they stop their aggression, will that, too, be a lie? 

In other words, do those who speak of stopping Rus- 
sia by force, or a show of force, have any hope of suc- 
ceeding with the less painful alternative? 


Naturally, we all hope that a show of force will do the 
trick. But who can trust Russia? For the bully who backs 
down before a show of force is a bully still, and this will 
be evident when the force is no longer in sight. 


It appears, then, that show of force cannot be a transient 
thing—a law passed, a beating of drums. Instead, the only 
effective show of force probably will be a constant state 
of preparedness—an increase in arms and in men. And this 
must be continuous as long as the Communists hold power 
in Russia. 

C. E. Wilson, president of General Motors, put it this 
way: Communism denies and destroys every one of the 
rights our system recognizes and protects. The conflict is 
a piece of unfinished business all over the world, and there 
will be no sound basis for peace as long as Communism 
remains unfinished business. 

Thus, either way—war or lack of peace—it appears 
that the auto business, as well as all business, faces an 
uncertain future. With materials being already short, 
auto production is likely to feel the effects of the arms 
race that is building up. This may result in an extension 
of the sellers’ market in cars, or it may push prices up 
so high that demand will wither away instead of supply 
rising to meet demand. 

The only definite thing that can be said about the outlook 
is that it is confusing, and that it calls for alertness on the 
part of everyone in the business. Dealers especially are 
cautioned against creating illwill through misuse of the 
war scare. 
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IT IS MORE than likely that, 
before you read this, Congress will 
have passed the reduced income 
tax law over a probable presiden- 
tial veto. After all the wrangling, 

the new rates 


NOTES proposed will be 
FROM MY disappointing to 
NOTEBOOK everyone’ except 


the six million 
voters who will not even have to 
file a report hereafter. Of course, 
this is all wrong because every 
citizen of a democracy should be 
required to pay some fraction of 
his income towards maintaining 
his government. A subterfuge of 
indirect taxation by tariffs, etc., 
is a thin disguise of bureaucratic 
extravagance—but votes are what 
count, particularly in an election 
year! 

* * * 

THE BEST idea we have heard 
of recently for getting over the 
story of the American way of life 
to Europeans is 
a simple one. It 
is proposed that 
the million or so 
magazines which 
are returned to 
the publishers 
each month from 
the newsstands 
for waste, be 
turned over to the 
U. S. State de- 
partment for dis- 
tribution abroad. 
That some of these copies would 
be certain to infiltrate into the 
Communist-controlled areas is cer- 
tain. That they would prove an 
antidote to the Red propaganda, 
disparaging the advantages of a 
free democracy, is just as sure. 
Can you imagine any foreigner 
looking over the pages of any of 
our national magazines and the 
advertisements they contain with- 
out being impressed with our 
standards of living as compared 
with his own? He probably would 
not be able to read the text mat- 
ter, but the pictures would tell the 
story. The destruction of these 
beautiful but unsold magazines has 
always appeared like a criminal 
waste to me. I am happy to learn 
that someone has found a happy 
solution. It will, in my opinion, 
do more to accomplish our purpose 
of acquainting the world with the 
American way of life than all the 
government-printed bulletins and 
government radio broadcasting we 
can promulgate. 

* 





G. M. Slocum 


* * 


IN MY RECENT meanderings I 
have been impressed with the 
growing stocks of refrigerators, 
stoves and other electrical equip- 
ment in dealers showrooms 
throughout the country. The same 
seems to apply to radios and other 
equipment, which were in short 
supply even six months ago. One 
is not necessarily a pessimist who 
makes this observation and points 
out its implications to the indus- 
try from which we gain our liveli- 
hood. The probable production of 
five million cars and trucks in 
this country before the end of this 
year, in addition to the imports 
of foreign cars which may be as- 
suming some proportion in a few 
months, means that we are bound 
to make a dent in what now ap- 
pears to be a limitless market. 
Perhaps it might pay you to have 
a friendly chat with your neigh- 
bor in the household appliance 
business. His business is not too 
dissimilar from your own, and you 
might profit from his experience. 

* a 


THERE IS never a dull moment 
in this business! Just as we were 
publishing the report that the steel 
market was easing up and the pos- 
sibility of increased allotments to 
the automotive industry seemed 
imminent, the proposal to step up 
production of war materials be- 
comes a reality. This could, of 
course, change the whole future 
outlook of your business and mine. 
These days you not only have to 
be a good guesser, but a seventh 
son of a seventh son to see around 
the corner!—G.M.S. 


When did YOU get into the automo- 
tive business? If you can qualify up to 
and including 1922, you should be a 
member of AUTOMOBILE OLD TIM- 
ERS. Write Ralph DePalma, chairman 
membership committee, A.O.T. head- 
quarters, Hotel Roosevelt, New York 17. 
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Letterbox 





‘Gets Many Ideas... . ”’ 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 





Very Valuable 


I feel we are indebted to Auto- 
motive News for many of the ideas 
which we have carried out in the 
erection of our new building. In 
your issue of November, 1945, you 
devoted a great deal of space to 
new buildings planned by motor 
companies and to the suggested 
plans of various motor companies 
for new buildings. 

We studied the plans outlined 
very carefully, and we have writ- 
ten many motor companies whose 
buildings have been pictured in 
Automotive News for layouts and 
suggestions. We have made trips 
to the West Coast and have trav- 
eled as far east as Philadelphia. 
Also throughout the central west 
and have even covered Texas, 
which is a big territory in itself, 
visiting buildings, talking to own- 
ers and architects. 

I think we have gathered more 
ideas and suggestions from Avuto- 
MOTIVE News than from any other 
two or three sources and have em- 
bodied these ideas in many in- 
stances in our building. You are 
doing a fine service for the auto- 
motive dealers of the country. 

We greatly appreciate the very 
valuable Automotive News. — Jor 
GoopELL, president, El Paso Motor 


Co. (Kaiser-Frazer), El Paso. 
* * & 


Remember When? 


I note in your letterbox of the 
March 8 issue of the AUTOMOTIVE 
News that a 12-year-old boy has 
asked you to send him the separate 
gold colored pages of a 1946 issue 
of the News, commemorating the 
golden anniversary of the automo- 
bile industry. 

If you have any of these copies 
left, I will greatly appreciate hav- 
ing you send one to me. Also re- 
serve a copy of the 12th edition of 
the Automotive News Almanac for 
1948 in the deluxe edition at $5. 
You may also send me a binder 


for Automotive News and bill ac- 
cordingly. 

It is interesting to know that 
Charles Hyman is interested in 
automobiles to the extent of col- 
lecting folders for his scrapbook 
collection. I am sure that Charles 
will find this to be a very fine 
hobby, for I too, started my col- 
lection of folders for a scrapbook 
when I was his age. 

My best method for collection 
of folders was to write to various 
automobile companies, and as a 
result got the folder and many 
times a salesman from the near- 
est dealer. This would make Dad 
very mad and as a result it was 
necessary that I meet the sales- 
man at the door and explain our 
interest in the automobile he had 
brought out for demonstration. 
Some of the agents were very 

(Continued on Page 18, Col. 1) 


Coming Events 


MARCH 

March 30-April 1—Philadelphia (Bellevue- 

Stratford). SAE Transportation meeting. 
APRIL 

April 8-11—Dallas. Sixth annual South- 
west Automotive Show. 

April 16—Little Rock, Ark. (LaFayette 
hotel). Annual convention, Arkansas Au- 
tomobile Dealers Assn. 

April 20—New York (Hotel Astor). 40th 
anniversary dinner of Automobile Mer- 
chants Assn. of New York. 


MAY 
May 10-12 — Pinehurst, N. ©. (Carolina 
hotel). Annual conventien, North Carolina 
Automobile Dealers Assn. 
May 21-22—French Lick, Ind. (French Lick 
Springs hotel). Eleventh annual conven- 
tion, Automobile Dealers Assn. of Indi- 


ana, Inc. 
JUNE 

June 1-3—New York City. Twenty-fifth an 
nual convention of New York State Auto 
mobile Dealers, Inc. 

June 6-11 — French Lick Springs, Ind. 
Annual SAE summer session. 

June 10—Kansas City (Hotel President) 
Ninth annual convention, Missouri Auto- 
mobile Dealers Assn. 

AUGUST 

Aug. 18-20—San Francisco (St. Francis) 

SAE West Coast meeting. 
OCTOBER 

Oct. 17-19—San Antonio, Tex, Annual con- 

vention, Texas Automotive Dealers Assn. 
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Opportunity for Dealers 


Run has brought 
: t gratifying peak. 
ill be reached before the end 


| Steadily increasing output at Willow 
Kaiser-Frazer production to its presen 
And still greater production w 

| * oa hoy -. demand for KAISER and F RAZER Cars that 
N | eniiia ope a grow with soaring production makes it 
piper oer a number of choice dealerships. Write 

re Sales Department, Kaiser-Frazer 


: Corporati 
Willow Run, Michigan poration, 
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What’s new that’s not from Willow Run? 


As more and more manufacturers announce their postwar models, 






the compelling influence of Kaiser-Frazer styling becomes increas- 







- ingly apparent. The beauty of the Kaiser and the FRAZER has 
: been paid the ultimate compliment—attempted imitation! aie al 
) : ar 






And KAISER-FRAZER engineering has also defied duplication. * 






Phenomenal performance with such unexpected economy is still 






unique. K-F chassis construction provides a new distribution of 






mass and load, cradles both seats between the axles—gives a 
“‘gliding ride’’ no other car has equalled! K-F’s combination of 
roominess, roadability and ease of control is still supreme! Your 









dealer can demonstrate a score of other exclusives. 





KAISER-FRAZER CORPORATION e WILLOW RUN, MICHIGAN 
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Chevrolet Loses 
High Court Plea 
In Patent Suit 


ST. LOUIS.—The U. S. Supreme 
Court has refused to hear the ap- 
peal of the Chevrolet division 
against a patent infringement 
judgment for $310,486 in favor of 
Dr. Elmer G. Kesling, 66-year-old 
Bloomfield (Mo.) dentist-inventor. 
The only thing that stands in the 
way of the dentist collecting is the 
remote possibility that the court 
may reverse itself and grant a 
rehearing. 

The company appealed from the 
judgment of the U. S. Circuit Court 
of Appeals for the eighth district 
handed down last December. Dr. 
Kesling’s attorney said that in ad- 
dition to the $310,486, his client 
will receive about $35,000 in inter- 
est and also will have a continu- 
ing income on royalties on the 
vacuum booster mechanism used 
as an aid in shifting gears in auto- 
mobiles, which he invented in 1936. 

The award was on the basis of 
12 cents for each time the patent 
was used, but on postwar auto- 
mobiles that amount will be “some- 
what smaller” in line with an 
agreement with the company, Dr. 
Kesling’s counsel stated. Counsel 
for Chevrolet conceded in the suit 
that it had used the device 2,034,000 
times. 

The original decision in the case 
was handed down in the St. Louis 
Federal District Court on June 10, 
1946. 


Trailer Output Up 
Slightly in Jan. 


WASHINGTON. — January pro- 
duction of truck trailers amounted 
to 3,482 units, according to the 
Bureau of the Census. This repre- 
sents a slight increase over the 
3,285 units produced in December. 
Compared with the previous year, 
however, the January, 1948, produc- 
tion showed a 54 percent decrease 
from the January, 1947, output of 
7,511 units. 

Truck trailers shipped in Janu- 
ary totaled 3,329 units, valued at 
$9,100,000. Of this total, 3,188 were 
shipped as complete trailers and 
141 were shipped as trailer chassis. 
January shipments showed a de- 
crease both in number and value 
from those reported for the previ- 
ous month. 










Picketing of St. Louis Firm 
Is Permanently Enjoined 

ST. LOUIS.—A permanent in- 
junction to prohibit picketing of 
Gruet Motor Car Co., 4725-33 Mc- 
Pherson Ave., by the International 
Assn. of Machinists and the AFL 
Teamsters union has been granted 
by Circuit Judge Francis E. Wil- 
liams. A temporary restraining 
order was issued on May 1, 1947. 

The company, in its petition, 
stated that the two unions were 
attempting to organize 15 employes 
who did not wish to become mem- 
bers. Last April 28 the picket line 
was established but withdrawn 
when the temporary injunction 
was issued. The unions contended 
they were engaged in peaceful 
—s in conformity with the 
aw. 


Delaware to Expand 


North Delaware Sales, 2677 Dela- 
ware Ave., Buffalo, has filed plans 
with the city division of buildings 
to enlarge its automobile dealer- 
ship at a cost of $40,000. 








End & Beginning . 


END OF AN ERA.—The last 1948 model to be prod 


uced on the Ford assembly line 


at the Rouge plant was completed last week as Logan C. Miller (right), general man- 


ager of the Row chalked .K.’’ on 
assistants, W. 
tendent of the final assembly plant. 


working on a new assembly layout which will produce 1949 Fords. 


the windshield. 
Patterson, and Frank toes Enos general superin- 


Watching are Miller’s two 


employes were 
On the other side 


of B building at the Rouge, another line already is producing 1949 Mercury cars. 


unerated and removed from 
for manufacture of 1949 cars. 
in the plastics building. 










Summer Fuel Famine Feared 


Unless Motorists Cut Down 


WASHINGTON.—Unless Ameri- 
can motorists conserve gaégoline 
and fuel now, there will be a crip- 
pling shortage this summer, the 
oil and gas division of the Depart- 
ment of the Interior warned last 
week. 

Industries and homes using fuel 
oils were warned also to cut down 
on fuel uses or some will be on 
limited rations next winter. 


The department pointed out 
that this country consumes 53 
percent of the world output of 
oil but has only 31 percent of 
the world reserves and “cannot 
indefinitely” produce more than 
60 percent of world output. 
“The United States,” it was stat- 

ed, “must look increasingly to for- 
eign sources for oil supplies.” 

In addition, oil exports from this 
country cannot be cut too much 
or it would hamper our role in 
the recovery of western Europe, 
the department said. 

In view of the critical gasoline 
supply situation, meanwhile, Stand- 
ard Oil Co. of Indiana has resorted 
to a warning style of advertising 
appeal reminiscent of the World 
War II era when motorists were 
asked to reduce speeds and un- 
necessary auto travel to conserve 
gasoline, 

In a full-page advertisement in 
191 newspapers throughout 15 
central states, having a total cir- 
culation of over 12,000,000, Stand- 


SPRING SELLING ee.Ae and the probable problems of 1948 occupied the recently 
ended quarterly the Chevrolet 


meeting of 


national dealer planning committee. The con- 


ference brought together 16 dealer-elected representatives from eight Chevrolet regions. 

ia Goere peatoaaen. taken 66 the banqast, shows F. H. 
ee Se 

as meeting chairman, and C 


Keating, general sales man- 


. Kiefer of City Chevrolet, Baltimore, who 
. Johnson of John Brothe 


son rs Ohevrolet, Dallas, 





ard’s message called for elimina- 
tion of unnecessary driving and 
the establishment of car pools, 

reduction of highway driving 
speeds from 60 to 40 to save an 
estimated 29 percent in fuel, 
avoidance of “jack rabbit” accel- 
eration, efficient carburetor ad- 
justment and proper tire infla- 
tion. 

The advice stresses the necessity 
of filling home fuel tanks during 
the summer to provide storage 
against next winter’s demands. 


Also advised was the checking 
of home heating devices, curtail- 
ment of building homes for oil 
heat unless a source of supply can 
be assured and the equipping of 
homes with storm windows. 


The oil industry plans to spend 
$13,000,000,000 to expand production 
and distribution facilities to keep 
pace with mushrooming cons..::p- 
tion of petroleum products, accord- 
ing to an estimate announced by 
Standard Oil Co. of New Jersey. 


Jersey Standard’s share in the 
vast program will be large. Re- 
vealing that the company will 
have expended more than $1,000,- 
000,000 in the 24 months ended 
Dec. 31, 1948, a company spokes- 
man said appropriations of like 
size are in prospect for 1949 and 
beyond. 

The company’s estimates on the 
industry's capital expenditure plans 
raised by several billions recent 
forecasts, and were compiled: to 
acquaint the public with steps 
which the company and industry 
is taking to meet the unprece- 
dented increase in oil use. 

It was announced that details 
would be further disseminated 
through full-page newspaper ad- 
vertisements. 


Neb. High Court Upholds 


Ban on Closed Shop 


LINCOLN, Neb.—Constitutional- 
ity of Nebraska’s anti-closed shop 
state constitutional amendment 
has been upheld by the state su- 
preme court. 

The Nebraska anti-closed shop 
amendment was approved by a 
wide majority of the state’s elec- 
torate at the 1946 election. 


NEW YORK.— Production of 
automotive casings was off slightly 
in January from December levels, 
the Rubber Manufacturers Assn. 
reported last week. 

Production of passenger cas- 
ings declined 2.77 percent, with 
6,438,655 units, as against 6,622,- 
352 in December. Shipments were 
11.23 percent lower in January, 
with 4,737,098 units, as compared 
with 5,336,283 in December. 

Production of truck and bus cas- 
ings was about 1 percent less, with 
1,411,967 in January and 1,427,429 
in December. Shipments of truck 
and bus tires were 1,181,928 units, 
as compared with December ship- 
ments of 1,246,362. 

Both shipments and production 
of automotive tubes were down 
slightly from the previous month. 

Meanwhile, consumption of rub- 
ber by manufacturers increased 1.56 
percent during January, according 
to the association. 

The use of natural rubber in- 
creased to 58,065 long tons dur- 
ing January against 56,284 long 
tons in December. Synthetic rub- 


Chevrolet Show 
Draws Nearly 
100 Exhibitors 


CHICAGO. — Chevrolet and Chi- 
cago-area truck equipment and 
body distributors held one of the 
finest truck equipment shows ever 
seen under one roof here at Navy 
Pier last week. 


The products of nearly 100 dif- 
ferent manufacturers were dis- 
played in upwards of 150 booths 
that occupied the north pier. The 
show was over a half-mile long, 
and the exhibits were packed with 
every conceivable type of body and 
auxiliary equipment. 

Wally Balzerick, sales promotion 
manager of Truckstell Corp., ad- 
dressed the dealers and truck sales- 
men from the 180 Chevrolet dealers 
in the zone who attended the open- 
ing of the show. 


This address was followed by a 
short talk by Mayor Martin H. 
Kennelly. At a luncheon talks were 
given by F. D. McKettrick, Chev- 
rolet zone manager, and H. F. 
Knowles, zone truck manager. 

The show has demonstrated to 
truck dealers and equipment men 
that 1948 is not 1947 and that it 
takes more publicity and prior 
preparation to get truck owners and 
fleet men out to see a show, even 
as good as this one, than it did last 
year when trucks were relatively 
scarce. Buyers are more choosey 
today and need more urging to 
leave their jobs to come to an 
equipment show. 

—JacK WEED 


Fisher Tax Total 
At $1,313,448 


DETROIT. — An additional state 
inheritance tax of $484,452 on the 
estate of the late Fred J. Fisher, 
General Motors director, was or- 
dered paid to Michigan by Probate 
Judge Joseph A. Murphy. 

Since Fisher died in July, 1941, 
$1,313,448 in inheritance taxes have 
been paid on the $14,000,000 estate. 
A state official said that this pay- 
ment ends taxation on the estate. 





Rubber Consumption Up. . ; 
Casings Outp 


Slight Dip in January 


ut Shows 


ber use declined slightly from 
December’s 43,230 long tons to 
43,002 for January. Total rubber 
consumed during January was 

101,067 long tons against 99,514 
long tons for December. 

In addition to the above, the in- 
dustry consumed 25,539 long tons 
of reclaimed rubber during the 
month against 25,229 long tons dur- 
ing the previous month. 


SEC Will Air 
K-F Stock Deal 
On April 12 


WASHINGTON. — The dispute 
over the Kaiser-Frazer stock offer- 
ing will be aired in a public hearing 
scheduled for Apr. 12 by the Securi- 
ties & Exchange Commission. 

Henry J. Kaiser, K-F chairman, 
and Cyrus Eaton, whose brokerage 
firm, Otis & Co. of Cleveland, took 
the lead in withdrawing as under- 
writer, are expected to testify. 

An SEC spokesman said that in- 
vestigation through Thursday had 
disclosed that “certain persons” 
sold shares of the common stock 
covered by the registration state- 
ment before it became effective. 
Harry A. McDonald, a member of 
the commission, said “the public 
wants to know more of what went 
on.” 

In addition to these reasons, SEC 
is seeking possible violations con- 
cerning stock offerings and to de- 
termine if its rules were violated 
in the withdrawal of the offering. 


Research Award 
Dinsmore’s Synthetic Work 


Earns Colwyn Medal 


AKRON.—In recognition of his 

work in synthetic rubber research, 
presentation of the Colwyn gold 
medal for 1947 
will be made 
June 25 in Lon- 
don, England, by 
the Institution of 
the Rubber In- 
dustry to Dr. Ray 
P. Dinsmore, 
vice-president in 
charge of re- 
search for Good- 
™ year Tire & Rub- 
ber Co. 
Dr. Dinemere Dr. Dinsmore, 
who was assistant deputy rubber 
director for the U. S. during the 
war until May, 1943, organized and 
directed research and development 
work on synthetic rubber for the 
government and coordinated the 
activities of both industrial and 
university laboratories, after which 
he returned to industry to follow 
through on synthetic rubber’s ap- 
plication to rubber product manu- 
facture. 

The Colwyn medal is awarded 
for conspicuous services of a sci- 
entific or technical character hav- 
ing an important bearing upon the 
rubber industry. 





Erratum 


Hazelite clip-on amber headlight 
lenses, manufactured by Hazelite, 
Inc., 15 Park Row, New York 7, 
were list priced at $2.45 per pair 
in the March 8 issue of AuToMoTIvE 
News. The correct price is $2.95 per 
pair. 


NASH REGIONAL PARTS and service managers met = pote last week to discuss 


the ‘‘used-car reconditioning 


H. C. Doss, 

manager; R. L. 

and Central regional service manager; L. 
R. J. Molloy, assistant parts manager. 


. Martinson, Southern —— service manager; E. A. 
T. Flegier, service 


program for 1948’’ soon be announced. Shown are: 
(left to right) D. A. Johnson, Detroit claim supervisor; a Cc. 
visor; C. P. Eastman, warehouse supervisor; D. L. M 
E. T. Timm, Eastern regional service manager; H. A. 
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HUGE 
EXPANSION 
PROGRAM 
SPEEDS 
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DISTRIBUTION 


SEATTLE 


ey DENVER 


LONG BEACH 


During recent months important accomplishments have marked 
the progress of Ford’s multi-million dollar expansion of parts 
depots and parts distribution facilities. 


In New Orleans, the Ford parts depot has reopened follow- 
ing its release by the government. At Des Moines a new Ford 
parts depot has been completed—a building containing over 
92,000 square feet of floor area with complete facilities for 
parts storage and display. Special classrooms are provided for 
training mechanics. 


In the heart of the giant Rouge Plant in Dearborn a new 
central parts warehouse has been established which will greatly 
aid in solving national parts distribution problems. This build- 
ing was formerly used in the manufacture and testing of aircraft 
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engines and is ideally constructed for its new use as a Genuine 
Ford Parts Warehouse. 


In Atlanta, St. Louis, Seattle, Denver and Houston—from 
coast to coast—the parts expansion program is moving rapidly 
forward to completion. Here is another program of increasing 
benefit to Ford Dealers everywhere . . . to keep Ford Dealers 
“Out Front With Ford!” 


Listen to the Ford Theater, Sunday afternoon, NBC network. 
See your newspaper for time and station. 


tire | 
FORD MOTOR COMPANY 






TRUCKS, FARM TRACTORS AND MOTOR COACHES 
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—the Greatest Fabric 
thats ever gone into a Car ! 


IST every good quality a perfect car 

fabric ought to have—and then chalk 

up Collins & Aikman’s SEAWEAVE as the 
answer to every one of them! 


Seaweave is so tough it will last the life. of 
the car. It has a new richness that makes 
it stand out way ahead of the fabric 
you've been seeing. It’s comfortable— 

even sitting on it a few minutes tells 

you that—but ride on it and then 

see what a winner it is! Add a 


soft cushiony feeling of pure luxury. Add 
easy sliding. Add safety because the slid- 
ing’s not too sleek. Add quick and easy 
shampooing. Add new beauty and new 
smartness of design, of weave, of color. 
And the total spells S-E-A-W-E-A-V-E! 


Seaweave is a great fabric with a great 
future launched with a hundred years of 
superb craftsmanship behind it. See SEA- 
WEAVE before you specify another yard 
of fabric! 


Collins & Atkman corporation 


200 Madison AvenuésNew York 16. New York 
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Wilson Points to ‘Unfinished Business’ .. . 


Union Czars, Reds Linked as U.S. Perils 


WARREN, O.—C. E. Wilson,| “It is a distinct shock to many 
president of General Motors, de-| Americans to realize that individ- 
clared last week that labor unions’ | ual human rights do not and can- 
drive for more power and the con-| not exist under the Russian sys- 
flict between communism and dem-| tem,” he added. “The magnitude 
ocratic freedom are among “the|of the gulf between the idealism 
most important pieces of unfin-| as expressed by the propaganda of 
ished business” facing America| professional communists and the 
and the world. realism of their action when they 

Addressing the Warren chamber| have the power to enforce com- 














allows a union shop if the ma- 
jority of workers and the em- 
ployer approve). 

3. Define and restrict the area 
of collective bargaining to wages, 
hours of employment and actual 
working conditions—and outlaw 
strikes to force employers to bar- 
gain over other matters. But em- 
ployers, under Wilson’s proposal, 
could bargain on other topics if 
they voluntarily chose to do so. 


4. Exclude welfare and similar 












c. riand from Pontiac to Fairbanks, Alaska, 
Pontin dietributer ©. M. Wells (at track) ‘hauled these four new Pontiacs 4,254 miles. | of commerce, Wilson warned that|munism on a nation is becoming 


The trip required 21 days due to ice on the Alcan highway. Temperatures ranged from|the American system will be| equally clear.” 






560 degrees above to 40 below. 





maintained only if collective bar- In calling for further restriction 
gaining is defined and restricted|of labor union excesses, the GM 












county chapter of the Arizona ow 4 “ ” s _| Plans from the collective bargain- 
‘ y law “to its proper sphere. president said that the Taft-Hart i 
Reseller Settles Crippled Children’s Society. “Until this is done,” he as- ley law “stil ion not adequately ae ein tee 
* * serted, “the border area of col- | protect workmen themselves an 
Out of Court Scrap Drive Aid Pledged lective bargaining will be m con. |cspecially the public. generally |C°"dition of employment. 





“Monopoly union power exer- 
cised through industrywide bar- 
gaining has already challenged the 
supreme power of the government,” 
Wilson said, “and if sound correc- 
tive measures are not taken, this 
power threatens to develop a point 
where it will destroy our free so- 
ciety.” 

Observing that monopoly union 
power and compulsory union 
membership are closely related, 
Wilson observed that many pro- 
ponents of anti-discrimination 
legislation based on race or re- 
ligion are also advocates of “dis- 
crimination in employment based 
on union membership.” 


“As an example, they are de- 
manding the elimination of the poll 


Pe 


YUMA, Ariz.—Clarence C. Dun- By Syracuse Dealers stant battleground between em- | against the abuse of monopolistic 
bar (Chevrolet) received $150 in SYRACUSE, N. Y.—The Automo-| ployers and unions, as the unions | union power.” Wilson cited the 
an out-of-court settlement from H. | bile Dealers Assn. of Syracuse last| continuously attempt to press | recent walkouts in the soft-coal 
E. Walling, whom Dunbar had sued | week pledged its support to an| the boundary farther and farther | mines and the meat packing in- 
for $300 for violation of a new-car | emergency iron and steel scrap col-| into the area of managerial | dustry as examples of such power. 
resale contract. lection drive in this area. functions.” He urged that the Taft-Hartley 

The contract provided that the| Robert J. Purcell, association| The communist seizure of Cze-|law be amended to: 
dealer should have first opportun- | president, accepted appointment to| choslovakia, Wilson said, “has » Outlaw industrywide bargain- 
ity to buy the car back if sold |Mayor Costello’s scrap committee | caused most Americans to realize|ing and “monopoly unions. - 
within six months. Dunbar pre-|and pledged use of dealers trucks|that communism is a very real 2. Restrict still further ‘com- 
sented the $90 left after court and |when a communitywide collection | and increasing threat to the free| pulsory unionism” (the new la- 
attorney expenses to the Yuma | drive is held. peoples of the world.” bor law bans the closed shop but 
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living,” he said. 






















. bye vee ae B Wilson expressed the fear that 

anon eae the tendency to make collective 

Saree game + Jor Gone ODL 98 = bargaining all-inclusive could, if 
GOREN T9BAY %, Steines son sos successfully continued and broad- 





ened, result in totalitarian con- 
trols over American industry and 
a halt to technical progress. 

“As long as the law is not clear 
on this issue,” he contended, “the 
unions will feel that they are jus- 
tified in their efforts to drive 
ahead in this direction. On the 
other hand, employers will be 
equally determined to resist these 
efforts to restrict management’s 
functions at the expense of prog- 
ress, 

“By defining this area sharply 
and clearly, Congress could elim- 
inate many issues of potential 
dispute. This would also relieve 
industrial management of its 
present fear, based on its ex- 
perience under the National La- 
bor Relations Act, that the aim 
and purpose of that act was to 
accomplish a _ revolutionary 
change in the nature and struc- 
ture of the American political 
and economic system.” 

As to communism, Wilson em- 
phasized that the American and 
Russian systems “are as different 
as night and day,” explaining that 
communism “denies and destroys 
every one of the rights which our 
system recognizes and protects.” 

“The conflict between commu- 
nism and freedom is a piece of 
‘unfinished business’ not only here 
in America but all over the world,” 
the GM chief said. “As long as it 
remains ‘unfinished business’ there 
can be no sound basis for world 
peace.” 

While in Warren, Wilson visited 
the plant of General Motors’ Pack- 
ard Electric division. 
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Per capita ownership of automobiles 
in Greater Cleveland is among the 





largest in the country! 
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Records of new car sales* reveal a posi- 
tive parallel with Plain Dealer readership! 
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Year after year, the Plain Dealer is one 
of the leaders in the nation in passenger 
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Your advertisement in the Cleveland Plain 





Dealer gets maximum reader attention 
— reader interest—reader action! 












*Broken down into 272 Census Tracts in A.B.C. Cleveland. 








Facts for Advertisers... Do you 
know where to locate dealers to achieve maxi- 
mum sales volume? Do you know the past auto- 
mobile buying performance of the areas your 
dealers serve? The Plain Dealer Market Survey 
Department can answer not only these questions, 
but can also reveal detailed sales breakdowns 
from 1928 to 1947, and trace Plain Dealer 
readership to car sales. We'll be glad to make 
an appointment with you to discuss in detail 
your marketing potentialities in Cleveland. 
















CLEVELAND 


PLAIN DEALER 
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‘ gation in recent Great Lakes history, (he ! 
4 1 first Detroit was a shiplo: 
Cleveland’s Home Newspaper of } carae ve | 
. trip down lakes. They vn 
Cresmer & Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles aan ieee on the Steamer tn Thel|Ui 






A. S. Grant, Atlanta 
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woman clutched her hat and complained she looked “a sight”—So? 
Well, you don’t see many rumble seats around these days. 
You do see women’s likes and dislikes influencing car design and 
sales in the same old way, howeyer. . . . That’s why automobile manufacturers, 
with a story to tell women, are reaching them directly by means 


of the magazine that nearly a million more women buy and believe in. . . 
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Working Conditions Pose 
Continuing Headache 


By A. II. Allen 


GOOD WORKING CONDITIONS have always been a 
fetish with automobile manufacturers. Good lighting, good 
ventilation, exclusion of oppressive heat or cold, insistence 


on the provision and use of 


adequate safety devices, and 


the installation of the latest innovations in machinery and 


equipment all play their part * 


in keeping general working 
conditions at top level. 

However, some of these factors 
fall into neglect because of the 
primary pressure on getting out 
production and because mainte- 
nance crews cannot find time to 
keep a close check on the ccn- 
tinued proper functioning of equip- 
ment of a non-productive char- 
acter. 

Thus an operation in which dust 
or fumes originate may be pro- 


ducts, filters, dust 
.collectors, etc., 
which were all 
right at the start 
but which over a 
period of time 
deteriorate, be- 
come clogged 
with dirt and fall 
considerably 
short of doing 
the job for which 
they were de- 
signed. It is the 





A. S. Allen 
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| 
possible production at some later 





partment to correct these troubles, 
insists, 


but unless supervision 
loudly and frequently, the checkup 
is often overlooked. 

Where top management is fully 
sold on thorough maintenance of 
equipment contributing to better 
working conditions, maintenance 
crews will find the time to keep 
these devices in good repair. 
Where such is not the case, the 
equipment might better be dis- 
connected, since it is probably 
not functioning properly and 
hence is merely defaming the 
reputation of whatever supplier 
developed the installation. 


The problem is more critical in | 


the large plant where top super- 
vision is further removed from the 
working force than in the small 
shop and has other matters of 
more immediate concern than the 
maintenance of non - productive 
shop equipment. 

* # * 


Chevrolet Torque? 


WHILE MOST of the passenger 
car builders not now offering some 
type of automatic transmission are 
known to have their engineering 
staffs studying various devices for 








date, one of the latest to be dis- 
cussed in the trade is Chevrolet. 

Reports indicate that engineers 
of this GM division are working 
in cooperation with product study 
specialists. of the corporation, 
housed at the Cadillac plant, on 
an automatic transmission of the 
torque-converter type, similar to 
that used by Buick but not exactly 
the same. 

The project involves lengthy 
engineering tests as well as de- 
tailed study on methods of man- 
ufacture. Once these problems 
have been surmounted it will be 
time to discuss equipment pur- 
chases and decide where the 
device will be built. 

For successful application to 
Chevrolet it is believed a trans- 
mission would have to carry a 
somewhat lower cost factor than 
either the Hydra-Matic or Dyna- 
flow units, and this means some 
concentrated probing of how to 
effect economies in manufacturing. 

It is difficult to see how the 
project could culminate in produc- 
tion before the 1950 or 1951 models, 
and if the current unsettled world 
outlook worsens, no one can do 








vided with fully adequate fans,| province of the maintenance de- 





], WOMEN are a big part of your total 
volume. One day a month, for ex- 
ample, offer lady drivers 2 free gal- 

lons of gas on all sales and service. 





4. BE CERTAIN you have big, attrac- 
tive displays of oil out front on the 
racks. They’re a clean, neat way to 
sell oil, especially to women drivers. 





“Try a “Ladies Day Special” to drum up 


profitable new business 


or post cards 





-ero* 





~~ 


dence .. 


2. ADVERTISE “Ladies Day” by ads 


tomers. Be sure to state that each 
lady must drive in herself. 


5. OIL in cans, you see, builds confi- 
. holds customers for you. 
Car owners are certain they’re get- 
ting the brand and grade they want. 








to prospective cus- 

















QUICK, EASY WAY TO GIVE SERVICE 


1. Greet customer; take order 


2. Deliver gas; wipe rear window 


3. Clean windshield, passenger side 


4. Check oil and water 


5. Clean windshield, driver's side; 
collect 


crease turnover . . 
from breakage . . 
easier to keep clean. 





3. MAKE SURE that you, your helpers, 
and station are in “‘apple pie” order 
on “Ladies Day.”” Most women won’t 
patronize a messy station. 









o*e We 


6, BESIDES, oil in cans helps you in- 


. eliminates loss 
. makes station 





CANNED OIL IS GRAND OIL FOR PROFITS 


AMERICAN CAN COMPANY New York + Chicago + San Francisco 
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much positive speculating on what 
is going to happen that far off. 


Too Long a Haul 


POLICY OF shipping steel ingots 
east from the Fontana (Calif.) 
plant of Kaiser Steel, either for 
rolling into sheet and strip for 
Kaiser-Frazer or for swapping for 
other material among _ suppliers, 
has been dropped, principally be- 
cause they carried $37 per ton 
freight premium which was get- 
ting a little tough to absorb. It is 
understood some of these ingots 
have been offered around the auto- 
motive industry with little interest 
shown in them. Inference is that 
the steel supply picture overall is 
getting a little easier. 


Steel Economy 


GREAT LAKES STEEL CORP. 
in Detroit has started operation 
of a 25-ton bessemer converter as 
a means of cutting time required 
for processing of heats in open- 
hearth furnaces. Molten pig iron 
from blast furnaces is transferred 
to the converter, blown for several 
minutes and then charged in open 
hearths. A saving of 25 percent or 
more in heat time is possible, as 
well as a lowering of the amount 
of scrap used in open-hearth 
charges. 


NN 


Willard Expands 
‘West Coast Plant 


| LOS ANGELES.—Completion of 
| a $350,000 expansion program at the 
plant of Willard Storage Battery 
Co. here was announced last week 
by C. H. Starr, executive vice- 
| president. 

The plant now has a capacity of 
250,000 additional storage batteries 
a year, Starr said. The program 
entailed the addition of an en- 
tirely new wing and the paving of 
a large parking area at the rear 
of the plant. Increased space has 
permitted relocation of assembly 
lines for greater efficiency and im- 
proved facilities for storage and 
materials stock piling, Starr said. 





Grody Names Steele 


| Israel Grody, president of Grody 
| Chevrolet Co., Hartford, Conn., has 
;}announced the appointment of 
John Steele as service director. 


| Steele has been in the automobile 
| business for 18 years, including 
|nine years with a Packard dealer- 
| ship in London, England. 


AUTO BOOKS 


| That Should Be in 
Every Dealer’s Library 


These books should be in the Ubrary 
of every franchised dealer—available 
to his mechanics and salesmen—the 
knowledge they contain will be valu- 

| able when the ‘‘chips are down’’ and 

| eal competition arrives. 

Sennen nner 

| KNUDSEN, A BIOGRAPHY. By Norman 

Beasley. 397 pages, cloth bound. $3.75 

postpaid. 

AUTOMOTIVE MECHANICS. Wm. £F 

Crouse. A comprehensive anud basic course 

on the subject of fundamental! automotive 

mechanics. Cloth binding. $4.50 postpaid 

SaREnTEEEEEEE RGR EEEEEt 

DEALER BUSINESS COUNSEL. Business 

| guidance for automobile dealers. By J. B 

Van Tassel, Dealer Business Consultant 

Two books—Book No. 1, §2.00. Book No. 

2, $3.00 postpaid. 

DETROIT IS MY OWN HOME TOWN. 

Malcolm Bingay. A story of Detroit and 

sidelight history of the fabulous motor 

car business. $3.75 postpaid. 

FABULOUS HOOSIER. By Jane Fisher 

A story of Carl Fisher, early pioneer of 

the automotive industry. $3 postpaid. 

FASTEST ON EARTH. By Capt. George 

Eyston. Complete history of every land 

speed record from 1898 to the present 

Paper-bound, $2; cloth-bound, $3. 

FLOYD CLYMER’S MOTOR SCRAP- 

BOOKS, Order Edition No. 1, 2, 3 or 4 in 

paper cover, $1.50 each. Deluxe cloth 

|bound, $2.50. Steam-car edition, $2 or 
| cloth-bound, $3 postpaid. 

HENRY FORD—HIS LIFE, HIS WORK, 

HIS GENIUS. By Wm. A. Simonds. Re 

printed by Floyd Clymer. Deluxe edition 

$4 postpaid. 

INDIANAPOLIS RACE HISTORY—1909 

TO 1946. 852 pages, 1,000 illustrations 

Deluxe edition, $5 postpaid. Paper bound 

$3.50. ee 

| THE LAST BILLIONAIRE — HENRY 

FORD. ‘‘An informal portrait of an in- 

| dustrial genius who was also a most un- 

| predictable human being.’’ By William C 

Richards. $3.75 postpaid. a 

MOTOR MEMORIES. A saga of whirling 

gears by Eugene W. Lewis. $3.50 post- 

| paid. ; 

FLOYD CLYMER’S INDEPENDENT TFST 

REPORT OF KAISER-FRAZER CAi‘S. 

Paper-bound, 








Deluxe edition, $2.50 each. 


$1.50 postpaid. 
BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MICH. 
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AUTOMOTIVE WASHINGTON 
Security Board at Work 


Drafting War Controls 


By William Ullman 


Washington Correspondent 


WITH THE international situation developing new and 
ominous phases, it might not be amiss to say something 
about the recently formed National Security Resources 
Board. 

Created by Congress last year, the board is — draft- 
ing a program for the control 
of American industry and 
civilian economy in the event 
of another war. 

The board is the peacetime coun- 
terpart of the Office of Emergency 
Management. Under the law it is 
strictly a civilian agency which 
reports directly to the President. 
But it has congressional authority, 
which OEM did not have, and is 
charged with mapping out a war- 
time program, including manpow- 
er, transportation, price and wage 
controls, rationing, production and 





such like. In 
event of war, 
NSRB would 
cover the field 
encompassed dur- 
ing World War 
II by WPB, OPA, 
the Office of Eco- 
nomic Stabiliza- 
tion and the Of- 
fice of War Mo- 
bilization. 
Ullman Arthur M. Hill 
of Charleston, 
W. Va., on leave from the bus 
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We start with FACTS . . . about your prospects . . . we consultation, research, planning, creating, producing, 


find out what they want to read about you, what they'll 
buy ... before we put words on paper. (Our premise 
—based on many years of accumulated experience— 
is that your Direct Mail Advertising messages, to be 
useful, first have to be READ!) Through RESEARCH, 


we give you a steady measurement of readership. 


Facilities? They’re nationwide. We can handle up to 
two million mailings daily. Service? It’s COMPLETE... 


R.L. POLK ano COMPANY 


BRANCHES AND PRODUCTION PLANTS: 


NEW YORK CHICAGO PHILADELPHIA 


LOUIS 


CLEVELAND ST. 





\l pects of yours... 


transportation field, is chairman 
of the board. The remaining per- 
sonnel is made up of seven Cabi- 
net members—the secretaries of 
state, trersury, defense, interior, 
agriculture, commerce and labor. 


The chairman was appointed by 4 


President Truman and confirmed 
by the Senate. Congress gave him 
wide powers. His salary is $14,000 
a year. Subject to Presidential di- 
rection, Hill is authorized to ap- 
point his own department heads 


and other salaried personnel. 
* * * 


Work Is Specified 


THE LAW provides that NSRB 
keep the President advised on 
these points: 

1. Programs for the effective use 
in time of war of the nation’s na- 
tural and industrial resources for 
military and civilian needs, for the 
maintenance and stabilization of 
the civilian economy in time of 
war, and for the adjustment of 
such economy to war needs and 
conditions. 

2. Policies concerning industrial 
and civilian mobilization in order 
to assure the most effective mo- 
bilization and maximum utilization 


AN OUTSTANDING SERVICE STATION has been opened 
(DeSoto-Plymouth), 2067 ot aed 2 Ave., Cambridge, Mass., under the 
Joseph Hughes, president and gene: 


manage’ 
The particular pride of the 





by --_ 4 Motor Mart 
direction of 
ral manager, and Edward J. Wenger, general service 
r. The concrete, steel ond. brick building covers more than 20,000 square feet. 


"s new service facilities is the electronic service 


control tower. In the lighter vein, the firm tells the customer that his car is ready by 


Placing it in an enclosure 
emphasize the comparison. 


of the nation’s manpower in the quate reserves of strategic and 


event of war. 


3. Policies for unifying, in time 
of war, the activities of federal 
agencies and departments engaged 
in or concerned with production, 
procurement, distribution, or trans- 


portation. 


4. The relationship between po- 
tential supplies of, and potential 
manpower re- 
sources and productive facilities in 


requirements for, 


time of war. 


5. Policies for establishing ade- 


How Do You 
Get THROUGH 
These Things 


Behind every one of America’s 38 million mailboxes are 
SOMEBODY’S CUSTOMERS AND PROSPECTS. 


urs? Can you reach them? 


ARP 20 


We can tell you. We can qualify them, and locate them, 
and tell you their names. They'll be your prospects, then! 


We'll create, produce and DISTRIBUTE to these pros- 
right THROUGH their mailboxes, and 
right into their hands, and right before their eyes ...a 

h message, FROM YOU, that will (1) be read by them; 
: (2) get the results you want. 


We'll make these prospects your CUSTOMERS! 


distributing. We have Branches in seven strategic 


U. S. cities. 


For 25 years we have been developing a technique 


for efficient, controlled Direct Mail Advertising. We'd 


like you to know about this technique rr 


how Direct 


Mail Advertising can best be utilized to your 


advantage! A Polk consultant is available, to talk in 


terms of your business. 


Direct Mail Advertising Division 


Headquarters: Polk Building 


CINCINNATI 


431 Howard Street 
Detroit 31, Michigan 


TRENTON 














“delivery room,’’ with a stork overhead to further 





critical material, and for the con- 
servation of these reserves. 

6. The strategic relocation of 
industries, services, government, 
and economic activities essential 


to the nation’s security. 
7 os - 


Excise Tax Relief? 

DURING THE next few weeks 
the chief labors of the House Ways 
and Means committee will be the 
planning of a general tax revision 
bill. For some time past, the group 
has been considering revenue code 
problems and, according to Chair- 
man Knutson, a new setup will be 
ready to report to the house be- 
tween April 20 and May 1. 

When revision has been disposed 
of, the committee also plans to 
study changes in the social secur- 
ity system and prepare a bill which 
it hopes to have ready for Con- 
gress early in August. 

The general revision bill which 
the committee is preparing prob- 
ably will change some of the 
more onerous wartime excises 
and correct some of the more 

glaring inequities and adminis- 
trative deficiencies in the present 
law, the chairman said. 

Without making any commit- 
ment that the bill will definitely 
repeal any specific excises, Knut- 
son said committeemen are con- 
sidering transportation and com- 
munications taxes and such spe- 
cific taxes as those on luggage 
and amusements. 


Knutson would set no goal but 
said that the bill may carry some 
substantial cuts. He said it de- 
pended upon the revenue picture 
as to what magnitude the cuts 
might be. 

As to general features of the bill, 
Knutson said it will not involve 
any definitely controversial prob- 
lems. It will not, for example, 
touch double taxation of corpora- 
tion dividends, but it probably will 
do something to change the exist- 
ing rules on depreciation allow- 
ances. 

* * » 


Treasury Asks Revisions 


A SERIES of 49 Treasury de- 
partment proposals for legislative 
revision of the federal tax struc- 
ture is now before the House Ways 
and Means committee. 

Among the recommendations are 
these: 

Changes in the tax laws to per- 
mit business concerns to average 
profit and loss over several years. 

That taxpayers be permitted to 
compute income on the basis of 
the 52-week year “in appropriate 
cases.” 

Measures to plug loopholes per- 
mitting taxpayers to convert short- 
term capital gains, such as profits 
in the stock market, into long- 
term capital gains to reduce their 
returns. 

Elimination from the _ internal 
revenue code of the requirement 
that corporations report salaries of 
more than $75,000. 

A change in the rules for 


| Spreading profit and loss over 


more than one year, with a two- 
year carryback and a two-year 
carryforward of net operating 
losses. The Treasury wants that 
changed to a one-year carryback 
and five-year carryforward, the 
department to retain present 
rules for fixing the amount of 
net operating loss. 

Overall, the Treasury is against 
correcting at this time any tax 
inequities where a large loss in 
federal revenue would be involved. 
It is believed the views of the com- 
mittee leaders in most cases co- 
incide with those presented by the 
Treasury. 


1 
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Auto Personnel 


Altman Gets Vice-Presidency 


At Continental Motors 


Appointment of Peter Altman as 
vice-president of Continental Mo- 
tors, in charge of its newly organ- 
ized Multi-Tool division, is an- 
nounced by C. J. Reese, president 
of the company. 


Altman, who has been on Conti- 
nental’s staff for five years, will 
continue as a consultant and chair- 
man of its engineering council. 

* A * 


Batchelder and Old 
Upped by Brake Shoe 


Roger W. Batchelder has been 
appointed assistant to the presi- 
dent of the National Bearing divi- 
sion of American Brake Shoe Co. 
and William H. Old has been ap- 
pointed general purchasing agent 
for American Brake Shoe, accord- 
ing to an announcement by the 
company. 

Batchelder, formerly general pur- 
chasing agent for the company, 
has been with Brake Shoe since 
1933. Old, formerly assistant gen- 


a 


LUMITE DIVISION, Chicopee Manufacturing Corp. 


eral purchasing agent, has served 
in various purchasing capacities 
since he first joined the company 
in 1940. 

* * * 
Field Promotions in lowa 


Announced by Goodrich 

Burt Meyers, Omaha _ district 
manager for B. F. Goodrich Co., 
announces promotion of several 
company executives in Iowa. 

R. R. Marshall, Des Moines, is 
the new general supervisor for the 
Iowa-Nebraska district. He has 
been with Goodrich in Des Moines 
for 11 years. 

Succeeding Marshall as Des 
Moines store manager is G. L. 
Churchsmith, who has been store 
manager at Cedar Rapids, Ia. G. A. 
Delancey of Omaha succeeds 
Churchsmith at Cedar Rapids. 

M. H. Nickolson, Goodrich store 
manager at Ottumwa for the last 
12 years, becomes store supervisor 
for central and eastern Iowa with 
headquarters at Davenport. G. O. 
Adams, Des Moines, succeeds Nick- 
olson at Ottumwa. 

Squire Crawford, Indianola, who 


Saad 


FABRICS 


Tar aks 


47 WORTH STREET, NEW YORK 13, N.Y. 


Geen Tl 


eT aie at le 


LOS ANGELES NEWSMEN huddled last week with Belmont SanChez at the opening 
of Motor Sales of America (K-F), Los Angeles. Left to right, Herschel Blewett of the 
Herald-Express; Hicks Coney of the Daily News; President SanChez; Al Peacock, vice- 
president and general manager, and Lynn Rogers of the Los Angeles Times. 


has been on leave of absence the 
last year, returns as territory man- 
ager in southwestern Iowa. 

* + * 


Hauseman New President 


Of Houdry Process Corp. 


Brig. Gen. David N. Hauseman, 
U. S. Army retired, has been elect- 
ed president of Houdry Process 
Corp., Philadelphia, to succeed 
Eugene J. Houdry, founder of the 


company. Hauseman also will be 
chairman of the board of Catalytic 
Construction Co., a Houdry sub- 
sidiary. 

Under a new policy the board 
of directors of Houdry will be 
made up exclusively of men work- 
ing in the corporation. The newly- 
elected directors are: Hauseman; 
Arthur V. Danner, executive vice- 
president; Claude C. Peavy, chief 
engineer; John E. Ford, manager 
of commercial development; Gor- 


Seat Covers of 


LUMITE 


Sell Quicker 


because they're so 
EASY-T0- CLEAN! 


Nothing can stain auto seat covers 


made of LUMITE — no 
dirt, lipstick, or liquid! 


grease, 
Any soil 


can be removed with a damp 
cloth. That's just one reason why 
more and more people want 
LUMITE seat covers ... why more 
and more of your customers are 
asking for this amazing fabric. 
You'll find a wonderful choice 
of beautiful colors and weaves in 
the latest LUMITE patterns... all 
colorfast. . . woven to breathe— 


insuring seating comfort. 


Yes, LUMITE sells quicker be- 
cause it fits better permanently 
(no cupping) . . . looks better... 
never wears out. Sell the seat 


from your supplier. 


Pim aliela) 
3 


oa 


Woven to 


sweat 


cover more people want— insist 
on LUMITE next time you order 


ANC Sy 


Easy to clean. 5 


Te kt 


don A. Kessler, manager of patent 
department; C. G. Kirkbride, man 
ager of laboratories; T. Ellwood 
Webster, president of Catalytic 
George H. Daft, comptroller; John 
D. M. Hamilton, secretary and gen 
eral counsel. 5 
* * 


Retirement of Whitworth 


Ends 44-Year Career 


Stanley Whitworth, who has 
been in the automobile scene for 
nearly a half century, and with 
Studebaker the last 14 years, has 
been granted age retirement ef- 
fective March 15. Whitworth has 
been vice-president of Studebak- 
er Pacific Corp. in charge of 
production since that West Coast 
organization started its assembly 
plant in 1985 in Vernon, Calif., 
adjacent to Los Angeles. 

Whitworth has been replaced 
by E. M. Douglas, formerly of 
South Bend. Forty-four years ago 
Stanley Whitworth started as 
general superintendent of Amer- 
ican Motors, then became chief 
engineer for Premier and later 
joined Briscoe and Stutz. 

. > 


Michigan Packaging Group 
Elects New Officers 

The Michigan division of the 
Industrial Packaging Engineers 
Assn. announces the election of 
the following individuals as offi- 
cers: 

Harry G. Diefendorf, packaging 
and materials handling engineer, 
president; F. F. Holt, G.M.C. Truck 
and Coach division, vice-president 
of packaging; J. Alex Gordon, 
Gordon and Kinney, vice-president 
of materials handling; T. C. Lewis, 
Micromatic Hone Corp., vice-pres- 
ident of transportation; R. B. 
Hiltz, Hinde & Dauch Paper Co., 
secretary; Edmund R. Meyer, Ford 
Motor Co., treasurer; C. E. Cox, 
Gerrard Steel Strapping Co., chair- 
man of the program committee; 
I. E. Thomas, Ford Motor Co., 
chairman of the membership com- 
mittee, and V. Lee Edwards, Chas. 
A. Strelinger Co., chairman of 
publicity committee. 

+ . > 
Danto Gets Packard Post 
As Organization Chief 

Raymond E. Danto has been ap- 
pointed manager of the Packard 
organization and analysis depart- 
ment of Packard Motor Car Co., it 
is announced by Karl M. Greiner, 
Packard’s general sales manager. 
Danto succeeds D. E. Miller, who 
has re-entered the advertising 
agency field. 

Prior to joining Packard, Danto 
held sales management and re- 
search positions in both the auto- 
mobile and petroleum industries. 
He has been associated with Ford 
and Kaiser-Frazer. 

” oe s 


Mason and Moore Elected 


Denman Vice-Presidents 


Cc. L. Mason and O. A. Moore 
have been elected vice-presidents 
of Denman Tire & Rubber Co. In 
addition to their duties as vice- 
presidents, Mason heads the firm’s 
Eastern sales territory, and Moore 
is in charge of the Western divi- 
sion. 

New Denman board directors 
elected were: Arthur K. Atkinson, 
president of Wabash Railroad Co. 
and Harold M. Cole, a member of 
the New York law firm of Alley, 


Cole, Grimes & Friedman. 
+ * * 


Ford Executives Honor 


Groves’ Service Mark 

Honoring his 36 years’ service 
with Ford Motor Co., Kansas City 
executives of the firm attended 
an informal luncheon for Ira B. 
Groves, Southwestern regional man- 
ager, in the Kansas City Club. 

Groves joined Ford at St. Louis 
March 4, 1912. He has held execu- 
tive capacities with the motor firm 
in the East, West and Midwest, and 
has directed Ford sales operations 
in the nine-state region since Octo- 
ber, 1945. 


Wilson Succeeds Libby 


Resignation of H. F. Libby, dis- 
trict manager for Sealed Power 
Corp. in the Kansas City territory, 
has been announced by John E. 
Norwood, sales manager. Libby 
had been associated with Sealed 
Power for 27 years. Earl F. Wilson, 
associated with Sealed Power since 
1941, has been promoted to the 
vacancy created by Libby’s resig- 
nation. 
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DON'T © 

BE 
SPELL-BOUND 
OUT-OF-DATE “FIGURES!” = 


UY @ 
You need today's facts , ie / 6 
and figures on Philadelphia... eg 
America’s 3rd Market ! 





Yf ype 
/ TM lees 

WY: yy (MUU 

Be sure you are paying heed to only the latest Ds 


Marketing data must speak for itself. 


statistics. In Philadelphia, today’s 
facts and figures show THE INQUIRER 
out front in PRODUCTIVITY ... Uf 
first in advertising linage. ] i 
Ba yy YT Us 


: 


Le 


LOY 
THE PHILADELPHIA INQUIRER in 194¥ carried more 
than 28 million lines of advertising—largest volume ever 


published by any Philadelphia Newspaper at any time. 


NOW IN ITS 15TH YEAR OF ADVERTISING LEADERSHIP 





ee IN| PHILADELPHIA 
ef 
i 
he Philadelphia Bnguirer 
Exclusive Advertising Representatives 
T. W. LORD, Empire State Building, N. Y. C. ROBERT R. BECK, 20 North Wacker Drive, Chicago GEORGE S. DIX, Penobscot Building, Detroit 


Longacre 5-5232 Andover 6270 Cadillac. 6005 
West Coast Representatives: FITZPATRICK & CHAMBERLIN, 155 Montgomery St., Son Francisco, Garfield 1-79.46 
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The Other Si. fi (Cartoonist Kempf, a Willys dealer, welcomes tions for his 
er Side of the Picture cartoon stripe, Write hin care ef Rome? Meter Gos Roane, #0)” By Fred K emp f 


































VEN AWT Yoo WORRIED ? ME? 


KWOA WORKIEO?P FINN “WOULD 1 Be 
IT Z DONT OWN ANY 


40 Hh L WAVE NEVER 
SPECULATED (WV CHAIN 
50 XM NOT EFFECTED 
BY THIS SLUMP, 


BOSS, 1 KATE To TELL 
€ YOU Tals, BUT MOST oF OvF 
V PARNER CUSTOMERS ARE 
CANCELLING THEIR 
AR ORDERS |/ 


ms 


HAY-LIVER«HAVE YOU SEEN THE 
PAPER 27.2 4004 WHAT'S HAPPENING 










































and saw the car standing in the| radiator, spark and gas lever tied After checking the car over, I 


Letterbox yard. The first sight was very dis- | down with twine string so us kids|went to the house, not the least 
appointing as I had more or less|could not move them. Steering|bit happy, and asked for Dad. 
(Continued from Page 4) expected to see the folks buy a new | wheel on the right side with gear | Mother said he was out working 


car. I walked up to the car to give | shift lever to the righ on the old grana o I went out 

ili Gace annua ae tine ae | stergs = _— to the day that/it a close inspection. STRAIGHT |The various speote oy ene to find hin Mure enough he was 

aula aaeh > Oeelie tame ar tek 3 an eon his first car, a 1910 | FENDERS, I sure hated the looks| painted with bright red paint | there cutting doors in the west end 

to collect folders in that way. |day, back in the "ring ot 1910. aap son Fle eek” Gee Le i ae SP A IS ot cae & ates oh cas ee 
° » b n e hood, leather| which added “ : 

Thinking about old automobiles | I was on my way home from school! straps from the top to front of sunpanee a lee aan” ee ne re ie eas To ge 

very talkative mind, got along 

very well. It wasn’t long and the 

; job was completed. 

x Dad went after the Jackson to 

THE MORAL OF THESE QUOTES IS THIS: see if he could get it in the granary 

without breaking his neck. I shall 

never forget how well he drove 

this car up the ramp and into the 


4 building—in fact I had expected 

C6 us ls OT him to go straight through the 
other end, for the twine string on 

? the gas and spark levers had not 


impressed me as Dad knowing too 
much about this pile of bolts. 


* 
I am still a nut about automo- 
S all ul men biles and find a great satisfaction 
in reading everything I can per- 
taining to them. I enjoy the Auto- 
motive News very much and would 
not be without it at any cost.... 
At the present time I have five 








Your Requirements “Unusual”? 


““ 

a ae = we have been able to do for our students... antique cars, namely, 1920 Cadillac 
could not have been done without the understanding an roadster with deluxe Holbrock 
co-operation of the War Assets Administrati a ce : body, 1920 Reo roadster of the T6 

; ; — ministration . . . your series, 1916 Reo touring of the 
agency's handling of the entire matter has been outstand- Fifth series, 1920 Case 7 passenger 
ingly satisfactory ...” touring N series, and last but not 

; aiaiiiaias Betieieiiea® least a 1910 Izzer runabout . I am 
, tal Institution at this time restoring the Izzer, 

’ . Case and 1916 Reo. 
Need New Facilities in a Hurry? As far as I know, I have a third 
° ‘ Z r ion, for I un- 
ve delay might well have been disastrous. The Se ae — ‘were only 
handling . . . by your office has been . . . prompt and three of these cars built. This car 


satisfactory .. .” was built in Peru, Ind., by some 
; . . . . Meyers Co. It has a small four- 
—,lubing and Conduit Manufacturer* cylinder Model motor 35/8x43/4, a 

Model P20 transmission also built 
by the Model Engine Co. There 


Want to Cut Your Costs? 
; seems to be some connection be- 


“, » » we have been able to operate this plant at a tween this car and that of the 
profit. . . our facilities are 1 ici =, Gon, koe emia 
I nodern and efficient . . . built in Peru. Any information that 


resulting in lower costs for us and . . . considerable com- you can give me on the history of 
petitive advantage.” this car will be greatly appreciated. 
~TuurM Kuiper, Kuiper’s Tractor 


Ss re ~ 

teel Fabricator Co. (Packard-Reo), Gilman, Il. 

Looking for a Branch Plant? Eprror’s Note: Anybody re- 
member the Izzer? 


“We are glad to recommend to our industrial friends, oe 8 


who might be looking for new facilities or additional manu- An Accessory 


facturing space, that they first consider available surplus In your issue of Feb. 23 there is 

° war plants.” an article about the automatic fan, 
Automobile Mz f e Ford devices, thermostat to control 

ve Manutacturer speed, it being known as the Dy- 


namatic radiator fan, etc. 


It does not say that the Ford 
company has adopted this or are 


a 
From purchasers of war surplus plants; names on request. 





Investigate Ready-built, Ready-to-occu 
Senile en _ PY going to use it. It just tells about 
roduction Facilities Available Now its developments. 
elite af « ‘ell ay , s ae Is the Ford company going to 
ound, well built, mode rn manufacturing have this as an accessory or will 
plants and other production facilities are available for this be as a standard on the car? 
immediate purchase or lease. Big, complete plants or small- —F. M. Youns, president, Young 
space units, from coast to coast and border to border ee as 
O co tas : : Eprror’s Nore: It’s an approved 
ur nearest Field Office can tell you what and where accessory. 
these are, advise you how to bid on them, provide you with Pe 
descriptive literature and other information. Car Washer 


I would appreciate information 
on names and addresses of manu- 
NE We ; facturers of auto laundries.—MicH- 
FREE as Describes im- AEL DeLiso, Worcester, Mass. 
mediately available proper- Eprror’s Note: One is Minit- 


ties — indexed, cross-indexed WAR ASSETS ADMINISTRATION é 2 nian 7450 


for your convenience. Write 
for free copy—to the address OFFICE OF REAL PROPERTY DISPOSAL 


listed below—on your com 
any lett 
pany letterhead, please. ROOM 1402, ‘‘I’’ BUILDING, WASHINGTON 25, D. C. 


Phone, write or wire today. 


NEW PLANTFINDER — 


a Would Tax Auto Insurance 
7 REGINA, Sask.—A bill is being 

sponsored in the Saskatchewan 

legislature to bring automobile in- 


Field Offices: Atlanta * Chicago * Cincinnati * Denver * Grand Prairie, Texas surance under that part of the 
Fire Prevention Act which levies 


Kansas City, Missouri °* New York °* Philadelphi * San F . 
ty ——e jon Francisco Seattle 1 percent on premiums to main- 
tain the fire commissioner’s office. 
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Chrysler’s new nationai 


maga- 


__ Auto Advertising __ 


Keeping Cars Sold 
Is Chrysler Theme 


By Bob Finlay 


of top-flight men attracted by Roy’s 


zine advertising program based on | liberal incentive plans. 


the theme, “We aim to take care 


of our own,” is 
running in four 
colors in 12 lead- 
ing publications 
which cover a 
readership _ esti- 
mated at half the 
population of the 
United States. 

To bear out 
this theme, the 
advertisements, 
prepared by Mc- 
Cann - Erickson, 
Inc., are using illustrations of ani- 
mals and birds protecting or feed- 
ing their young. John Glymer is 
doing all the paintings. 

The inspiration for this cam- 
paign is Chrysler’s belief that 
keeping cars sold is even more 
important than selling them in 
the first place. 

To that end, dealers are putting 
the strongest possible emphasis on 
bringing their service facilities up 
to a point that will enable them 
to satisfy all their owners, present 
and future. 

“Chrysler always has believed 
that the value of an automobile 
to the owner must be measured 
in terms of the entire period of 
ownership,” says Stewart W. 
Munroe, general sales manager. 

“That entails, of course, ability 
of the dealer who sold the car to 
take care of its service needs.” 

McCann-Erickson is the agency. 


Preview Sidelights 
Lincoln-Mercury preview was 
one of the most dramatic we've 
seen, complete with sensational 
lighting, smoke bombs, pretty mod- 
els and happy dealers, not to men- 
tion the cars themselves, which 
were the hit of the show. 
> > o 


8S. W. Munroe 


As one newspaperman put it, 
“It’s nice to see some really new 
cars at a new car preview.” 

* ” * 


The Ford division went to a lot 
of trouble to keep the cars under 
wraps until shown to the press 
and dealers. They arranged to se- 
clude a crew of photographers, 
models and guards at an aban- 
doned air base in Florida, housing 
the crew in trailers. Some of the 
pictures were taken secretly at 


estates of millionaires in Florida. 
* - . 


However, 400 of the pictures 
sent outside for assembly into 
press kits were missing on re- 
turn to L-M. “We think we know 
who got ’em,” one L-M man said. 

* * + 


Then there was the rumor about 
L-M slapping stop orders on ad- 
vance promotion in view of the 
war scare. But all that turned out 
to be was a routine delay on the 
Lincoln announcement date, which 
has nothing to do with the war 
jitters. 

* - 7 


And in case you have any 
doubts about whom forthcoming 
L-M ads are aimed at, one L-M 
executive told us that dealers 
will be most happy when they 
are taking in Oldsmobiles and 
Pontiacs as trade on Mercurys, 
and Buicks and Cadillacs as 
trade on Lincolns. 

Roy in Big Time 

A glance at some figures from 
Ross Roy’s annual report reveals 
that the firm, which entered the 

' agency business 
in 1940 with 
Dodge trucks as 
its only account, 
is now in the big 
time and yet has 
managed to keep 
that home-grown 
flavor that gives 
people a warm 
feeling. 

From what we 
have seen of the 
operation, Ross, a 
former auto salesman, did it with 
a lot of hustle but not too much 
bustle. There is little of that phony 
glamour that characterizes the 
hucksters about Roy or his gang 


Ress Rey 





Some 20 years ago Roy was a 
salesman with an idea—competi- 
tive comparison tables which are 
now the backbone of all auto 
selling programs. 

Now the agency has a long list 
of diversified accounts, including 
Dodge trucks, Truckstell, Chrysler 
Export, Chrysler parts, Trailmobile, 
Hewitt Rubber and sales training 
aids for all of the Chrysler divi- 
sions. 

Billings for 1947 were $5,975,000 
and 1948 looks like an $8,000,000 
year. Nice going, Ross. 


Competitors, All 


One of the most interesting com- 
petitive tableaux we’ve run across 







LET’S FACE FACTS... Every car you sell has a luggage 


compartment! Does it leave 


with a matched set of Contempo's Top Quality Cowhide 
Luggage? Leading Automobile Dealers everywhere have 
found Contempo Luggage easy-to-sell and profitable to 
handle. It's a natural for you, Mr. Auto Dealer. Your 
customer will welcome these beautiful Quality Cowhide 
Sets for the man and woman . 








Regular Retail Value 
Including Fed. Tax, $54.00 


THE LATEST IN LUGGAGE. . 


YOUR DEALER'S 
cosT.. 





was at the Detroit Adcraft Club/ strong indication of a willingness 


the other day when Thomas H. 
Beck, chairman of the board of 
Crowell-Collier, was speaker at a 
meeting conducted by Charles 
Fields, president of the club and 
Detroit manager for Curtis, which 
publishes the rival Saturday Eve- 
ning Post. 

Seated side by side on the 
speaker’s right were ©. E. Wil- 
son, president of GM, and K. T. 
Keller, president of Chrysler, the 
two biggest rivals in the auto 
industry. 

At one moment in the meeting, 
Keller was leaning behind Wilson 
to talk with Beck, while Fields 
was attempting to present a cer- 
tificate to Beck. 

“Better not interrupt _ that,” 
someone said with a laugh. 

“Oh, that’s all right,” said 
Beck, “he’s just trying to sell 
me a Chrysler.” 

“And behind Wilson’s back, too,” 
someone choked. 

Beck’s message, however, was 
dead serious—the march of Com- 
munism in the East and West, the 
inability of the U. S. to survive 
in a world of Communism and the 
inability of the U. S. to halt the 
march other than by force or a 


your showroom empty or 


. - You will profit. 


. THE VUE PAK 


New, 20” Overnight Bag 
With Secret Bottle Compartment 


This light easy-to-carry VUE- 
PAK of Top-grain Cowhide is 
35% roomier than the conven- 
tional 20” Club Bag. Its spe- 
cial curved Talon Zipper en- 
ables you to expose the entire 
interior for clear-view packing 
and removing. You see where 
everything is from a tie to a 
tooth brush. 4 Pockets are con- 
veniently located, including a 
secret “bottle’’ compartment. 
Colors: Condon Tan or Indien 


Brown. 


- $29.75 


The VASSAR .. . Beautiful Matched Set 
of Luggage. Available in Brown 


Men's pieces have Tan Twill Lining. | 


masa ttt List Price 
Style No. Item Dealer's Cost Incl. Fed. Tax i 
750 14” Train Case $26.50 $49.50 i 
751 18” Overnight 25.00 47.40 : 
752 21” Weekend 27.50 51.00 ' 
753 26” Pullman 37.50 69.00 i 
754 18” Hat & Shoe 38.50 75.00 { 
755 21” Wardrobe 39.50 75.00 ! 
756 Men's 24” 2-Suiter 44.50 85.00 
757 Men's 29” Fortnighter 59.50 105.00 


YALE Locks Available at $3.00 Extra Per Case 


CONTEMPO ™ 








to use force. 


Dealers on Air 


The Essex County (N. J.) Auto- 
motive Trade Assn. announces that 
the group will be on the air every 
evening at 8 over Station WAAT, 
Newark. 


The program will consist of a 
five-minute news spot, of which ap- 
proximately a minute and a half 
will be devoted to a message of 
interest from dealers to the public. 
A special committee in the asso- 
ciation will direct the program in 
cooperation with the Scheck Adver- 
tising Agency of Newark. The com- 
mittee will also have the assistance 
of Harry R. Daniel, director of 
radio for the National Automobile 
Dealers Assn. 


Names 


Promotion of Fred W. Adams to 
advertising manager was an- 
nounced last week by Hugh W. 
Hitchcock, Packard director of ad- 
vertising and public relations. 
Adams has been advertising super- 
visor for the past three years. He 
joined Packard in April, 1942. 


Promotion of Harry G. Moock jr. 


IN A LUGGAGE COMPARTMENT | 
IS AS NATURAL AS AIR IN TIRES © 
... AND MUCH MORE PROFITABLE! 


20” Zipper Clubkit 
with two big utility 
pockets, brass lock and 
zipper. 


24” 2.Suiter with overlapping 
steel frame for extra strength 
Dust and moisture-proof. 


to an account executive post with 
Ross Roy, Inc., was announced last 
week by T. G. McCormick, execu- 
tive vice-president. Moock will han- 
dle the account of Sherman Prod- 
ucts, Inc., farm equipment manu- 
facturer. 

E. St. Elmo Lewis, advertising 
pioneer and former vice-president 
of Campbell-Ewald Co., died last 
week in St. Petersburg, Fla. 


Samuel Schaeffer has been 
named manager of advertising and 
sales promotion for the automotive 
division of Thomas A. Edison, Inc., 
West Orange, N. J. 


A. J. Cutting has joined the De- 
troit copy staff of Brooke, Smith, 
French & Dorrance, Detroit and 
New York advertising agency. Cut- 
ting comes from Evans-Winter- 
Webb, where he did creative and 
contact work. Previously he was 
with Fisher Body. 


Paul G. Hoffman, president of 
Studebaker, is one of 23 top busi- 
ness executives named to serve on 
a committee established to extend 
the public service programs of the 
Advertising Council. The group 
will be known as the Industries 
Advisory committee of the Adver- 
tising Council. 








21” Overnight bag 
+++. Same exclusive 
construction features 
os 2-Suiter. 


Same style in extra-roomy 24” 


3-Sviter. 


DUNLEIGH . . . Matched Luggage for Men. Handsome 
Top-grain cowhide luggage, lightweight and sturdy. Note these 


new streamlined features: Solid 


Brass locks and hardware. 


Easy-working automobile snaps fasten inside dividers. Special 
reinforced leather strips to guarantee longer use. Tan linen- 
weave linings, neat and masculine looking. 


Colors: London Tan or indian Brown ‘Top-Grain Cowhide 


CONTEMPO Luggage Co. , Flatiron Bidg., New York 10, N. Y. 
Gentlemen: Please ship the following numbers immediately. 


(-] (lam enclosing check) 


["] (Ship Open Account. Bank and credit references attached) 


Color 


Style 





Style No. Item List Price 

: ; : Dealer's Cost Incl. Fed. Tax 

i hide . . . Smooth 
Alligator Grain Cowhide moo 877 21” Overnight $32.50 $63.00 a 
Suntan Cowhide . Antique White 1077 24” 2-Suiter 41.50 81.00 
Rawhide. Each fine-fashioned case has 977 24” 3-Suiter 44.50 87.00 
: a 2 : 699 20” Clubkit 24.50 45.00 
rich Rayon lining, spacious shirred 
pockets, solid brass hardware. Two frodatne eee & -—Send Order Form Today bi ia eh aaalinieiacenaiaiaal 


Quantity Dealer's Cost 






Quality I acitasan seicihcnatniada sanbeacnlsied laren ea cette ND iktisenissinn 
ie: Dole III i siariaconininpeboalapeisniiinuebbiogtetpsiaian title a 





7 tidentially...1d get a 


Confidentially . . . we’re proud of what people are saying about Nash. You hear it over 


and over again: “‘If I were you I’d get a Nash.” 


Naturally . . . such talk makes us happy at Nash Motors. It’s the Pay-Off on a quality 
product backed by a new kind of automobile dealer and a powerful advertising program. 
Yes . . . with record-breaking sales still outpacing postwar expanded production, Nash 


is truly prepared for tomorrow’s market. 


Gatal Cad Sine, 1Go2 


Nash Motors Division, Nash-Kelvinator Corporation, Detroit 
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Current Prices 


(Includes revisions for all 1948 models.) 
The following advertised delivered 





taxes, 


BUIOK — Series 40 Special — 4-dr. sed., 
$1,673; 2-dr. sed., $1,611; Series 50 Super 
—4-dr. sed., $1,929; 2-dr. sed., $1,843; 
conv., $2,333; stat. wag., $2,805; Series 70 
Roadmaster—4-dr. sed., $2,232; 2-dr. sed., 
$2,131; conv., $2,651; stat. wag., $3,249. 


a eee aaa 61—4-dr. sed., = 
647; sed. cpe., $2,511; Series 62—4-dr. 
$2,781; sed. cpe., $2, 719; conv., $3, 74: 
Series 60—4-dr. sed., $3,506; Series 75— 
4-dr. sed., $4,471; 7-pass. touring sed., 
so 7-pass. Imperial, $4,887; 9-pass. 

sed., $4,368; 9-pass. bus. Imperial, 
$1,560. 
VROLET — Stylemaster—4-dr. sed., 
2-dr. sed., $1,219; spt. cpe., $1,- 
202; bus. cpe., $1,160; Fleetmaster—4-dr. 
sed., $1,345; 2-dr. sed., $1,286; spt. cpe., 
$1,281; conv., $1,628; stat. wag., $1,893; 
Fleetli 


CHE 
$1,276; 


ne—4-dr. sed., $1,371; sed. cpe., 
$1,313. 

CHRYSLER — Royal — 4-dr. sed., $1,- 

772,75; 2-dr. sed., $1,735.75; spt. cpe., 


$1, 762.25; bus. cpe., $1, 667.50; Windsor— 
4-dr. sed., $1,825.25; 2-dr. sed., $1,804.25; 
spt. cpe., $1,814.75; bus. cpe., 
conv., $2,208.50; Saratoga —4-dr. sed., 
$2,105.75; 2-drd. sed., 2,079.25; spt. cpe., 
$2,089.75; bus. cpe., $2,005.50; New 
Yorker—4- dr. sed., $2,211; 2-dr. sed., $2,- 
184.50; spt. cpe., $2,195; bus. cpe., $2,- 
105.75; conv. §2, 604.50; Town & Country 
—6 cyl. 4-dr. sed., $2, 802.25; 8-cyl. conv., 
$3,184.50; Royal—s- pass. sed., $2,175.75; 
lim., $2,301 50; Windsor — 8-pass. sed., 
$2,227.75; lim., $2,354.25. 


DeSOTO— Deluxe—4-dr. 
2-dr. sed., $1,619.50; $1,646; 
bus. cpe., $1,551; Oustom—4-dr. sed., 
$1,709; 2-dr. sed., $1,688; spt. cpe., $1,- 
698. 50; conv., $2, ‘092. 50; stat. wag., $2,- 
427.75; 7-pass. sed., $2,111.75. 

DODGE—Deluxe—4-dr. sed., $1,555; 2- 
dr. sed., $1,512.75; bus. cpe., $1,439; 
Custom—4-dr. sed., $1,607.50; town sed.. 
$1,681.25; spt. cpe., $1,602.25; conv., $1,- 
991; 8-pass. sed., $1,981. 


$1,656.50; 


FORD — Deluxe ‘‘6’’—4-dr. sed., $1,- 
269.78; 2-dr. sed., $1,211.89; bus. cpe., 
$1,154; Super Deluxe “6"'—4- ar. sed., $1, 
371.87; 2-dr. sed., $1,308.72; sed. ‘epe. be 
$1,329.77; bus. cpe., $1,250.83; stat. wag., 
$1,893.32; Deluxe ‘oy-g""—4-dr, sed., $1,- 


345.56; 2- dr. sed., $1,287.67; bus. cpe., 
$1,229.78; Super Deluxe “V-8"*—4-dr. sed. be 
$1,440.28; 2-dr. sed., $1,382.39; sed. cpe., 
$1,408.71; bus. cpe., $1,329.77; conv., $1,- 
740.24; stat. wag., $1, 972.26. 


FRAZER—4-dr. sed., $2,204.46; Man- 
hattan—4-dr. sed., $2,711.50. 

HUDSON—Super ‘‘6’’—4-dr. sed., $2,- 
003.75; 2-dr. sed., $1,952.75; spt. cpe., 
$2,000; bus. cpe., $1,889.50; re 
“@’*—-4-dr. sed., $2,161; spt. cpe., $2,- 
136.75; Super “g** — 4-dr. sed., $2,092.25; 
spt. cpe., $2,089; Commodore ‘“8’’—4-dr. 
sed., $2,250; spt. cpe., $2,225.75. 


KAISER—4-dr. sed., $2,104.21; Custom— 
4-dr. sed., $2,455.57. 

LINOCOLN—4-dr. sed., $2,553.62; 4-dr. 
(custom interior) sed., $2,721.95; club cpe., 
$2,532.57; club (custom interior) cpe., $2,- 
700.90; conv., $3,142.60; Continental **12 
Oyl.’*—elub cpe., $4,661.59; conv., $4,745.72. 

MEROURY—4-dr. sed., $1,660.35; 2-dr. 
sed., $1,591.97; sed. cpe., $1,644.58; conv., 
$2,002.20; stat. wag., $2,207.49. 

NASH — ‘‘600"’ Slipstream — 4-dr. sed., 
$1,464.05; deluxe bus. cpe., & 399.05; Am- 
bassador Slipstream—4- 


-dr. $1, 778. 95; 
600°’ Super Series—4-dr. oa $1,508.05; 
sed., cpe., $1,459.05; Ambassador—4-dr. 


sed., $1,820.95; sed. cpe., $1,762.95; stat. 
wag., $2,239.95; conv., $2,250. 
OLDSMOBILE — Series ‘‘66’’ Six—4-dr. 
sed. stand., $1,556; 4-dr. sed. deluxe, 
$1,697; 2-dr. sed. stand., $1,513; 2-dr. 
sed. deluxe, $1,655; club cpe. stand., ‘31, 488; 
club cpe. deluxe, $1, 628; convertible, $1,845; 
stat. wag., $2,456; Series ‘‘68’’ Eight—4-dr. 
sed. stand., $1, 614; 4-dr. sed. deluxe, $1,- 
7155; 2-dr. sed. stand., $1,572; 2-dr. sed. 
deluxe, $1,713; club cpe. stand., $1,546; club 
i del uxe, $1,687; convertible, $1,903; stat. 
$2,514: Series ‘‘76’’ Six—4-dr. sed. 
deluxe, $1,805; 4-dr. sed. stand., $1,659; 
Ir, sd. deluxe, we 731; 2-dr. sed. stand., 
$1084 Series ‘ >" Eight—4- dr. sed. de- 
luxe, $1,863; 4- as sed. stand., $1,717; 2-dr. 
sed. deluxe, $1,789; 2-dr. sed. stand., $1,- 
643; Futuramic “98 Series—4-dr. sed. de- 
luxe, $2,098; 4-dr. sed. stand., $1,993; 2-dr. 
sed. deluxe, $2, 1. 2-dr. sed. stand., $1,- 
920; conv., $2,466 


PACKARD — Eight — 4- -dr. sed., $2,150; 
etd. cpe., $2, me stat. wag., $3,350; Deluxe 
Fight—4-dr. se , $2,375; sed cpe., $2,350; 
Super Bishi-nt-d -dr. sed., $2,690; sed. cpe., 
136.75; Super ‘'8’’—4- dr. sed., $2,092.25; 
$3,175; (141" wheelbase) 
7-pass. sed., a 7-pass. lim., $3,450; 

> ., $3,650; deluxe 7-pass. 

lim., $3,800; oa Eight—4-dr. sed., $3,- 

675; sed. cpe., $3,625; conv., $4,095; (148" 

wheelbase) 7-pass. lim., $4, 668; 7-pass. 
$4,504 


°C LYMOUTH — Deluxe — 4-dr. sed., $1,- 
209.25; 2-dr. sed., $1,246.50; spt. cpe., 
$1,273; bus. cpe., $1,220.25; Special Deluxe 
—4-dr. sed., $1,377.50; 2-dr. sed., $1,324.75; 
spt. epe., $1,351.25; bus. cpe., $1,293.25; 
conv., $1,668.50; stat. wag., $1,879.25. 

PONTIAC—Torpedo ‘‘6’’—4-dr. sed. de- 
luxe, $1,600; 4-dr. sed. stand., $1,512; 2-dr. 
sed., $1,453; sed. cpe. deluxe, $1,572; sed. 
cpe. stand., $1,484; club cpe., $1,438; bus. 
cpe., $1,387; conv. deluxe, $1,894; Torpedo 
«g’’_4-dr. sed. deluxe, $1,647; 4-dr. sed. 
stand., $1,559; 2-dr. sed., $1,500; sed cpe. 
deluxe, $1,620; sed. cpe. stand., $1,531; 
club cpe., $1,485; bus. cpe., $1,434; conv. | 
deluxe, $1,941; Streamliner ‘‘6’’—4-dr. sed. 
deluxe, $1,685; 4-dr. sed. stand., $1,598; 
sed. cpe. deluxe, $1,635; sed. cpe. stand., 
$1,547; stat. wag. deluxe, $2,312; stat. wag. 
stand., $2,235; Streamliner ‘‘8’’—4-dr. sed. 
deluxe, $1,733; 4-dr. sed. stand., $1,645; 
sed. cpe. deluxe, $1,682; sed. cpe. stand., 
$1,595; stat. wag. deluxe, $2,359; stat. 
wag. stand., $2,282. 

STUDEBAKER—Champion Deluxe—4-dr. 
sed., $1,545.75; 2-dr. sed., $1,514.25; spt. 








pe., $1,540.50; bus. cpe., $1,445.75; Cham- 
Regal Deluxe—4-dr. sed., $1,619.50; 
2-dr. sed., $1,587.75; spt. cpe., $1,614; bus. 
ecpe., $1,519.25; conv., $1,969.75; Com- 
mander Deluxe—4-dr. sed., $1,850.75; 2-dr. 
sed., $1,819.25; spt. cpe., $1,845.50; bus. 
cpe., $1,750.75; Commander Regal Deluxe 
—4-ar. eed., $1,972; 2-dr. "ood. $1,940.25; 
spt. cpe., ‘$1,966.50; bus. cpe., $1,872; 
eonv., $2,325.25: land cruiser, $2,143.50. 
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Car Registrations by states are 
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Steel Cutoff Threat Spurs Auto Shipments Tr 
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British Hit Over 75% of Export Goal 


GLASGOW, Scotland.—(UTPS)— 
The British automobile industry is 
making reasonable progress to- 
wards the achievement of the ex- 
port target set by the government 
in the White Paper on exports. 

The goal fixed for mid-1948 for 
private car export was given as 
5,000,000 pounds sterling and in 
the final quarter of 1947 the export 
values had risen to _ 3,830,000 
pounds. For commercial vehicles 
the target was placed at 3,130,000 
pounds and so far 1,720,000 pounds 
in export has been achieved. 


This shows that the industry 
is making a very substantial con- 
tribution to export figures, al- 
though it still has a considerable 
distance to go before reaching its 
target, it is stated. 

The situation depends largely, of 
course, upon the trend of world 
usage and the readiness of im- 
porting countries to accept British 
cars. Failure to reach the target 
set has been due, in many in- 
stances, rather to bans imposed by 
importing countries than to any 
lack of desire for the goods. 

Complaint of manufacturers has 
been that too often the govern- 
ment target failed to take such 
contingencies into consideration. 


The British industry has been 
warned that steel will be cut from 
those firms which cannot meet the 
export quota for car production. 
They will have to go out of busi- 
ness and pass their workers to 
automobile firms which do have 
strong export markets waiting for 
supplies. This is the practical ef- 
fect of the British policy of allo- 
cating steel according to per- 
formance. 

The position was discussed by 
G. R. Strauss, minister of sup- 
ply, when he stated that the 
major factor influencing steel 
allocation to firms in the motor 
trade was the firm’s export per- 
formance. Full allocations of 
steel would be given to those 
firms which could fulfill their 
export targets within reasonable 
time, but, in view of present cir- 
cumstances, firms which could 
not meet these demands are to 
have their steel allocation re- 
duced. 

Strauss deplored the greatly ex- 


Tucker Purchases 
Engine Plant 


For $1.8 Million 


CHICAGO. — Tucker Corp. has 
purchased Aircooled Motors, Inc., 
from Republic Aviation Corp. for 
$1,800,000, it was announced last | 
week by Preston Tucker, president 
of the automobile firm. 

The motor plant, located at Syra- 
cuse, N. Y., will enter large-scale 
production of engines for the 
Tucker car, he said. It is hoped 
that engine production will reach | 
100 engines a day within several 
weeks, Tucker disclosed. 

Eventually, the entire engine op- 
eration will be shifted to the Chi- 
cago main plant, he added. 

Tucker announced that produc- 
tion would start immediately on 
the engine for the 1948 Tucker, a 
flat six-cylinder opposed type. 

Aircooled Motors, Inc., has a staff 
of 400 employes and is said to be 
the largest aircraft engine producer 
in the industry today, with total 
open orders amounting to $1,318,094. 





aggerated stories which had cir- 
culated about the effect of the 
steel allocation on the industry. 
In general, firms received a pro- 
portion of the quota correspond- 
ing to their proportion of the in- 
dustry’s total output, and success 
in export markets was also taken 
into account. 

The number of firms likely to 
be adversely affected by these reg- 
ulations will be comparatively 
small, Strauss said. Employes who 
find themselves laid off will have 
no difficulty, as far as can be seen 
at present, in finding similar em- 





STARTS LOW...35/2” 
LIFTS HIGH...20'/2" | 
ROLLS EASILY 5 


REAR CASTERS—2” SINGLE ‘ 
BALL SWIVEL...FRONT 
CASTERS—4” STRAIGHT AXLE tL 


THE KRW 2-TON HYDRAULIC JACK 


“A Jack is no Better than 
POWER PLAN oo KRW 





RELEASE ARM 
a 


BY PASS VALVE ~ 


@ From the pumping plunger to the raising piston the 
oil in a KRW Jack travels in a single casting. It just can’t 


ployment in their neighborhood, he 
added. 

The government’s sole purpose is 
to plan the national resources to 
enable Britain to survive the pres- 
ent economic tempest, according 
to Strauss. 

He argued that it is better for 
an auto producer to close down 
completely, if temporarily, than 
to struggle against the over- 
whelming odds of low production, 
mounting overhead, higher prices 
and the impossibility of meeting 
world price levels. 


“It must be remembered that a! @ year,” he said. “And it must also 


i ke hh 
ON THE ROAD! 


| KRW BUILDS IT FOR LONG LIFE 
| KRW SELLS IT FOR ONLY 


@ This improved KRW 2-Ton Hydraulic Jack will easily 
handle any car on the road today with a minimum amount 
of pumping effort. It pumps through a handle motion of 
45 degrees with only a quarter left turn of the handle 
necessary to operate the release valve. Handle can be 
quickly removed with a half right turn...a real space sav- 
ing feature. Read these specifications and you'll see why 
KRW is the leader in Garage Jack 


Sales. Here they are: 





TAMPER 
PROOF SAFETY VALVE 


SELF CLEANING RELEASE VALVE 


get out or leak. All connecting passageways are drilled. 





















































DODGE CENTER OPENS. The completion of the new car sales and service building 
of Liberty Motors, Birmingham, Ala., gives this concern possession of all four corners 
of Sixth Ave. and 25th St. South, which has been called ‘‘Dodge Center.’’ The new 
unit cost $350,000. 


be borne in mind that failure to 
export such a car might, at some 
later date, mean the loss of an 
equivalent amount of meat or 
bread.” 


single average car sold abroad 
might bring enough meat for 25 
families of four persons for a year, 
or enough bread for 46 families 





$455 


F.0.8. FACTORY 








SPECIFICATIONS KRW 2-Ton Jack 


© Lifting capacity 2 tons (4000 lbs.). Weight 110 lbs. 
Length overall, including handle, 6' 1”. Length of chassis 

29'4". Length of detached handle only 49”. Floor to top 
of rest pad when down 3%". Floor to top of rest pad when 
up 20%". Floor to top of handle when upright 54”. 
Floor to highest point of jack body 6%". Width of jack 
body 10%". Rear casters 2” diameter, single ball swivel. 
Front casters 4" diameter, straight axle type. Swivel pad 
4" x 5%", curved to fit modern cars. Oil capacity 9/16 
pint. 


There are no particles of loosened core sand to lodge 
under valves and score cylinders. Pump is of displace- 
ment type therefore no troublesome cup washer is 
required on end of plunger. Packing around plunger 
after 260,000 test lifts showed no trace of leakage. 
Release valve is held closed by the oil pressure. Dirt 
between valve and seat can be flushed away by opening 
the release valve. There is no release valve failure in a 


-KRW Jack. 
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WORLD'S LARGEST MANUFACTURER OF GARAGE TOOLS 


BUFFALO 3, N.Y. 


215 MAIN ST. 









SAVE MONEY * ORDER TODAY * USE THE COUPON 
Perea awhe* 


i K. R. Wilson, 215 Main Street, Buffalo 3, N. Y. 











Enclosed find check ( ) for...... gc A ol in 





payment for KRW 2-Ton Jacks @ $45.50 each. 







Name 






I le a 


AND EQUIPMENT 


City and Zone . 








AUTOMOTIVE NEWS, MARCH 29, 1948 





Dealer 


Doran Chevrolet in Dallas 


To Build Downtown Home 


A new plant in downtown Dallas 
for Doran Chevrolet, Inc., which 
will comprise 50,800 square feet 
of floor space, will be constructed 
this summer, according to Felix 
Doran jr. president of the cor- 
poration. Doran announced that a 
site has been acquired at 2222 
Main St. which will give a 257- 
foot frontage on Main with 183 
feet on Commerce and entrances 
on both streets. 

The ultramodern showroom and 
service garage will feature a com- 
pletely equipped restaurant for 
employes; approximately 30 twin- 
post hydraulic hoists for under- 
side repair work; a built-in incin- 





erator to dispose of paper and 
rubbish; a first-aid station; an 
automatic sprinkler system; air 


conditioning for offices, and public 
reception rooms. 
es © @ 


Austin Appoints Willard 


In Royal Oak, Mich. 


L. B. Hooley, vice-president of 

to Ltd. (Eng- 
land), has announced appoint- 
ment of John Willard Co., Royal 
Oak Mich., as an Austin dealer. 


Graduation Day 
Dealers, Union Honor 


Shop Trainees 
Automotive dealers in Lewis 
county, Washington, joined with 


the Centralia-Chehalis auto me- 
chanics union in honoring five ap- 
prentices who recently completed 
the first duly recognized training 
program in the Twin City area. 
The men honored were complet- 
ing a four-year course. Directing 
the program was a joint committee 
of union members and dealers. 
The latter group included Claude 
Warren (Chevrolet) and Leo Ed- 
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* ABC PUBLISHERS STATEMENT, 


© MONTHS ENDING SEPT 30, 


THE TIMES-PICAYUNE 
NEW ORLEANS STATES 
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Towson, Md., is completed. The 
D ® dealership is headed by Harry 
OIngs Karr and = _— 





Alert Mechanics 


Save Oil Truck Driver 
As Clothes Burn 


dins (Ford), of Centralia, and Dick 
UhImann (Ford) of Chehalis. 
Award of certificates to the five 
mechanics was made at a banquet 





in Chehalis. 


* * * 


Smith Is First President 


Of Clovis (N.M.) Dealers 

Organization of the Clovis 
(N. M.) Automobile Dealers’ 
Assn. has been announced by 
Leonard Smith, of Clovis Motor 
Co., president. 

Other officers are Reese Cagle, 
Gateway Auto, vice-president, and 
John T. Parker; John Parker Mo- 
tor Co., secretary-treasurer. 

* * * 


DiMar Heads New K-F Firm 
At East Orange, N. J. 


Essex Motors, Inc., headed by 
Don DiMar, is the new Kaiser- 
Frazer dealership in East Orange, 
N. J., at 487 Main St. DiMar held 
a Kaiser-Frazer franchise in Ba- 
yonne before moving to East Or- 
ange. ae 


Norris Buys Dealership 


From Hall in Greenville 


J. Frank Norris jr. has pur- 
chased the dealership of O. Z. Hall 
(Dodge-Plymouth), Greenville, 
Miss. 


Norris is the former assistant 
district manager at Memphis for 
Ford. 

- + * 
Three Maryland Concerns 
Improving Facilities 

Plant improvement and modern- 
ization by Kelly Pontiac Inc., 5801 
Belair Road, Baltimore, is nearing 
completion, according to Charles 
B. Kelly and his two sons. 

In addition, construction on the 
large addition to the Weil Scott 
Bros., Inc., plant at 1111 Cathedral 
St. is going ahead rapidly. 

York Motors, Inc., reports its 
building at York and West Rads., 


EARN GREATER 
PROFITS IN THE 
SOUTH’S GREATEST 
MARKET 


A well-placed shot with the right follow- 
through scores in advertising as well as 


basketball. 


Qo winning 


readers. 
STATES DAILY 
86,688 * 


1947 market 


Representatives: Jann & Kelley Inc. 


The play starts with the dominant morn- 
ing Times-Picayune that's a proved buy- 
ing guide in 162,824 homes . 
tally with 
evening States that delivers your mes- 
sage to 88,688 (largely unduplicated) 


The winning combination of these two 
proved performers 
profits for you in the South’s greatest 


















An oil truck driver escaped 
death, thanks to the alertness of 
two mechanics employed by Jack- 
son Motor Co. (DeSoto-Plymouth), 
Corona, L. I. 

Turned into a torch when his | the business for 20 years. 
oil-stained clothes were ignited by 
a cigaret ash, Bernard Scatura 
brought his truck to a stop near| floor space. The building will be 
the dealership and leaped to the!one story, of steel and masonry 
ground. construction. 

His screams brought Olaf An- = 
Gerson and Anthony Purello from | Fulwiler Donates 2 Fords 
the Jackson shop with a bucket ° 
of water and a fire extinguisher. To El Paso, Austin Schools 
They doused the victim’s burning Two Ford automobiles have been 
clothing, but not until he had been | given to the El Paso (Tex.) public 
severely injured. school system by Fulwiler Motor 

* Co. The automobiles will be used 


* * 
* in driving instruction at El Paso 
Piper of Laconia Sponsors and Austin high schools. 
Local News Program i .- 
Piper Motor Co. is sponsoring 
@ program called “Lakes Region 
News” over radio station WLNH 


in Laconia, N. H., at 6:25 p.m. 
on Monday, Wednesday and Fri- 


under construction and plans occupancy a 
and B. W. Morcombe, general manager of 


* 


Hansord (Pontiac) Boosts 
Staff in Expansion 

The appointment of Kenneth C. 
Glaser and W. B. McKinstry as 
secretary-treasurer and assistant 
manager, respectively, was an- 
nounced by A. T. Hansord Co., 
Minneapolis Pontiac dealer. 

The dealership also disclosed 
that the enlargement of its staff 
of key personnel was made neces- 


* 
Turbiville (Mercury) Builds | sary in connection with expansion 
of its sales and service facilities. 


$350,000 Houston Plant The new body shop, with 26,000 


Plans for the construction of a| square feet floor space, was opened 
$350,000 sales and service plant to/| recently. 
be completed in June have been 
announced by Turbiville Motors, 
Houston, a new Mercury dealer- 
—_ Charles F. Turbiville is presi- 
ent. 


The building will be constructed 
on a 31,250 square-foot site. Mod- 
ernistic in design, it will have a 
large showroom with plate glass 
fronts on both Fannin and Main 
Sts., Turbiville said, and will pro- 
vide about 25,000 square feet of 


The automobile concern’s 
broadcast features news from all 
over the Lake Winnepesaukee 
section. 

* * 


Williams Nash in Austin 


Wins 10-Point Award 


P. K. Williams, owner of P. K. 
Williams Nash Co., 200 Congress 
Ave., Austin, Tex., was officially 
recognized as a 10-point select 
Nash automobile dealer at a ban- 
quet recently. Approximately 60 
Nash dealers and representatives 
joined in the ceremonies. 

Among the regional and national 
Nash officials in Austin for the 
occasion were R. L. Alexander, 
zone manager from Dallas; R. R. 
Compton, Central regional man- 
ager, Detroit; Earl R. Limb of 
Detroit, Southern regional man- 
ager, and Marion Brown of Dallas, 
district manager. 

* * 7 


Westside Ford Succeeds 


Wilcox Motors in Washington 


Westside Ford, Inc., with Ralph 
E. Malone as president, will suc- 
ceed Wilcox Motors as a Ford 
dealer in West Seattle, Wash. 

In 1941, Malone organized To- 
tem Pontiac, Inc., and was man- 
ager and partner until 1946 when 
he sold his interest. He recently 
was general manager of a Ta- 
coma Ford dealership. 


Ferguson Deal in Memphis 


Goes to Farm Service 


Howard Sullins, southern region- 
al manager of Harry Ferguson, 
Inc., has announced appointment 
of Farm Service, Inc., Memphis, 
as dealer for Ferguson tractors 
and.gmplements. 

R. E. Shubert is vice-president 
and secretary of the new concern 
and Percy B. Brewer is general 


manager. 
* * * 


O’Meara (Ford) of Denver 


Remodels Dealership 


O’Meara Motor Co. (Ford), 1314 
Acoma St., Denver, plans remodel- 
ing of an adjoining sales and serv- 
ice building located at 1335 Broad- 
way Ave., south of the civic center. 

A general remodeling of the in- 
terior will be undertaken and a new 
front of stucco, terra cotta and 
white metal will be used to mod- 
ernize the building. 

* > 


. scores 
the productive 


will earn greater 


Charleston Motors (L-M) 


Planning $225,000 Home 


A building permit has been is- 
sued for construction of a $225,- 
000 new building by Charleston 
Motors, Inc. (Lincoln-Mercury), 
Charleston, W. Va. To be at 
Broad and Washington Sts., the 
building will face 100 feet on 
Broad St. and 224 feet on Wash- 
ington. 

It will be one-story with full 





MARKET MOTORS, INC. (Ford), 816 E. Market St., Akron, has the above building 


bout July 30. Perry E. Bondy is president, 
the dealership. Bondy has been in the auto 


business for more than 25 years and a Ford dealer for nine. Morcombe has been in 




















basement, of modern functional 
design, of fire-resistant steel, 
concrete, tile and brick construc- 
tion, and with the exterior to be 
of brick. 


* * * 


Curton Gets Go-Ahead 


For New Waco Home 


A $35,000 showroom and shop is 
to be constructed in Waco, Tex., 
by Ralph Curton (Pontiac). 

Curton was granted a special 
permit by the city to construct 
the building in the second fire 
zone when he agreed to set the 
building back 20 feet from the side 
property line to eliminate fire ex- 
posure hazards. 

+ 7 + 


Purdom Heads Up Assn. 


In Greene County, O. 


David L. Purdom, Xenia, O., 
has become president of the 
Greene County Automobile Deal- 
ers Assn. He succeeds the late 
Paul Edwards of Cedarville. 
Jule Hilgeford is vice-president. 


* + + 


Wall, Collins Purchase Firm 


In Washington, Ga. 


Purchase of Southall & Holzen- 
dorf Motors by Clifford Wall and 
Julian Collins was announced re- 
cently in Washington, Ga. 

The new owners plan a new 
showroom and other improvements 
and enlargement of the dealership, 
which will be operated under the 
name of Wall & Collins Motor Co. 
Connected with the firm will be 
J. R. Mackie, shop foreman, and 
H. L. Cobb, assistant. 


Natrona (Ford) Erecting 


Truck Shop in Casper 


G. O. Housley of Natrona Mo- 
tor Co. (Ford), Casper, Wyo., has 
taken out a building permit for 
construction of a $50,000 truck 
garage and heavy equipment 
shop. W. G. (Bud) Baker is man- 
ager of the firm. 

The building will be located on 
Industrial Ave., and will be an 
L-shaped building with one wing 
72 by 20 feet and the other 78 by 
48 feet. One wing will house a 


showroom. 
* = . 


Prehn’s Son Named 


Harold Prehn II, son of Harold 
Prehn, Springfield (Ill.) Dodge- 
Plymouth dealer, has been named 
vice-president and director of 
Cloyd Motors, Inc. (Dodge-Plym- 
outh), Taylorville, Ill., an associate 
dealer under Harold Prehn, Inc. 

* * * 


Johnson Named 


Tommy Johnson has been ap- 
pointed sales manager of Lyons- 
Peickert Motors (Lincoln-Mercury), 
Laredo, Tex. He was formerly com- 
mercial sales manager of the Fire- 
stone company in Laredo. 


Sere ne 
CHAIN HOISTS 


Unused in Original 
Containers 


200—1%-ton spur geared BB with 
built-in trolley, nationally 
known make, packed 2 to case. 
List Price $190 each. 


Our Price—$62.50 each 


3-ton hook type spur geared BB, 


$85 each. 
F.O.B. Altoona, Pa. 


J. H. COHEN & SON 


833 — 19th St., Altoona, Pa 


by te he ie hon ha Ms ». 
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Tatge Brothers Open Home 
At Herington, Kan. 


Tatge Sales Co., Herington, Kan., 
held its grand opening in a mod- 
ern business building which was 
completed a few days before the 
formal opening, according to Ed 
and Harlan Tatge, owner brothers. 

The new building has a front 
of buff colored brick, plate glass 
and glass blocks. The showroom 
is 50 by 85 feet and is finished 
with a red colored concrete floor, 
white walls, and oak stained wood- 
work. A completely equipped ladies 
lounge and powder room has been 
provided. 


Whiting’s Packard Firm 


Marks Second Year 


Henry Whiting, president of 
Packard Grosse Pointe, Inc., Grosse 
Pointe, Mich., celebrated his second 
anniversary as a Packard dealer 
recently. He said the new-car 
quota of his dealership has been 
doubled as a result of “steadily im- 
proving production” at Packard. 
Although the dealership is only two 
years old, Whiting, who had been 
with Packard for nearly 25 years, 
and his department heads repre- 
sent nearly 100 years of service to 
Packard customers in Grosse Pointe 
and East Detroit. 

In addition to Whiting’s 27 years, 
Oscar G. Heinrich, service man- 
ager, has been associated with 
Packard 37 years; Gerald F. Schnei- 
der, sales manager, 21 years; Mil- 
ton Reischel, parts and accessories 
manager, 12 years, and Edward 
McCutcheon, business manager, two 
years. “The Packard service of the 
mechanics and other men in the 
shop adds to another 100 years,” 
Whiting pointed out. 


Ted Crosby Joins MacMillan 


In Spokane Dealership 


Organization of MacMillan- 
Crosby Motors, Inc., a Chrysler- 
Plymouth direct factory dealer- 
ship, succeeding MacMillan Mo- 
tors at W. 418 Third Ave., Spo- 
kane, Wash., was announced by 
J. R. MacMillan and E. J. (Ted) 
Crosby. 

Prior to organizing MacMillan 
Motors two years ago, MacMillan 
was, for many years, local man- 
ager for Commercial Credit Co. 
Ted Crosby is a brother of Bing 
Crosby, the actor-crooner. 

= * * 


Olds Dealer in New Home 


At Alexandria, La. 


Alexandria Auto Co. has moved 
to a new location at 629 Third St. 
from its old location at 714 Third 
St., Alexandria, La. The Oldsmo- 
bile dealership’s new home was 
completely remodeled before the 
transfer was made. 


Foster Walker jr. and his father, 
W. F. Walker, are partners in the 
firm. Also on the staff are J. C. 
Scroggs, service manager; L. D. 
Michele, parts manager, and Anne 
Cleveland, bookkeeper. 


* * + 


Watertown, Chippewa Falls 


To Get Cadillac Deals 


Lou Wetterling, Cadillac rep- 
resentative in the upper Midwest, 
reports that arrangements are 
underway to make Hanson Auto 
& Electric Co., Watertown, S. D., 
a Cadillac dealer. This firm has 
for over a year had the parts 
and repair franchise for Cadillac 
in Watertown. 

Chippewa Falls, Wis., will soon 
have a Cadillac dealer also, ac- 
cording to Wetterling, who head- 
quarters at Warren - Cadillac, 
Inc., 9 W. 14th St., Minneapolis. 

¥ a * 


14 K-F Dealers Named 


In Duluth Territory 


Hutchinson Motor Sales, Duluth, 
Minn., distributor for Kaiser-Fraz- 
er automobiles in northern Minne- 
sota, Wisconsin and Michigan, has 
announced appointment of 14 deal- 
ers in the three-state area. 

They include: W. R. Cave and 
Sons, Baudette; Hancock and Dil- 
lon, Chisholm; Henry Wolford, 
Crosby; Zumbrunnen Motor Co., 
Grand Rapids; Engel Motors, Park 


Rapids; 
ginia; 
Macal and Staack, Wadena, all in 
Minnesota; 
Service, Ironwood, and Wakefield 
Auto Co., Wakefield, both in Mich- 
igan, and Ashland Body and Ma- 
chine Works, Ashland; Range Co- 
operative Services, Hurley; 
O’ Lakes Motor Co., Mercer, and 
Northwest Motors, Superior, all in 
Wisconsin. 












































Carroll Motors, Binghamton, 
Sold to H. H. Miller 


AUTOMOTIVE NEWS, MARCH 29, 1948 


Skubic Bros., Inc., Vir- 
City Motors, Eveleth, and 


Johnson Sales and 


Land 





+ * 


THE LETTERS IN THE SIGN over Merlin Motors (Lincoln-Mercury), see W. 21st St., 
Norfolk, va. are six feet high, and each word 30 feet long, according to P. E. Belotte, 
president. The dealership’s new headquarters occupy 31,820 square feet. 

Carroll Motors, Inc., 237 Court 
St., Binghamton, N. Y., has been 
sold to Harry H. Miller, former 
vice-president and general man- 
ager of the firm. Lawrence W. 


council from the fourth district. 

Brown is state chairman of the 
American Legion committee on 
treasurer of the former Carroll | aeronautics and past national vice- 
Carroll, who has held controlling concern, has resigned to go into | commander of the Legion. 
interest in the firm since 1944, business in Florida. jae we 


plans to retire, it was reported. oe . 
Name of the concern is being | Brown of N. H. Candidate Reo Franchise Is Assigned 
To Victoria (B. C.) Firm 


changed to Miller Motors, Inc. | For Governor’s Council 
Appointment of Victoria Super 


Miller is president of the reorgan- 

ized company and his wife, Mrs. Joseph W. Brown, president of 

Elsie Miller, vice-president. Wen- | Joseph W. Brown, Inc., Nashua, | Service, Ltd., 1400 Blanshard St., 

dell E. Miller, his son, is secre- | N. H., has announced that he will | Victoria, B. C., as a dealer for Reo 
be a candidate for the Republican|in southern Vancouver island has 


tary-treasurer. 
Lloyd W. Scoville, sales man- !nomination for the governor’s!been announced by Bingham & 


ager of the concern since last No- 
vember, will continue in that ca- 
pacity. Carl L. Cook, secretary- 


One of the questions asked of 


was: 


car ?” 


AND WOMEN) ANSWERED: 


“Better visibility.” 


Miles Per Gallon.” 





_* 


Hobbs Equipment Co., Ltd., B. C. 
distributor. 

Included in the plant are two 
garages running from Johnson to 
Pandors St. and a large parking 
lot also running from street to 
street. The new garage and show- 
rooms are ultra modern with air 
conditioning and special heating 
and are fully equipped for wheel 
alignment, dynamic wheel balanc- 
ing and brake testing. 

* + + 


Forshee Motor Co. Handles 


Pontiac in Ashburn, Ga. 


Forshee Motor Co., Ashburn, 
Ga., has secured a franchise for 
Pontiac automobiles. The cars are 
being shown in a modern building 
which the firm recently erected. 

C. F. Thompson, who has been 
connected with the Sylvester Auto 
Co., Sylvester, Ga., has bought a 
one-third interest in the Forshee 
company. Other partners are W. 
M. Forshee and W. C. Jarman jr. 


* 
McDonough Gives Fete 

Mark H. Zettlemeyer, vice-presi- 
dent of McDonough Motors, Inc., 
was host to 62 service and parts 
managers of direct and associate 
DeSoto-Plymouth dealers of the 
Cleveland area at a dinner and 
hockey party in Cleveland. 








car buyers in the 


Crowell-Collier “Automotive Survey No. 11 for 1947” 
“What changes would you like to see in your next 


THE LARGEST COMBINED PERCENTAGE (MEN 


Among the men buyers interviewed, this “change” 
was second only to “Lower Operating Costs, More 


@ It is little wonder, then, that automobile manufacturers 


who have already equipped their cars with larger vision 


panels have won the highest praise 


from the motoring 


public. And the increasing trend toward bigger windshields 
and windows is proof that manufacturers are, and have 


been, alert to this need. 
For better visibility, 


we offer “Pittsburgh” 


Safety 


Glasses. Here are products with a long record of unexcelled 
service in the automobile and aviation industries. They 
have the confidence of manufacturers and car buyers alike. 
And they can now be mass-produced in curved as well as 


flat panels. 


Consult our Safety Glass specialists at any time. Their 
long experience and thorough knowledge are freely at your 
disposal. Pittsburgh Plate Glass Company, 2162-8 Grant 


Building, Pittsburgh 19, Pa. 


Sate ty GOSS rrr 


DUPLATE SAFETY PLATE GLASS + DUOLITE SAFETY WINDOW GLASS 
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JESSE JAMES, head of Weymouth Motors (Ford), Weymouth, Mass., hands the keys 
of a dual-control training car for the high school to Superintendent of Schools Elmer 
S. Mapes. Weymouth ts the first city to receive a training car under the Massachusetts 
Automobile Dealer Assn. plan. At left, Eugene Fanning, supervisor of driver education 
for the registry of motor vehicles. Second from right is Inspector Alfred T. Little, 
registry safety instructor; right, Paul C. Cleaves, head of the school’s expanded driver 
training program. 


chased a new paint and body shop, 


Tony Martin Motor 


Tony Martin Motor Co. (De Soto- adjacent to its property at 213 
Plymouth), Houston, Tex., has pur- | Broadway at a cost of $20,000. 


“A fat cracker barrel of 
many-flavored Ford 


—New 








These are some of the praises 

that have been heaped on this 

revealing, reporter’s eye view 
of the late Henry Ford: 


Automotive News: 
“4 thousand and one tales 
about the least regimented 
mind of our times.” 


Detroit Free Press: 
*4n almost incredible job of 
straight reporting.” 


The Cleveland Press: 
“Fascinating reading about a 
fascinating personality.” 

Detroit Sunday Times: 

“The best thing on Ford ever 
written.” 


The Milwaukee Journal: 
“4 gold mine of anecdotes.” 


The St. Louis Star-Times: 
“Easily one of the most fasci- 
nating biographical sketches 
of recent years.” 


Newsweek: 
“As choice a collection of 
anecdotes and facts as have 
ever been assembled about 


one individual.” 


Columbus Dispatch: 
“Lively, readable and very 
human.” 


Chicago Tribune: 
“4 captivating book.” 


CHARLES SCRIBNER’S 


597 Fifth Avenue 
New York 


THE LAST 
BILLIONAIRE 





You will want to own a copy 
of this fascinating book about 
the legendary Detroit motor- 
maker. You'll be quoting from 
it for weeks to come! 


At all bookstores, $3.75 


by WILLIAM C. RICHARDS 


Compulsory Municipal Tests 
Proposed in Milwaukee 


Adoption of a municipal compul- 
sory motor vehicle inspection pro- 
gram has been recommended by 
the Milwaukee safety commission. 
Dr. B. L. Corbett, executive sec- 
retary of the commission, said such 
a move to strengthen the city’s 
safety efforts could be taken under 
the city common council's home 


_|rule power, despite the defeat of | 


|a similar state measure by the 
1947 state legislature. 


Under the proposed program, 
tests would be required semi- 
annually of the brakes, lights, 


horn, windshield wiper and steer- 
ing gear of every automobile in 
Milwaukee. The project would be 
self-supporting through the impo- 
sition of 50-cent fees for the in- 
| spections. Corbett listed Seattle, 
Cincinnati and Memphis among 
other cities in which such pro- 





| grams are being conducted. 


*‘Dealers Tell Me’’ by John O. Munn is 
an open forum for the expression of deal- 
ers’ opinion. 
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| Highways & Safety... 





Safety Plus Beauty 
Aim for N. J. Roads 


YONTINUING a campaign to im- 
A prove the appearance and safe- 
| ty of New Jersey highways, State 
Highway Commissioner Spencer 
Miller jr. has is- 
sued revised reg- 
ulations for con- 
struction of 
driveways to 
roadside enter- 
prises and the 
placing of utility 
company poles. 

“The increasing public demand 
for protecting and enhancing the 
appearance of our highways,” he 
declared, “represents a wide ap- 
preciation of the fact that our 
state highways are in effect the 
‘show window’ of the state. In 
planning roadside enterprises the 
appearance of our traveled ar- 
teries can be greatly enhanced 
if the owners will first consult 
our maintenance division. 


“The owner might well give con- 
sideration to the following: 


“Adequate setbacks. 


“Neatness in design of merchan- 
dising, building and facilities. 

“Conformity of architecture to 
general surroundings. 

“Provision for ample and well 
kept parking space for customers’ 
cars. 

“Suitable planting of grounds. 

“Proper maintenance of build- 
ings and upkeep of grounds. 
| * * * 


_— adaptation of the size and 
character of signs at roadside 
enterprises to the message thereon. 
At normal rate of travel, it is diffi- 
cult to read more than one sign 
and only a very short message 
regardless of the size of the sign. 


“Large and garish signs tend 
to draw attention away from the 
message and the business itself. 
They also detract from the ap- 
pearance of the highway and 
may even threaten highway 
safety.” 

Regulations for the utility poles 
include: 

New public utility poles and 


No Parking? 


Ban on Major Streets 
Asked in Cleveland 


A bold attempt to solve Cleve- 
land’s parking problems has been 
proposed by the city’s traffic and 
police departments. Pointing out 
that streets are now carrying 12 
percent more autos than in 1941. 
Acting Traffic Chief Augustus Fo- 
ley has recommended that ll 
curb parking along all major 
streets be banned; that traffic 
lights be synchronized to give main 
thoroughfare traffic a break, and 
finally that the city’s speed limit 
be reduced from 35 to 30 miles 
an hour. 


At the same time, he proposed 
that a “get tough” attitude toward 
heavy freight trucks be imposed 
so that thoroughfares will be open 
during rush hours. 


Several city councilmen already 
have voiced objections to the meas- 
ure, saying the “no parking” ban 
penalizes merchants in the neigh- 
borhoods. The measure must be 
approved by council to become ef- 
fective. 


( 








Ky. Vets Call for Tolls 
To Make Bonus Cash Ring 


Ex-servicemen of World Wars I 
and II, through the united ex- 
servicemen’s committee of Camp- 
bell county, Newport, Ky., have 
gone on record as wanting the 
Kentucky legislature to close all 
state-owned bridges from free traf- 
fic and put on tolls to pay a bonus 
to former’ servicemen. Bridges 
were built by tolls, paid by auto, 
bus and truck owners under an 
agreement that the bridges would 
become toll-free when the bonds 
were paid off. 


The city of Louisville built a 
bridge connecting Louisville with 
Jeffersonville, Ind. during the 
Hoover administration, and about 
12 years ago paid off the bonds 
and turned it over to the state. 


lines and major relocations of 
existing poles and lines shall be 
placed at or near the line of right- 
of-way and not further than eight 
feet therefrom to the center of 


the poles. 
Poles shall not be located be- 
tween existing or immediately 


planned guard rail and curb or 
shoulder lines, and shall not be 
placed within the limits of the 
shoulder or inside of curbs or curb 
lines. 

“It is desired,” said Miller, “that 
poles shall not be located in is- 
lands or at any intersecting point 
in line with oncoming traffic. The 
general principle shall be followed 
that poles shall be located outside 
of the probable limits of paths of 
cars out of control.” 

* 7 *. 


Expansion Strips 


Plans to build a four-lane high- 
way from Kennewick to Richland, 
Wash., and a second bridge over 
the Yakima river have been ap- 
proved by the state highway com- 
mission and the Atomic Energy 
commission to relieve the Tri-City 
area’s worst bottleneck. . . . Previ- 
ously unusable space in the Back 
Bay area of Boston will be drained 
to make a new parking area. 


In the first three months of 
the state’s new financial respon- 
sibility law, Iowa auto accident 
damages are estimated at $8,750,- 
000 for 12,222 reportable crashes. 
. . . North Carolina highway ac- 
cident deaths last year totaled 
836, a 19 percent drop from the 
preceding year, and 35 percent 
lower than 1941, the all-time 
high. Accidents were up last year 
22 percent for a total of 12,511. 


Highway safety signs on princi- 
pal Ohio roads outside municipali- 
ties ask “Why Take a Chance?” 
and then warn: “Play it safe.” 
... With passage of a $100 million 
bond issue for highways practic- 
ally assured, it is reported that 
the secretary of the Petroleum In- 
dustries committee favored mak- 
ing third cent of gas tax perma- 
nent. 


Ontario suspended more than 
8,000 motorists’ licenses last year 
and impounded over a thousand 
cars whose owners had been ar- 
rested for drunk driving. . . Feb- 
ruary traffic deaths in Detroit set 
a 24-year low of six in February. 
There were 23 deaths in the first 
two months of the year compared 
with 18 for the same period a year 
ago. 














Easy to Install! 
CARSON CARCRAFT 
JEEP BODY 

































Enthusiastically Received 
By Jeep Owners 


Means an attractive profit for you. 
Jeep owners everywhere prefer the 
Carcraft Body. Designed for year 
‘round comfort. Streamlined, sturdy, 
provides more driving safety. Com- 
plete vision, Du-Plate safety glass 
windows. Body fits perfectly, will 
last as long as the Jeep. Self- 
locking rear door. 




































® Installs in 2 hours 
© Wt. less than 100 lbs. 







Strong re-inforced aluminum body 
reduces vibration. No corrosion or 
rust. Precision engineered to fit 
Write for folder, prices, details 


CARSON MACHINE 


AND SUPPLY CO. 


200 S.E. 29th St. Box 4547 
OKLAHOMA CITY 9, OKLA. 
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In the Hopper 


Vass. Considers Cent Hike 


In Gasoline Tax 

The Massachusetts legislature 
soon will take under consideration 
a bill which would boost the state 
gasoline tax from three to four 
cents per gallon, to raise an esti- 
mated $12,000,000 for distribution to 
cities and towns for local highway 
maintenance in the form of better 
snow removal and more winter 
sanding operations. 

> * 7 


Law to License Mechanics 
Asked in R. I. Legislature 


A bill to license automobile 
mechanics has been introduced 
in the Rhode Island legislature 
by Rep. Thomas P. McHugh, 
Providence Democrat, and Sena- 
tor Arthur M. Cottrell jr., West- 
erly Republican. 

Similar to a bill killed last 
year, the bill would require every 
mechanic in the state to file ap- 
plication for a license, with proof 
that he had been engaged as a 
mechanic for a year prior to the 
application. The deadline for ap- 
plying for a license for me- 
chanics now in business would be 
July 30, 1948. After Sept. 1, 1948, 
no person could be issued a me- 
chanics license unless he took an 
examination and had completed 
at least two years as an appren- 
tice and two years as an ad- 
vanced apprentice. The examina- 
tion fee would be $5. 


* * * 


Out-of-State Use Levy 
Sought in Missouri 


A bill levying a 2 percent use 
tax on automobiles bought outside 
the state but owned in Missouri 
was passed by the Missouri Senate 
and sent to the House for action 
on Senate changes. 

Senator Charles L. Madison, 
Kansas City Republican, who spon- 
sored the bill in the Senate, said 
it was intended to serve as a sub- 
stitute for the 2 percent retail 
sales tax imposed on cars pur- 
chased within the state. He esti- 
mated it would yield $150,000 to 
$200,000 additional revenue annu- 
ally. 

The measure also would central- 
ize collection of automobile sales 
taxes in the state department of 
revenue, instead of having them 
collected by automobile dealers. 


* * * 


Repeal of Sales Tax 
Proposed in Utah 


A bill to repeal Utah’s sales tax 
and replace it with a severance 
tax on natural resources has 
been introduced in the Utah leg- 
islature. 

The proposed severance tax 
was substantially the same as 
one introduced during the 1947 
state legislative session except as 
to the sales tax repealer. The 
rates would range from 5 per- 
cent to 8 percent of net proceeds 
for metal mines, with one cent 
a ton on coal. On oil, natural 
gas and salt it would be 5 per- 
cent of gross market value, and 
on other natural resources 2% 


percent. 
* * * 


R. I. Measure Would Create 


Labor Arbitration Board 


A bill proposing creation of a 
three-member mediation and arbi- 
tration board, to step in whenever 
the state labor director is unable 
to resolve a labor-management dis- 
pute, has been introduced in the 
Rhode Island legislature. 

In cases referred to it by the 
state labor director, the proposed 
board would summon both sides 
of a dispute to appear before it 
so it might determine the issues 
involved and seek an amicable so- 
lution. The board could publish 
its findings. Only by consent of 
the two parties involved in a dis- 
pute would the board have author- 
ity to arbitrate. 

s a * 


Household Moving Trucks 
Exempted From Ky. Tax 


Gov. Earle Clements has signed | 
into Kentucky law a bill to free | 
from the state weight tax motor 








vehicles operated exclusively for 
transportation of used household 


oom. * * * 
S. D. Highway Plans Lag 
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|by localities. Buses already are 
under the regulation of the com- 


mission. 
* * * 


Diesel Tax Hike in Ky. 


Kentucky’s House of Representa- 
tives has passed and sent to the 
| state Senate a bill increasing the 
| state tax on fuel burned in Diesel 
|}engines from five to seven cents a 


Disclosing that South Dakota's | 84llon, to conform with the gasoline 


primary highway construction pro- 
gram was running nearly two years 
behind schedule, Gov. George T. 
Mickelson listed a shortage of en- 
gineering personnel and contrac- 
tors as the biggest bottleneck. He 
expressed confidence the legisla- 
ture would match federal grants- 


in-aid for roads. 
* > * 


Women Lose Wage Fight 


A bill to outlaw wage discrim- 
ination against women was killed 
in the rules committee of the Ken- 
tucky House of Representatives. 

© . a7 


Va. to Regulate Cabs 


The Virginia House has passed 
the Hillard Senate bill putting 


tax boost which goes into effect in 
Kentucky April 1. The Diesel levy 
would apply only to highway use. 


* * * 


Would Tighten Va. Law 


The Virginia House general laws 
committee has reported out the De- 
Jarnette bill strengthening the law 
regulating automobile dealers. 

* * * 


$62 Million for Roads 


A $62,000,000 budget for 1948 was 
formally adopted by the Florida 
state road department, which made 
only minor changes in a tentative 
budget approved earlier. 

* * * 


Fee Cut Sought in Calif. 
A bill to reduce the California 


taxicabs under the regulation of | automobile registration fee from $6 


the Virginia corporation commis- 
sion, where they are now regulated 








to $3 has been introduced in the 
state legislature. 


The say behind the 


He bought... because 


she talked about the car she saw in Vogue. 































































THE ABOVE CHRISTMAS salesroom and window display featuring auto accessories 


and equipment as Yule gifts won first place for Ben A. Parker, parts and accessories 
manager for Johnson Bros. Chevrolet Co., Dallas, in a contest conducted by Chevrolet 
among its dealers throughout the nation. A cash prize and other considerations were 
posted for the most attractive display of parts and accessories. Parker’s display con- 
sisted of attractively wrapped extra equipment arranged under a large illuminated tree, 
which itself was a dominant note in the Johnson Bros.’ plant decoration for the holidays. 
Other unwrapped equipment was displayed on a huge improvised Santa sled adjacent 
to the tree. 


© 1948 THE Conde NAST PUBLICATIONS INC. 
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Lawsuits Affecting Dealers .. . 
Court Decisions 


By Leo T. Parker 
Attorney at Law 

yu an automobile dealer and 

a@ property owner make a lease 
agreement in which there are stip- 
ulations relative to the ownership 
of chattels and improvements 
which may be placed upon the 
leased premises by the dealer, the 
agreement will not be enforced if 
the building will be permanently 
damaged by removal of equipment 
or improvements. 

For example, in Forman v. Co- 
lumbia Co., 148 Pac. (2d) 951, it 
was shown that the owner of real 
premises and an operator signed 
a lease contract. This contract 
contained a clause that the opera- 
tor was privileged to install equip- 
ment and make various improve- 


Bendix 


ments, and that the operator could 
remove same at termination of the 
lease. 

In subsequent litigation the 
higher court held that the opera- 
tor could not remove these items: 
wiring and conduits he had in- 
stalled in the building, fire doors 
or frames for automatic fire 
shutters; or any other equipment 
whose removal would damage the 
building. 

But the court held that the oper- 
ator could remove from the build- 
ing such items. as furniture and 
ordinary equipment merely bolted 
to the floor. 


+ 
Special Injury 
MODERN higher courts consis- 
tently hold that where a buy- 


Centermount 
Emergency 
ond Parking 
Broke for 
Buses ond Trucks 


Hydraulic Power 


Bendix-Weiss 
Constant Velocity 
Universal Joint 


BK.* Power 
Broking System 
for Trucks 
ond Trailers 


er is injured by wearing purchased 
clothing, gloves, etc., he cannot re- 
cover damages unless the injury 
is definitely linked to negligence 
of the manufacturer or seller. 


For illustration, in Longo v. 
Touraine, 66 N. E. (2d) 792, the 
testimony showed facts, as fol- 
|lows: One Longo purchased a pair 
of gloves from an _ automobile 
dealer and after wearing them for 
two or three days, a rash appeared 
on his hands. 

He had not had any skin infec- 
tion before and a dermatologist 
made tests from patches of the 
gloves and found that Longo was 
“allergic to this particular pair of 
gloves.” 

Longo sued the retail dealer for 
damage. The higher court refused 
to hold the dealer liable, saying: 

“There was no evidence of any 
intrinsically unhealthy quality in 
the gloves that would affect a nor- 
mal person but only evidence that 
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ARTIST’S DRAWING of the future home of Burtrum Motors (Lincoln-Mercury), 


Miami, Okla., which is under construction at a cost of $100,000. 
Cc. L. Burtrum Bros., (Willys), Granby, Mo, 


the plaintiff (Longo) was allergic 


to them.” 
+ = * 


Contractor Taxes 


'T IS true that an automobile 

dealer who employs an indepen- 
dent contractor is not liable for 
payment of taxes as social secur- 
ity and state workmen’s compen- 


Bendix Brakes 
for 


Passenger Cars 


Bendix Vacuum Power 
Gear Shift Assistor 


HYDROVAC* 


World’s Most Widely Proved 
Power Brake! 


It’s logical reasoning that the Power Brake that is 
preferred is the one for your truck. Hydrovac has 
shown performance proof over billions of miles. Wise 
manufacturers install it—fleet operators prefer it! 
Hydrovac gives truck control regardless of load con- 
ditions; it’s engineered—by Bendix—for safety, long 
life, and reliable performance. Install the world’s most 
widely proved power brake on your vehicles, and you 


know your trucks have the best! 


*REG. U. S. PAT. OFF. 


It is being built by 


sation act. Moreover, independent 
contractors are liable in damages 
for injuries to their own employes. 


However, according to a recent 
higher court, one who contracts 
work out to other sub-contractors 
must pay taxes under employment 
state laws on employes of these 
firms which fail to pay such taxes. 


In Kansel vy. Unemploymen: 
Compensation Commission, 51 
Atl. (2d) 464, it was shown that 
one Kansel sub-contracted cer- 
tain repair work to various per- 
sons and firms. Many of these 
firms failed to pay state taxes 
under the unemployment com- 
pensation law. 

The state sued Kansel for taxes 
on all employes of firms to which 
he had let contracts for work. 
Kansel argued that he was not 
subject to payment of unemploy- 
ment taxes on employes of these 
various firms, which hired and paid 
their own employes. 

The higher court held Kanse) 
must pay taxes on the employes 
of various firms which performed 
work for him and did not pay 
these taxes. 

+ * 


Assigned Contract 


N OFFICIAL of a finance com- 

pany wrote this inquiry: “Re- 
cently we paid an automobile deal- 
er $1,750, the full amount due on 
a conditional contract of sale 
which he assigned to our company. 
In sOme manner or reason this 
dealer delivered the automobile to 
the buyer with certificate of title 
without any lien. 

“Now, our company is uncertain 
whether to sue the dealer or sue 
the buyer for possession of the 
car. Do you have any late decisions 
by a higher court which will clar- 
ify us.” 

According to a recent higher 
court, when a seller of an auto- 
mobile assigned his contract to a 
company financing the sale the 
seller has no further interest, right, 
or title to the automobile, and 
anything which the seller there- 
after should do relative to pos- 
session of the automobile does not 
prejudice the right of the finance 
company which holds the condi- 
tional contract or mortgage. 

For illustration, in North 
American Acceptance Corp. v. 
Bihlmeier, 74 N. E. (2d) 831, re- 
ported January, 1948, the testi- 
mony showed facts as follows: 
The seller of an automobile as- 
signed a conditional sales con- 
tract to a finance company which 
paid the seller in full. The seller 
gave the buyer possession of the 
automobile and indicia of owner- 
ship in form of a certificate of 
title without consideration of the 
amount due the finance company. 

In subsequent litigation the high- 
er court held that the finance com- 
pany had a valid lien on the auto- 
mobile to secure payment of the 
amount owned by the buyer who 
must pay this amount to the 
finance company. 


Twin Coach in Production 


At Canadian Plant 
MONTREAL. — The first Twin 
Coach bus to be produced in Can 
ada at the Fleet Mfg. plant in Fort 
Erie, Ont., was delivered March 
5, just two months after tooling up 
This is the first major produc 
tion operation to get underway in 
Canada since the start of the 
“austerity” program. Representa- 
tives of the bus and truck industry 
toured the plant, examining some 
80,000 square feet of facilities de- 
voted to motor bus production. 


Piedmont Motor Co. 
Piedmont Motor Co. (Stude- 
baker), Charlotte, N. C., is making 
improvements and changes to 4 
building on courthouse square and 


will move there when the work is 
completed. 
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Automotive Finance .. . 





‘Behind Market’ Action | 


Seen for Some Cars 


By George Deery 
Staff Writer 

“C™ AND truck equities may 

4A show less than average per- 
formance in coming periods, com- 
pared with the general market,” 
is the opinion expressed in the 
most recent issue of the Security 
and Industry Survey series by Mer- 
rill Lynch, Pierce, Fenner & Beane. 

“This reflects the anticipated in- 
tensification of competition within 
the industry with its probable 
eventual effect upon profit mar- 
gins. Prices for many automobile 
issues are still high relative to 
numerous other groups. Shares of 
Chrysler and General Motors are 
of semi-investment caliber, but 
considerable greater risks attach 
to independent car and truck equi- 
ties,” it claims. 

Regarding accessories, the sur- 
vey states that market action “is 
expected to be somewhat below 
average during the coming 
months.” Tne survey further adds 
that “while overall results for the 
industry should continue satisfac- 
tory over the near term, more in- 
tensive competition and higher 
costs may lead gradually to nar- 
rower margins and irregular earn- 
ings trends for individual produc- 
ers. 

“None of these stocks is accord- 
ed an investment rating. Specula- 
tive risks are fairly high, although 
they differ considerably for the 
various issues.” 

Among the car issues, General 
Motors and Chrysler are listed for 
“long-term investment;” none are 
tagged for “liberal income,” but 
the two leaders are again the only 
two under the heading of “appre- 
ciation: good quality.” 

None of the accessories is found 
under “long-term investment.” 
Bower Roller, Eaton and Timken 
Roller are listed under “liberal in- 
come.” The following are listed 
for “appreciation: good quality”: 
Bendix Aviation, Bohn Aluminum, 
Borg- Warner, Briggs, Clark Equip- 


GM Short Side 
Lessened; Others 
Increase Total 


All automotive issues, with the ex- 
ception of General Motors, showed 
an increase in the short position, 
according to the March 15 compila- 
tion by the New York Stock Ex- 
change. 

GM, in its counter trend to the 
auto shares but following the same 
direction as list in general, showed 
a drop from 23,374 shares Feb. 13 
to 27,889 March 15. 

The total for all stocks in the 
compilation for the month ended 
March 15 was 1,154,475, compared 
with 1,226,304 on the February date. 

Chrysler was up to 27,889 shares 
against 25,042 in February, Hudson 
from 6,690 to 8,940, Studebaker from 
5,533 to 5,840. Gulf Oil registered 
a sharp decline from 4,600 in Feb- 
ruary to 2,075 in the latest report. 


$8,244,153 Profit 
Reported by Mack 


NEW YORK.—Mack Trucks, Inc., 
reports for 1947 net sales of $124,- 
829,534, an increase of 63 percent 
over net sales of $76,560,265 in 1941, 
the last full year of peacetime pro- 
duction before the war. Net income 
was $8,244,153, equal to $11.03 per 
share on 747,335 shares, after pro- 
vision of $5,991,000 for federal and 
Canadian income taxes. 

Mack continued its record of 25 
years of uninterrupted dividends by 
paying its stockholders $5.50 per 
share in 1947. This compares with 
dividends aggregating $2 per share 
paid in 1946, during which year a 
strike suspended all production for 
a period of six months and was 
refiected by a loss for that year 
of $909,025. 

Charles T. Ruhf, Mack president, 
said that stockholders will vote at 
the annual meeting to be held Apr. 
28 on a proposal that each share of 
common be split up into two shares 
and that the number of authorized 
Shares be increased to 2,000,000. 





ment, Dana Corp., Electric Auto- 
Lite and Libbey-Owens-Ford. 


* * * 


> speculation on whether 
service shops are as efficient 
as the average for several indus- 
tries can find a base for interest- 
ing comparisons in some figures 
in the current issue of the Busi- 
ness Bulletin published by the 
Cleveland Trust Co. 

Production per man-hour worked 
has moved up somewhat since the 
end of 1945, but is only about eight 
percent higher than for the year 
1939, according to the bank’s com- 
pilation. 

“Increases in production per 
man-hour are important because 
they reflect not only greater effi- 
ciency, but also the use of new 
and better plants, machinery and 
equipment, together with im- 
proved methods of operation, it 


New Fram 
Gasoline Filter! 


NEW FRAM GASOLINE 


other Fram engineering triumph 
in the automotive field. Fram’s 
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Auto Stocks 
Mar. 22 Mar. 15 


Chrysler ......... 59% 55% 
Crosley .......... 6% 634 
General Motors .. 54% 51% 
PEE eeitew cess 16% 15% 
Kaiser-Frazer . 10% 8% 
Ee 15% 15% 
Packard ......... 4% 4% 
Studebaker ...... 18% 16% 
Willys-Overland 8% 1% 

Average for 

Nine Stocks . 21.55 20.16 





states. Over a long period of 
years, American industry has 
made many such technological 
improvements and the trend of 
output per man-hour has thus 
been upward.” 

This trend was interrupted dur- 
ing the war, but after a sharp drop 
in 1945, the curve of production 
per man-hour has again shown an 
uptrend but is not yet back to the 
early level of 1941. The interrup- 
tion during the war is attributed 
in part to the changeover to new 
products and to the large number 
of inexperienced workers. 

Man-hours were computed by 


ry 


New Fram 





ST. PAUL’S WINTER CARNIVAL got under way officially as King Boreas, king of 
the north wind and ruler of the carnival festivities, led the parade of floats, bands 


and marching units down three miles of St. Paul streets. 


The float on which King 


Boreas rede was ) provides by Ford dealers of St. Paul. 


multiplying the average monthly 
employment in each of the indus- 
tries by the average number of 
hours worked. The total produc- 
tion was divided by the man-hours 
worked, giving the production per 
man-hour. 

The industries included were iron 
and steel, non-ferrous metals, rub- 
ber, textiles, leather, paper, manu- 
factured food, printing and pub- 
lishing, petroleum and coal prod- 
ucts. 


Earnings 
Manning, Maxwell & Moore—For 
1947: Net income, $1,224,504, or 


$2.68 a share on 440,000 common 
shares, against net of $1,283,444, or 
$2.81 a share, for 1946 net sales, 
$21,694,001, against $20,813,316. 


Lavold pa ’ 


Maynard R. Lavold has been ap- 
pointed business manager of Pat 
Ryan, Inc. (Ford), Milwaukee. 








Famous Fram 
Filcron Oil Filter! 


Crankcase Air Filter! 


Now Fram Gives Greater Engine Protection 


FILTER is an- 


NEW FRAM CRANKCASE AIR FILTER re- 
places conventional breather caps, 
“cleans the air your engine 





FAMOUS FRAM FILCRON Oil FILTER is 


the automotive industry’s most ef- 
ficient Oil Filter, 


“cleans the oil 


new Gasoline Filter with replace- 
ment cartridge actually removes 
solids and water from gasoline, pro- 
tects finely adjusted modern car- 
buretor mechanisms. Four tailor- 
made models, complete with fit- 
tings, service 85% of all cars and 
light trucks. Universal model fits 
most others. One replacement car- 
tridge fits all models can be 
changed while car is being gassed. 


FRAM ‘~~ FILTERS 


breathes.’’ Features latest discovery 
of Fram research, Framtex filtering 
media. Can be easily installed or 
cartridge changed while car is be- 
ing gassed, to protect 
where most dirt enters crankcase. 
Universal adaptors fit most oil fill- 
er pipes. Three sizes of replace- 
ment cartridges are available for 
maximum protection under al// 
types of operating conditions. 


engine 


that cleans the motor.”’ Today Fil- 
ters embodying the famous Fram 
principle of oil filtration are stand- 
ard equipment on 76 leading makes 
of automotive engines, cars, trucks 
and tractors . . . convincing proof 
of the wide recognition Fram has 
won among automotive engineers. 
Fram Corporation, Providence 16, 
R. I. In Canada: J. C. Adams 
Co., Ltd., Toronto, Ontario. 








30 
New Accounting 


Of Edsel Estate 
Lists $131 Million 


MT. CLEMENS, Mich.—A total 
of $131,548,434 has been distributed 
among the heirs of the late Edsel 
B. Ford, it was shown last week 
in the fourth annual accounting of 
the estate filed in Macomb county 
probate court. 

The accounting was submitted by 
the widow, Eleanor Clay Ford, as 
administratrix of the estate. Be- 
sides Mrs. Ford, principal heirs in- 
clude the four children, Henry Ford 
II, Benson Ford, Josephine Ford 
(Mrs. Walter Buhl Ford II) and 
William Clay Ford, and the Ford 
Foundation. 

The accounting showed additional 
payments of taxes, including $8,- 
810,724 federal estate tax, $1,586,706 
federal gift taxes and $3,686,117 
state inheritance tax. 

Judge Joseph V. Trombly set Apr. 
5 for a hearing of any further 
claims against the estate. 

“The final accounting will be filed 
as soon as certain remaining in- 
come tax questions are settled be- 
tween the estate and the Federal 
Bureau of Internal Revenue,” Judge 
Trombly said. 

The estate has paid a total of 
$24,635,093 in federal estate taxes 
since Edsel Ford died May 26, 1943. 
Taxes paid to the state of Michigan 
total more than $7,000,000. 
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THE ALL-STEEL STAKE attachment manufactured by Granite Mfg. Co., Inc., Mount 
Alry, N. C., is designed for use by pickup owners for hauling bulky loads, according 


to Guy H. Simpson jr., sales manager. 


The stakes are designed for easy installation. 


The attachment is shown on a Willys-Overiand truck. 





Dealer Total Up 


512 in Year; 


46,092 in U.S. at Present 


(Continued from Page 1) 


the date of the survey. The number 
of 1941 dual retail operations was 
4,050. 

The Big Three manufacturers 
have a combined total of 32,780 
dealerships (duals eliminated), in- 
cluding 15,400 at General Motors, 
10,300 at Chrysler and 7,080 at Ford. 

Slightly more than 13,000 deal- 
erships are listed for seven inde- 
pendents, including Austin, Cros- 





Head spinning .. .? 

Are you confused by 
complicated . . . ordinary 
insurance? 


Universal Underwriters Simplified 
Selective Plan Provides the True 
Picture of Your Insurance Needs! 


Spotty ... 


incomplete protection is the 


result of faulty . . . inaccurate information. 
FACTS ... the proven results of experi- 


ence . 
protection. 


. help you get better insurance 
And Universal Underwriters 


coverage is designed for your complete 


protection — fire, 


windstorm, and allied 


insurance designed for you. 


Our Selective Plan is simplified ... easy 
to understand. It gives you the facts you 


must 


have for an accurate picture of 


your insurance needs. 


Fire, We talk your language. For protection 
Windstorm approved by dealers for more than 26 
and years ... drop us a line! No obligation, 
Allied of course. 
Insurance 





UNIVERSAL 
UNDERWRITERS 


1000 BR. A. Long Bidg., Kinsas City 6, Mo. 


609 Terminal Sales Bidg., 
Portiand 5, Oregon 


1205 Natl. Bank of Commerce 204 South Beverly Drive, 
Bidg., Norfolk, Va. Beverly 





ley, Hudson, Kaiser-Frazer, Nash, 

Packard, Studebaker and Willys- 

Overland. 

The five production companies 
with distributors are Cadillac, 172; 
Kaiser-Frazer, 144; Hudson, 102; 
Willys-Overland, 95, and Packard, 
10. Since last year the Chrysler 
division has abandoned its distrib- 
utor setup. 

* + * 

CTUALLY, there are 48,982 fran- 

chised dealers in the U. S., but 
2,890 of these have been appointed 
by companies not yet in production. 
The three newcomer concerns sur- 
veyed—Tucker, Playboy and Keller 
—eventually plan to add a total of 
6,900 dealers to the nation’s passen- 
ger-car trade. 

Here is a breakdown by makes 
of the survey reports: 


Chrysler division—Move to drop 
distributors and factory wholesale 
dealers has whittled total from 
3,426 last year to 3,365 currently. 
“Quality” plan emphasizing ade- 
quate service facilities now in ef- 


fect. 


DeSoto division—3,135 now after 
rise from prewar to 3,224 last year. 
This includes direct and associate 
dealers. 


Dodge division—Tota! holding at 
a bit under 4,000 direct and asso- 
ciate dealers. 


Chrysler Corp.—Grand total of 
10,495 franchises issued by divi- 
sions. Minus about 200 triple fran- 
chises, such as Chrysler-Dodge- 
Plymouth, actual dealerships total 
approximately 10,300. 

Ford—About 6,400 Ford dealer- 
ships now, including 400 still hand- 
ling Lincoln and Mercury. Overall 
total of Ford and Lincoln-Mercury 
deals has remained just shy of 
7,100 mark. 

Lincoln-Mercury—Currently about 
670 L-M outlets, as against 400 last 
year. Goal of division is 1,600 by 
next year, including several score 
exclusive Mercury dealerships now 
being established. 

Buick—About 2,800 in all, of 
which 1,960 are exclusive with 
Buick car. 

Cadillac—Lists 938 dealers and 
172 distributors for total of 1,110. 
Of combined total, 275 dealers and 
distributors are exclusive. 


Chevrolet—Total has remained 
constant at slightly more than 
7,200. About 6,000 are exclusive. 

Oldsmobile—3,337 dealers current- 
ly, against 3,012 last year. Approxi- 
mately 1,900 exclusive. 

Pontiac—Total of 3,668 compares 
with last year’s 3,106 and prewar 
sum of 3,579. Some 2,600 hold ex- 
clusive Pontiac car franchises. 

General Motors — Shows 18,148 
franchises, of which about 2,750 are 
duals, giving dealership total of 
about 15,400. Several GM dealers 
are dualed up with an independent 
maker, such as Oldsmobile-Pack- 
ard. 

Austin—This British company is 
delivering in U. S. through 90 deal- 
ers, mostly in East, Midwest and 
California. More dealers are to be 
appointed when deliveries from 
home plant increase. 

Crosley—Has 684 dealers in U. S., 
as against a little over 700 last 
year. 

Hudson— Dealer total has dropped 
from 2,750 last year to 2,393 cur- 


rently. There are also 102 distrib- 
utors. 

Kaiser-Frazer—Total dealers now 
3,744, in contrast to about 4,000 
early last year. Also 144 distrib- 
utors. 

Nash—1,174 dealers now, about 
same as last year and far below 
prewar mark of 1,723, due to 
“quality” program. 

Packard — 1,579 total currently 
compares to 2,012 in 1947. Also 10 
distributors. 

Studebaker—Has added about 100 
dealers to 2,500 total of year ago. 

Willys-Overland—Franchise total 
up to 2,257 from 1,929 last year and 
1,500 prewar. Has 95 distributors. 

Independents — More than 12,200 
dealerships, eliminating duals from 
total of 14,872 franchises. 

Keller—975 U.S. dealers assigned 


so far; no distributors. Goal is 


2,400 by mid-summer. 


Playboy—159 dealers and 16 dis- 
tributors so far. Goal for start of 
production is 2,500. 


Tucker—Has named 78 distrib- 
utors and 1,662 dealers. Plans to 
add 250 additional dealers. 


Newcomers—The three companies 
mentioned above have issued 2,890 
dealer franchises and propose to 
have 6,900 when they commence 
output operations. 


Dealers are also being selected by 
Davis Motcr Car Co. of Van Nuys, 
Calif., which plans to build a three- 
wheeled car, and by Rootes Group, 
the British manufacturer of the 
Hillman Minx and other cars, 
which intends to step up exports 
to this country in the near future. 


AMERICAN'S 


FLAGSHIPS 


Call now for reservations 


AMERICAN A/RLINES 


AMERICAN AIRLINES, INC. « AMERICAN OVERSEAS AIRLINES, INC. 





Suggested Installation of ABC Unit on Chevrolet 
Passenger Cars and Panel Trucks 





**Chevrolet"’ 


when ordering and 


Specify 
one-way tee and clamp will be supplied at 
no extra charge—everything as shown in 
picture except short section of line, not 
available. Note: By use of this clamp, no 
drilling of frame is necessary. 


This Chevrolet kit will be furnished in ex- 
change for any standard kits you now have 
in stock, no charge, f.o.b., Delaware, Ohio. 


Kits for 1946 and 1947 Plymouth, Dodge, 
DeSoto, and Chrysler are available on the 
same basis. 

Here is our advertisement appearing in 
AUTOMOTIVE NEWS, November 17, 1947, 
page 27. 

Limited quantity of factory re-built demon- 
strators available. Fully gauranteed, $6.00 
each net, f.0.b. Delaware, Ohio. One to a 


customer, while they last. 





Fast Stops 

At the 1947 Ohio State Fair at Colum- 
bus, Ohio, two cars were driven at 70 
miles per hour and stopped on a signal. 
The one equipped with an ABC unit 
stopped 80 feet faster than the one with 
standard hydraulic brakes. 

Police report that more than 90 percent 
of traffic accidents, in which a million 
people are killed or hurt annually, can be 
traced to defective or inadequate brakes. 

If you want to make faster emergency 
stops, write for free demonstration or ar- 
range for 10-day free trial of an ABC 
unit on your own equipment. See any 
GMC (Part 2233075), THC (995 193 R91), 
Mack (201 SK 14), or Willys (639900) 
dealer, or write to the factory—AUTO 
MATIC BRAKE CONTROL CO., Est 
1938; DELAWARE, OHIO. 
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Will Output Suffer Much? 





Auto Outlook Confused 
By World Crisis 


(Continued from Page 1) 


ment, there has been only one that 
is confirmed, and that was not by 
the military. It was by an elec- 
trical company with a government 
contract, which sounded out an 
auto maker with which it had done 
business in the past and sought 
to learn if the auto maker had 
space to help on a job. 


However, Steel magazine re- 
ported that requirements of the 
armed forces are due to be sub- 
og increased. Expectations 

the magazine said, that spe- 
cial emphasis will be placed first 
on Air Forces needs, with reason- 
ably early reflection likely in 
demand for alloys, special steels, 
etc. This, however, should not 
cause a great diversion of auto- 
motive steel. 


There were reports, too, of a 
renewal of competition for tools 
and metal-working equipment. It 
was said that Eastern metal-work- 
ing firms are expecting 40 to 100 
percent increases in production. 


Copper, already scarce, may be 
a bottleneck, too. 


The European Recovery Pro- 
gram and possible stockpiling of 
some raw materials by the mili- 
tary, as well as the oil industry’s 
push for a great deal more steel, 
are expected, however, to contrib- 
ute to a curtailment of materials 


for autos. 
+ + 


| ADDITION, a very definite 
danger to industry exists if the 
war fever is sustained or worsens 
to the point where the country 
enters an arms race: 


Prices will almost certainly 
mount rapidly and the materials 
situation will tighten. This will 
lead, in view of the Administra- 
tion’s previous efforts to get ra- 
tioning and price control authority, 
even without a war scare, to in- 
creased pressure for such controls. 


If this is a buildup, it is likely 
that the Administration is wait- 
ing only for public opinion to 
be aroused by soaring prices to 
make another, and a much 
stronger, bid for controls over 
the industrial economy. 


Although this is simply routine, 
it is reported in Washington that 
the National Security Resources 
Board already is drafting a pro- 
gram for controls over manpower, 
transportation, prices, wages, ra- 
tioning and production for use if 
and when it becomes necessary. 

* 7” + 


(THERE may, of course, be a good 

deal of dispute over that term 
“when necessary.” In New York 
last week, Horace Bronfield, vice- 


MeMullin Pleads 
Guilty to WAA 


Conspiracy Count 


LITTLE ROCK, Ark.—Cedric M. 
McMullin, president of Mac-Nash 
Motor Co. here, pleaded guilty last 
week in Federal District Court to 
a charge of conspiracy to obtain 
surplus government property ille- 
gally. Sentence was deferred until 
Apr. 5 

A second charge against McMul- 
lin, that of illegal use of WAA 
priority certificates for the pur- 
chase of automotive equipment, 
was dismissed on motion of the 
government’s attorney. 


The maximum penalty facing 
McMullin consists of two years’ 
imprisonment and $10,000 fine. He 
had been indicted with Eugene 
Marshall, former Little Rock radio 
announcer, by a federal grand jury 
last month. 


Marshall is scheduled to make his 
plea on the same day set for Mc- 
Mullin’s sentencing. 


Federal agents testified that Mar- 
Shall stole about a dozen veteran’s 
priority blanks from the local WAA 
office. The blanks, which can be 
legally distributed only to veterans 
and only one to each, entitle the 
holder to purchase surplus govern- 
ment trucks below market prices. 








president of the Corn Exchange 
Bank & Trust Co., asserted his 
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Dealer in Albany 
Files $1,000 Suit 
On Resale Pact 


ALBANY, N. Y.—Albany Garage, 
Inc., has filed action in the state 
supreme court to recover $1,000 
from Jack Platt, 90 Morton Ave., 
for alleged violation of a new-car 
repurchase option. 


The complaint says Albany Ga- 










belief that return of price controls 
and allocations will be necessary 
if the United States is to feed Eu- 
rope, build stockpiles for an ex- 
panded military force and main- 
tain its own economy. The auto 
industry has asserted repeatedly 
the opinion that controls hamper 
rather than expedite production. 
The problem seems to revolve 
down to this: Are we embarked 
on a blueprint for mobilization— 



















ville, 





EXTRA PROFITS 
ON EVERY CAR 
YOU SELL! 


3,523 AUTO DEALERS 
HAVE ALREADY TESTED THIS 
EASY, PROVEN WAY OF 


MAKING EXTRA PROFITS 


Our idea of fitting that empty luggage compartment 
of cars you sell, with nationally advertised 
MAXIMILLIAN Matched Luggage is sweeping 

the country. Auto dealers everywhere have found 
this an easy, quick way of making EXTRA PROFITS. 


Display a set in your showroom... your 
““travel-minded” customers will do the rest! 


ORDER NOW ...a small investment will put you 
in business with a top-profit accessory line. 














MAXIMILLIAN LUGGAGE 
COSTS YOU LESS 
BECAUSE YOU BUY 

DIRECT FROM 
THE MANUFACTURER 


THE FIELD EXECUTIVE . . . Men's 2-pc. set consisting of 2-Suiter and 
Overnighter, Top-Grain Aniline Cowhide or Imported Pigskin. With ex- 
clusive removable Svit-Pac feature in the 2-Suiter. Dealer's Cost: $81.00. 


RECENT MEETING AT ACADEMY of Model Aeronautics in Washington, where 
official sanction was granted for Plymouth 
at Detroit Aug. 18-23. Left to right: Logsd 
NAA; A. B. Dowd, merchandising manager, Plymouth; V. 
AMA; H. B. Heberling, assistant general sales manager, Plymouth; Howell H. Swenson, 
executive vice-president, NAA; Russell Nichols, executive director, AMA; R. C. Somer- 
general sales manager, ‘Plymouth; d. 


Plymouth advertising agency; R. M. Phelps, public events director, NAA. 


and what are we going to mobilize 
besides men? And if we are going 
to scare Russia, what will it take 
to scare Russia? And how will we 
know when she is scared sufficient- 


MEN'S FITTED 
DRESSING CASE * 
An essential travel accessory. 10 fittings including 2 pure 


bristle brushes. Hand turned Top-Grain Aniline cowhide 
with solid brass zipper closing. Dealer's Cost: 


’s second international model plane contest 


Charlies 8. ion, director, contest division, 


A. Luce, technical director, 


Widman Bertch, N. W. Ayer & Son, Inc., 
within six months. 
ly that we can go about the busi- 
ness of peace? 

Very definitely, it seems, the pe- 
riod of full-blast production for 
peace is facing a diversion. 


giving Albany Garage a chance 
repurchase it. 


SETS FOR MEN AND WOMEN 
IN RICH TOP-GRAIN 
ANILINE COWHIDE 


® The utmost in style, quality of 
materials, and fine craftsman- 
ship. 

® Scientifically designed for light- 
weight, wrinkle-free packing. 

© Hand-polished solid brass 
hardware. 

@ Stitched leather handles. 

© All workmanship fully guvar- 

anteed. 





LADY VOYAGER 


Ladies’ 3 Pc. Set, 21” 
Overnight, 21” Ward- 
robe, 26” Pullman. Dis- 
tinctive long-bound 
styled Top-Grain Aniline 
Cowhide. Rayon lined, 
shirred pockets, tie 


tapes. 

Dealer's Cost: $106.00 

Set. Also shown: 14” 
Victoria Train Case. 

Dealer's Cost: $28.50 


$10.00. 





. TODAY! 


ORDER DIRECT FROM THE MANUFACTURER . 


rage sold a 1947 model to Platt 
Dec. 18, 1947, for $1,771.80, and that 
Platt signed an agreement to give 
the company first option to repur- 
chase the vehicle for $100 less than 
he paid for it, if he desired to sell 


Two days after signing this 
agreement, it is alleged, Platt sold 
the car to a used-car dealer without 
to 


; 
TFIRMAN LEATHER GOODS CORP., 137 £. 25th ST., NEW YORK 10, N.Y. | 


ADVERTISED 
CONSUMER PRICE 
INCL. FED. TAX 
$161.48 
$107.94 


Please ship following: vour 
QUANTITY DEALER'S COST 








#1—2-pe. FIELD EXECUTIVE Set 


Matching 30” Oversize Family Bag 
(not illustrated) 


# 2—Men's Fitted Dressing Case 
#3—3-pc. LADY VOYAGER Basic Set 


Matching Victoria Train Case 













$ 54.00 
~$ 10.00 
$106.00 | $211.68 _ 
$ 28.50 $ 57.00 
ADDITIONAL MATCHING “LADY VOYAGER” CASES (Not Musivated) 

18” Hat and Shoe 
29” Pullman 
30” “‘Jack-Knife" Fortnighter : 























FIRM NAME 
ADDRESS 
BUYER'S SIGNATURE 
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Used Car Auction Prices 





LOS ANGELES 


(California Auto Dealers Wholesale Auc- 
tions. Sales held every week. Prices are 
for week of Mar. 15.) 

BUICK 
'46—RM sedanette, 1, $2,120. 
'42—Special sedanette, 1, $1,185. 
*41—Convertible, 1, $1,130. 
CADILLAC 
'46—(62) sedan, 1, $2,850. 


HEVROLET 
'47—FL sedan, 1, $1,875; 1, $1,840. 
'47—FL aerosedan, 1, $2, 00. 
'47—Convertible, 1, $2,050. 
'46—F'L aerosedan, 1, $1,850. 
'41—SD sedan, 1, $1,035; 1, $945; 1, $1,095. 
'40—Sedan, 1, $895; 1, $990; 1, $950. 


CHRYSLER 
'37—Royal business coupe, 1, $280. 
DE SOTO 
'36—Sedan, 1, $185. 
DODGE 


*46—Custom club coupe, 1, $1,785. 
*37—Coupe, 1, $265. 


FORD 
"47—-SD sedan, 1, $1,700; 1, $1,720. 
'46—SD station wagon, i, $1, 725. 
'46—SD ya $1,485; 1, $1,400; 


1, $1 
*40—Sedan, 1, $730. 
'38—Sedan, 1, $435. 
"37—Coupe, 1, $225; 1, $290. 
HUDSON 
'46—Super 6 sedan, 1, $1,350. 
'46—Super 6 sedan, 1, $580. 
NASH 
'37—Lafayette coupe, 1, $200. 
OLDSMOBILE 
'41—(66) club coupe, 1, $1,260 
‘40—(60) sedan, 1, $700. 
'39—(60) sedan, 1, $680. 
'38—-Sedan, 1, $475. 
PACKARD 
‘40—(110) club coupe, 1, $550 
PLYMOUTH 


‘41—SD sedan, 1, $940. 
'40—Deluxe club coupe, 1, $685 
'37—Sedan, 1, $235. 
*34—Business coupe, 1, $165. 
PONTIAC 
‘46-—(LB) sedan, 1, $1,785. 
*42—Club coupe, 1, $1,115; 1, $1,350. 
STUDEBAKER 
'47—Commodore club coupe, 1, 
'37—Coupe, 1, $260. 
WILLYS 
*40—Coupe, 1, $380. 


TOLEDO 


(Doc Greiner Sale. Auction held every 
Thursday. Prices are for Mar. 18.) 
(Market here shows prices to be firm. 
Terrific demand for cars. Last sale re- 
sulted in 108 cars sold out of 166 offer- 


ings.) 
BUICK 
'47—Super sedan, 1, $2,210. 
“47—RM sedan, 1, $2,250. 
‘46—RM sedan, 1, $1,975. 
‘40-—Super sedan, 1, $900. 
CADILLAC 
'46—(62) sedan, 1, $2.710. 
CHEVROLET 
‘47—SM sedan, 1, $1,750. 
‘47—FL aerosedan, 1, $1,935. 
'47—FM club coupe, 1, $1,795; 
1, $1,695. 
'46—SM sedan, 1, $1,490; 1, $1,500. 
'46—F™M sedan, 2, $1,500. 
'46—F'L sedan, 1, $1,700. 
'41—F LL sedan, 1, $880. 
'40—Sedan, 1, $530. 
CHRYSLER 
'46—Windsor sedan, 1, $1,870. 
FORD 
'48—SD sedan, 1, $1,850. 
'48—Pickup, 1, $1,620. 
'47—Sedan, 1, $1,450; 1, $1,700. 
'46—Station wagon, 2, $1,450. 
'32—Sedan, 1, $115. 
*30—Sedan, 1, $75. 
*38—Panel delivery, 1, $475. 
HUDSON 
'48—Sedan, 1, $2,650. 
'47—Sedan, 1, 
*41—Sedan, 1, 
*39—Coupe, 1, 


*47—Sedan, 1, $1,600. 


$2,225. 


1, $1,880; 





NASH 
*46—‘'600"’ sedan, 1, $1,350; 1, $1,365. 
$600 


'41—Sedan, 1, b 
OLDSMOBILE 
'47—(76) sedan, 1, $1,990. 
'47—(98) sedan, 1, $2,300. 
*42—(98) sedan, 1, $1,195. 
*41—(6) sedan, 1, $770. 

PACKARD 

*48—(2201) sedan, 1, $2,500. | 
PLYMOUTH 

'47—Deluxe sedan, 1, $1,680. 

'46—Deluxe sedan, 1, $1,450. 

PONTIAC 
'47—Convertible, 1, $2,325. 
'47—Streamliner (8) sedan, 1, $2,100; 

1, $2,080. 
'46—Sedan, 1, $1,600; 2, $1,720; 1, ft 745. 
'46—Streamliner (8) sedan, 1, 1,7 

WILLYS 
'48—Station wagon, 1, $1,595. 
'46—Station wagon, 1, $1,225. 


LOUISVILLE 


(Auto Auction Sale. Auctions held every 
Tuesday. Prices are for sale of Mar. 16.) 
(Market here shows sale of Mar. 16 
was red-hot with plenty of spirited bid- 
ding. Few new cars were offered. Could 
have used an additional fifty '48s in 
low-priced lines. Clean prewars from 
°36s upwards are steady and much in 
demand. Seventy-four cars sold out of 

124 offerings.) 
BUICK 


*46—Super sedan, 1, $1,900. 

*41—Super sedan, 1, $820; 1, $950: 
1, $1,025. 

'39—-Special sedan, 1, $525. 

CHEVROLET 
'47—FM sedan, 1, $1,690. 

‘46—FM sedan, 1, $1,525. | 
‘42—SD sedan, 1, $815. 
'41—-SD sedan, 1, $1,010; 1, $1,025; 
1, $1,030. 
'40—SD sedan, 1, $860; 1, $900. 
*39—-SD sedan, 1, $1,035. | 
CHRYSLER 
'46—Highlander sedan, 1, $1,705. 
'42—-Highlander sedan, 1, $1,200. 
DE SOTO 

*47—Custom sedan, 1, $1,665; 1, $1,800. 
*40—Custom sedan, 1, $670. 

DODGE 
'37—Sedan, 1, $230. 

FORD 
'48—SD sedan, 1, $1,980. 
'47—SD sedan, 1, $1,640. 
'46—SD sedan, 1, $1,445; 1, $1,500. 
'41—Sedan, 1, $505; 1, $585. 
'40—Sedan, 1, $535; 1, $595. 
*40—Convertible, 1, $885. 

OLDSMOBILE 

'46—(78) sedan, 1, $1,840. 
*41—(6) sedan, 1, $910. 
'38—(6) sedan, 1, $350; 1, $525. 
*37—(6) sedan, 1, $360. 

PLYMOUTH 
"39—SD sedan, 1, $275; 1, $445; 1, $450. 
'37—-Sedan, 1, $200. 
'35—Sedan, 1, $185. 
PONTIAC 
*48—(8) sedan, 1, $2,830. 
*41—(S) sedan, 1, $1,250. 
‘39—(6) sedan, 1, $640. 

STUDEBAKER 
*47—Champion sedan, 1, $1,715. 
*41—Commodore sedan, 1, $875. 

WILLYS 
'42—Jeep, 1, $450. 

MISCELLANEOUS 
'48—Studebaker \%-ton pickup, 1, $1,435. 
'47—Ford %-ton pickup, 1, $1,350. 
'46—Ford %-ton pickup, 1, $1,100. 
'46—Chevrolet %-ton pickup, 1, $1,260. 


BUFFALO 


(Simple Simon's Buffalo (N. Y.) Auto 
Auction. Sales held every Tuesday. Prices 
are for Mar. 9.) 

(Market here shows downward trend in 

°46s, °475, '48s. Older cars holding up 

well. Plenty of buyers at safe prices. 

’48s went cheap and in the paper.) 

BUICK 


'47—RM sedan, 1, $2,090. 
'47—Super convertible, 1, $2,610. 
'46—Super sedan, 1, $1,995. | 
*42—Super sedan, 1, $600. | 
'40—Special sedan, 1, $840. |" 
*37—Special sedan, 1, $380; 1, $280. | 





hci Me 





CADILLAC 
*38—(62) sedan, 1, $425. 

CHEVROLET 
'47—FM sedan, 1, $1,625. 
‘47—FL aerosedan, 1, $1,825; 

1, $1,875. 

'46—SM sdan, 1, $1,450; 1, $1,610. 
'41—Sedan, 1, $780. 
*40—Coupe, 1, $680. 
*39—Club coupe, 1, $570. 

CHRYSLER 
'47—Town & Country sedan, 1, $2,170. 
'46—Windsor sedan, 1, $1,800. 

CROSLY 
'47—Sedan, 1, $650. 
DODGE 

'47—Convertible, 1, $2,250. 
'42—Convertible, 1, oi 125. 
'42—Deluxe sedan, $970. 
'41—Custom veda. 68 $800; 1, $765. 


1, $1,910; 


‘48—SD club coupe, 1, +, 875. 
'47—SD sedan, 1, $1,625; 1, $1,590. 
'46—SD sedan, 1, $1,450. 
'41—Sedan, 1, $755; 1, $710. 
'40—Station wagon, 1, $425. 
HUDSON 


'48—Super 6 sedan, 1, $2,580 
*47—Super 6 sedan, 1, $1,390. 
'46—Super 6 sedan, 1, $1,140 


’41—Sedan, 1, $450. 
LINCOLN 

'38—Convertible, 1, $510. 
MERCURY 


'48—Club coupe, 1, $1,950. 
'48—Convertible, 1, $2,275. 
*47—Club coupe, 1, $1,795. 
'47—Sedan, 1, $1,595. 
NASH 
*46—''600"" sedan, 1, $1,270. 
*42—Ambassador sedan, 1, $730. 
OLDSMOBILE 
*42—(66) sedan, 1, $875. 
*40—(66) sedan, 2, $675. 
PACKARD 
'47—Limousine, 1, $1,650. 
'47—Sedan, 1, $1,725. 
'42—Clipper sedan, 1, $760. 
PLYMOUTH 
'47—Deluxe sedan, 1, $1,565 
'46—SD sedan, 1, $1,440. 
'41—SD sedan, 1, $840; 1, $640 
'38—Sedan, 1, $350. 
PONTIAC 
'48—Streamliner (6) sedan, 
1, $2,470. 
'46—(LBS8) sedan, 1, $1,675. 
'40—Sedan, 1, $850. 
STUDEBAKEK 
*48—Commander sedan, 1, $2,410 
*41—Champion sedan, 1, $575. 
'40—Commander sedan, 1, $495. 
ILLYS 


1, $2,490; 


w 
'41—Sedan, 1, $435. 


DANVILLE, VA. 


(Danville Auto Auction Co. 
jr., owner. Auctions held every 
Prices are for week of Mar. 12.) 

CHEVROLET 
'47—SM club coupe, 1, $1,350 
'42—Half-ton pickup, 1, $700. 
‘41—Sedan, 1, $625; 1, $855. 
DODGE 
‘47—1-ton pickup, 1, $1,025. 
FORD 
'47—SD sedan, 1, $1,725. 
'46—SD sedan, 1, $1,310. 
'40—Convertible, 1. $700. 
HUDSON 
*48—Commodore (8) sedan, 1 
KAISER 
$1,040 
PACKARD 
*40—Coupe, 1, $550. 
PLYMOUTH 
1, $1,770. 
1, $1,400 
PONTIAC 
'40—Sedan, 1, $575. 


JACKSON, TENN. 


(Roy Simmons Automobile Auction. 
at every Thursday. 
1.) 
(Market here said to be very active. 
Prices steady. Late models going at 
reasonable figure. Clean prewars bring- 
ing good prices. Sunshine would help 
considerably.) 
BUICK 


*46—Super sedan, 1, $1,675. 
42—Super sedan, 1, $1,200. 
*41—Special sedan, 1, $760. 
CHEVROLET 
'47—F™M sedan, 1, $1,485; 1, $1,475. 
*47—SM club coupe, 1, $1,775 


2,450 


'47—Sedan, 1, 


‘47—SD sedan, 
'46—SD sedan, 


A PROFITABLE SIDELINE for 
WIDEAWAKE DEALERS 


Many automobile dealers in agricul- 
tural areas have found a real profit 
making sideline in selling ROANOKE 


HAY BALERS, 


a practical machine 


for practical farmers, and an item that 
makes a friend out of every farmer who 
buys one, a friend who comes back to 
buy other equipment and machinery. 


The model shown here comes equipped 
with 600 x 16 implement tires and a 
12 HP Wisconsin air-cooled motor, or a 
nine HP Wisconsin air-cooled motor, 
or with a Power Take Off Gear Box 


and Spline Connection. 


A few dealerships in choice hay pro- 


ducing territories still 
immediate 
Write or call today for dealership de- 


available for 


tails. 


open. Balers 
shipment. 


T. C. Baker, | 
Friday. | 


| "48 
| '41- 








| 41 


| tions held every Friday. 
| of Mar. 12.) 

Sales | 
Prices are for Mar. 





*41—-Sedan, 


‘48S—-Half-ton pickup, 1, $1,765; 
'47— 
| '47—%-ton pickup, 1, $1,560. 
*40—Sedan, 


$1,600 
$855. 


'47—Half-ton pickup, 1, 
'41—Sedan, 1, $900; 1, 
*41—Coupe, 1, $1,025. 
'40—Sedan, 1, $885. 
'39—Sedan, 1, $610. 
'38—Sedan, $1,400 
'37—Sedan. 1, $495. 
DODGE 
'47—1-ton pickup, 1, $1,387.50 
FORD 
'46—Deluxe sedan, 1, $1,315; 1, $1,250 
'42—Sedan, 1, $1,000 
'40—Sedan, 1, $455. 
'39—-Sedan, 1, $515. 
'36— Sedan, 1, $305. 
— N 
Sedan, 1, $725. 
MERCURY 
'46—Sedan, 1, $1 


365 
PLYMOUTH 
$435. 
$775. 

PONTIAC 
1, $800. 

1, $600. 


"38 


'42—Sedan, 1, 
'41—Sedan, 1 


*41- 
"39 


Sedan, 
—Sedan, 


HORSEHEADS, N. Y. 


(Horseheads Auto Auction. Sales every 
Friday. Prices are for sale of Mar. 12. 
R. D. West, owner. Johnson, Rickard and 
Metcalf, auctioneers. 

BUICK 
'42—RM sedan, 1, $1,250. 
'41—Special sedan, 1, $930; 
1, $1,060. 
'39-—-Sedan, 1, $720. 
*36—Sedan, 1, $225. 
CHEVROLET 
'48—FL sedan, 1, $2,225. 
'46—SM club coupe, 1, $1,500. 
*42—Sedan, 1, $1,110; 1, $1,625 
'41—Sedan, 1, $970; 1, $720. 
'40—Sedan, 1, $590; 2, $670. 
'37—Sedan, 1, $200. 
CHRYSLER 
*47—Convertible, 1, $2,400. 
'40—Sedan, 1, $890. 
'39—Sedan, 1, $530. 
DE SOTO 
Deluxe sedan, 1, $1,025 
eye 
Custom sedan, 1, $1.5 
Pickup, 1, 3985. 
FORD 
Deluxe sedan, 1, $1,650; 
1, $1,575 


1, $1,005; 


"42- 


"46 
"46 
47 1, $1,700 
'46—-SD convertible, 
'42—Sedan, 1, $975. 
‘40—Sedan, 1, $800. 
'39—Sedan, 1, $280. 
'35—Pickup, 1, $230. 
HUDSON 
'47—(6) club coupe, 1, $1,500 
'46—Sedan, 1, $1,410. 
"42—Sedan, 1, $540. 
LINCOLN 
Sedan, 1, $1,400. 
MERCURY 
1, $630. 
NASH 
*600"’ sedan, 1, $725. 
OLDSMOBILE 
1, $1,750. 
1, $1,025. 
PLYMOUTH 
—SD sedan, 1, $1,710. 
Sedan, 1, $1,475. 
1, $770. 
PONTIAC 
-Streamliner (8) sedan, 
-(8) sedan, 1, $1,750 
-Sedan, 1, $1,025. 
—Sedan, 1, $300; 1, $340 
-Coupe, 1, $200. 
STUDEBAKER 
1, $1,100. 
1, $490. 
WILLYS 
1, $140. 


"46 
*39—Sedan, 
"42 


"46 
"42 


Sedan, 
Sedan, 


‘47 
"46 


1, $2,610 
"46 


"37 
*36- 
'47—Pickup, 
-Sedan, 


*41—-Coupe, 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction Sale. Auc- 
Prices are for sale 
(Market here is good. 107 cars sold 
out of 187 offerings.) 
BUICK 
-Special sedanette, 1, $2,150. 
CHEVROLET 


'47— 


'48—FL aerosedan, 1, $2,275. 
‘48S—F™M sedan, 1, $2,175; 


1, $2,150; 


1, $2,210. 
1, $1,550. 
FL aerosedan, 1, $2,080; 1, $1,925. 


1, $1,155. 
CHRYSLER 


'47—Windsor sedan, 1, $2,225. 
'46—Brougham sedan, 1, 


$1,650. 


LONG MANUFACTURING CO., INC. 
TARBORO, NORTH CAROLINA 


Telephone 794 


| +48 





| '46—Super sedan, 1, 





'47—Custom sedan, 1, $1,775; 


DODGE 
'46—Custom sedan, 1, $1,675. 
'46—Half-ton pickup, 1, $1,000. 
FORD 
’48—SD sedan, 1, $1,970; 1, $1,965; 
2, $2,000. 
*48—SD club coupe, 1, $2,020. 
'47—SD sedan, 1, $1,700; 1, $1.800; 
1, $1,745; 1, $1,750. 
*41—-Sedan, 1, $800; 2, $850. 
*39-—Sedan, 1, $700; 1, $955 
KAISER 
Sedan, 1, $1,450; 1, $1,375 
LINCOLN 
Zephyr sedan, 1, $600. 
MERCURY 
Convertible, 1, $2,250. 
Sedan, 1, $2,205; 1, $2,150. 
—Sedan, 1, $1,750; 1, $1,875 
Sedan, 2, $1,570. 
OLDSMOBILE 
(8) sedan, 1, $875. 
PACKARD 
'41—Convertible, 1, $550. 
PLYMOUTH 
SD convertible, 1, $2,250 
SD sedan, 1, $2,030. 
—Club coupe, 1, $1,750. 
Sedan, 1, $950. 
PONT 
Sedan, 1, $1,525; 1, 
—Sedan, 1, $730. 
STUDEBAKER 
'48—Champion sedan, 1, $2,165 
WILLYS 


"47 


*40- 


48— 
"47 
"46 


41 


48 
"48 
"47 
'42- 
TAC 
46 $1,575 
"42 


'47—Station wagon, 1, $1,650. 
'46—Jeep, 1, $750. 
'40—Sedan, 1, $480. 
MISCELLANEOUS 
*37—GMC half-ton pickup, 1, $225. 
'46—-International half-ton pickup, 1 
1, $400. 


RICHMOND 


(Automobile Auction of Virginia. H. Mi 
chael Ryan, manager. Sales every Friday 
Prices are for Mar. 19.) 

BUICK 
$1,855. 
'46—Special sedanette, 1, $1.54” 

CHEVROLET 
‘47—FL aerosedan, 1, $1,665: 1 
1, $1,875. 
'46—SM sedan, 1, $1,410: 
'46—Pickup, 1, $1,100. 
'36—Sedan, 1, $210. 
CHRYSLER 
'47—Royal club coupe, 1, $2.19” 
DODGE 


$950 


$1.820 


1, $1,710 


1, $1.625 
'42—Convertible, 1, $1,410. 
'40—Sedan, 1, $480. 
*39—Sedan, 1, $430. 
FORD 


| *47—SD sedan, 2, $1,765 


'47—Deluxe sedan, 1, $1,425; 1, $1,650 
1, $1,610. 


'47—Convertible, 1, $1,850. 


| '46—SD sedan, 1, $1,450; 1, $1,430 


1, $1,360; 1, $1,490. 
'41—-Sedan, 1, $700; 1, $760; 
*39—Coupe, 1, $430; 1, $500; 

GMC 
'48—Half-ton pickup, 1, $1,600 
HUDSON 
'48—-Commodore 8 sedan, 1, 
'46—Super 6 sedan, 1, $1,075 
THC 


1, $700 
1, $375 


| '48—KB12-ton pickup, 1, $1,500 


MERCURY 
'48—Sedan, 1, $2,000 
'47—Sedan, 1, $1,785. 
NASH 
Ambassador sedan, 1, $1,135 
OLDSMOBILE 
1, $1,525. 
PACKARD 
-(130) sedan, 1, $1,825. 
PLYMOUTH 
'47—SD station wagon, 1, $1,830. 
'46—SD sedan, 1, $1,460; 1, $1,520 
'42—Convertible, 1, $850. 


ALBANY, N. Y. 


'46— 
'46—Sedan, 


47 


(Tim Anspach's Dealer Auto Auction 
Sales held every Monday. Prices are for 
Mar. 15.) 


(Market here shows more '48s offered 
than usual. Prices ruled slightly higher 
in spots. Large percentage of cars 
sold. Many buyers present.) 
BUICK 
'47—RM sedan, 1, $2,160. 
'40—Special sedan, 1, $800. 
CHEVROLET 
'48—FL aerosedan, 1, $2,230. 
‘47—-FL aerosedan, 1, $1,850. 
'46—Half-ton pickup, 1, $1,000. 
'46—F™M cabriolet, 1, $1,680 
'41—-SD sedan, 1, $1,010. 
CHRYSLER 
'48—New Yorker sedan, 1, $2,835 
'47—Windsor sedan, 1, $2,160. 
DODGE 
’48—Custom sedan, 1, $2,300. 
'48—Half-ton pickup, 1, $1,550 
'46—Custom sedan, 1, $1,650. 
FORD 
"48—SD sedan, 1, $1,780; 1 
'48—SD sedan, 1, $1,910. 
'48—Half-ton pickup, 1, $1,570 
'48—1%-ton stake, 1, $1,860. 
'47—SD club coupe, 1, $1,680. 
'47—Half-ton pickup, 1, $1,100 
'41—Sedan, 1, $890. 
HUDSON 
'48—-Commodore 8 sedan, 1, $2,600 
1, $2,645. 
OLDSMOBILE 
'46—(66) sedan, 1, $1,620; 1, $1,660 
*41—(76) club coupe, 1, $1,150. 
'40—(76) sedan, 1, $1,000. 
PLYMOUTH 
1, $1,810; 2, $1,750 
PONTIAC 
'46—(L6LB) sedaanette, 1, $1,750 
'37—(8) sedan, 1, $350. 
MISCELLANEOUS 
*48—International %-ton pickup, 1 
*41—-International panel, 1, $300 


CONCORD 


(Mass.) Auto 
Monday 


. $1,900 


’47—SD sedan, 


$1,5 


Auction, inc 
Prices are for 


(Concord 
Sales held every 
Mar. 15.) 

BUICK 

'48—RM sedan, 1, $2,825. 
'47—RM sedan, 1, $2,100. 
'41—Century sedanette, 1, $1,100 
'40—Super sedan, 1, $825. 
‘39—-RM sedan, 1, $600. 
*39—Special sedan, 1, $515. 

CADILLAC 
'42—-(62) sedan, 1, $1,575. 
"41—(62) sedan, 1, $1,350. 
*41—(61) club coupe, 1, $1,135 

CHEVROLET 
'48—-FM sedan, 1, $2,000. 
‘48—FL aerosedan, 1, $2,050 
'48—SM sedan, 1, $1,900. 
'48—-SM club coupe, 1, $1,950 
'47—FL aerosedan, 1, $1,835 


'47—FM sedan, 1, $1,560. 
'47—SM sedan, 1, $1,485. 


(Continued on Page 33, Col. ! 
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16—SM sedan, 1, $1,390 HUDSON 
42—Club coupe, 1, $975. | '46—Sedan, 1, $1,150 
412—SD sedan, 1, $987. | '40—Sedan, 1, $350. 
41—Convertible, 1, $1,075 | '39—Sedan, 1, $185. 
41—SD sedan, 1, $1,025; 1, $850; 1, $750 MERCURY 
41—Sedan delivery, 1, $595. '46—Sedan, 1, $1,290. 
40—Sedan, 1, $805; 1, $765; 1, $875 *39—Sedan, 1, $775; 1, $725 
39—Club coupe, 1, $700. OLDSMOBILE 
39—Sedan, 1, $750 | '41—Sedan, 1. $850. 

SoT *40—Sedan, 1, $875. 
$1—Sedan, 1, sone ” | '39—(70) coda, 1, $665; 1, $600 

. '36—Sedan, 1, $150. 

DODGE '35—Sedan, 1, $110 
48—Half-ton pickup, 1, $1,500 ' " “PACKARD 
41—Sedan, 1, $610 '39—Convertible, 1, $700. 
36—Sedan, 1, $155 PLYMOUTH 
35—Sedan, 1, $80. '47——-Deluxe sedan, 1, $1,670. 

FORD | '46—SD sedan, 1, $975; 1, $1,260; 


1, $1,250; 1, $1,325. 
'46—Deluxe sedan, 1, $1,350. 
'41—Club coupe, 1, $700; 1, $840. 

PONTIAC 
'46—Streamliner 8 sedan, 1, $1,700. 
'46—Torpedo 6 sedan, 1, $1,665. 
*42—(6) sedan, 1, $1.095. 

'41—(8) sedanette, 1, $975; 1, $880 


48—SD club coupe, 1, $1,825. 
48—Half-ton stake, 1, $1,500 
48—SD sedan, 1, $1,725 
47—Sedan, 1, $1,660. 

46—(6) sedan, 1, $1,085. 
416—Convertible, 1, $1,585. 
42—Deluxe coupe, 1, $700. 
41—Sedan, 1, $790; 1, $755. 








For SPRING SEASON PROFIT 
Sell Your Customer COMFORT 


with a “WEATHER PROOF” ALUMINUM 


SUN VISOR 





ALL METAL ©@ Won’t Tear @ DISTINCTIVE 


List Price . .. $24.95 


*Except 1948 Hudsons—Dealers Price $13.95 each 
SIMPLE INSTALLATION—NO HOLES TO DRILL 


Please Specify Car Models 
Sold in Carton Lots Only—6 to a Carton—Wt. 48 Lbs. 
Terms—C.0.D. Immediate Delivery 


F.O.B. Milwaukee 142 


Distributors 


CHARLES DISTRIBUTING CORPORATION 
27383 W. Wisconsin Ave. Milwaukee 8, Wis. 
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| STUDEBAKER 
| '47—Commander club coupe, 1, $2,000. 
'46—1%-ton van, 1, $1,430. 
| *41—Champion sedan, 1, $650; 1, $680; 
1, $900 


BIRMINGHAM 


| (Dixie Auto Auction Sales. 
every Monday. 
Mar. 15.) 
(Market here is currently very good, 
| with prices up slightly. Late models 
are holding steady, with prewar items 
|; im greater demand. Ninety-four cars 
| sold out of 160 offerings.) 
| BUICK 
| '47—RM sedan, 1, $2,300; 1, $1,900 
'4%—Super sedan, 1, $2,000. 
| '42—Sedan, 1, $1,100. 
*41—Sedan, 1, $950. 
'40—Sedan, 1, $560; 1, $620 
CADILLAC 
1, $1,210. 
CHEVROLET 
‘47—FL sedan, 1, $1,870. 
'47—FL aerosedan, 1, $2,180. 
‘'47—FM sedan, 1, $1,650; 1, 
1, $1,775. 
'46—FL sedan, 1, $1,790; 
'46—SM sedan, 2, $1,350. 
"42—Sedan, 1, $850; 1, $980. 
*41—Sedan, 2, $1,060; 1, $900; 





*41—-Sedan, 


$1,620; 
1, $1,600. 


1, $850; 
1, $650. 
*41—Club coupe, 1, $1,200; 1, $1,040 
'40—Coupe, 1, $655; 1, $700 
'40—Sedan, 1, $820. 
'39—-Sedan, 1, $650. 
*34—Sedan, 1, $485. 
DE SOTO 
'48—-Sedan, 1, $2,070 
'46—Sedan, 1, $1,675. 
DODGE 
'48—Business coupe, 1, $2,070 
*48—Sedan, 1, $2,175. 
FORD 
'48—Convertible, 1, $2,050. 
*48—Club coupe, 1, $2,225; 1, $2,230; 
1, $2,000; 2, $2,050. 
'48—Sedan, 2, $1,960; 1, $1,940; 2, $1,905; 
1, $2,000; 1, $2,060; 1, $2,050. 
'47—Sedan, 1, $1,700; 1, $1,755. 
| '46—Station wagon, 1, $1,450; 1, $1,500 
*41—Convertible, 1, $940. 
*41—Club coupe, 1, $1,000. 
| '41—Sedan, 1, $775; 1, $1,020; 1, $1,000. 
| '40—Sedan, 1, $900; 1, $1,100; 1, $950; 
1, $710; 1, $810. 
'39—Sedan, 1, $860. 
31—-Sedan, 1, $420. 
HUDSON 
*48—Sedan, 1, $2,375; 1, $2,450. 
'46—Sedan, 1, $1,340. 
KAISER 
$1,405; 1, $1,305. 
MERCURY 
'48—Sedan, 2, $2,100. 
'46—Club coupe, 1, $1,600. 
'41—Sedan, 1, $980. 
*40—Sedan, 1, $690. 
NASH 
'46—Sedan, 1, $1,200. 
OLDSMOBILE 
'47—Sedan, 1, $1,670. 
'41—Sedan, 1, $700. 
PACKARD 
'47—Clipper sedan, 1, $1,300. 
PLYMOUTH 
'48—SD sedan, 1, $2,070. 
*42—Convertible, 1, $865. 
'40—Sedan, 1, $650. 
'39—Sedan, 1, $745. 
PONTIAC 
'48—(S8) sedan, 1, $2,680; 1, $2,600 
'42—Sedan, 1, $1,175; 1, $1,025. 
'40—Sedan, 1, $900. 
STUDEBAKER 
Commander sedan, 1, $2,625 
| WILLYS 
'42—-Sedan, 1, $600. 


PHILADELPHIA 


(Ed Hough Auto Auction. Sales held 
every Tuesday. Prices are for sale of 
Mar. 16.) 


*47—Sedan, 1, 
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BUICK 

| '46—Super sedan, 1, $1,900. 
-Special sedan, 1, $875. 
'41—-Sedanette, 1, $1,909. 
| '41—Super sedan, 1, $1,300. 
'39—Special sedan, 1, $700; 
'39-—-Sedan, 1, $700. 
'36—Sedan, 1, $215. 

CHEVROLET 
'48—FL sedan, 1, $2,120. 
‘48—-SM club coupe, 1, $2,035. 
'47—-SM club coupe, 1, $1,910. 
'47—F™M sedan, 1, $1,700 
'46—Sedan, 1, $1,340; 1, $1,110; 1, $1,470. 
'46—SM sedan, 1, $1,380; 1, $1,420; 


1, $775 


1, $1,500. 

'42—-FL sedan, 1, $1,225. 
‘41—MD sedan, 1, $650. 
*41—Sedan, 1, $995. 

DODGE 
'46—Custom sedan, 1, $1,480; 
*39—Sedan, 1, $550. 

FORD 
'48—SD sedan, 1, $1,895. 
'41—-Sedan, 1, $835. 


1, $1,675. 





A NEW FAST-SELLING CAR NECESSITY 
CAR 


SAV- -MAT 


Fits All Cars - - - 


® Keeps New Cars New Looking © Covers Worn Mats 
® Improves Old Car Appearance © Improves Interior Appearance 
® Keeps Car Floors Clean ® Protects Carpets 

® Protects Showroom Cars 


STOCK IT... DISPLAY IT ... IT SELLS ITSELF! 
LIST, $1.50 — DEALER PRICE, $11.28 PER DOZ. 


STELLO PRODUCTS CoO. 
Box 349 Hutchinson, Kansas 





704 S. Main 


'40—School bus, 1, $670 
'39—-Station wagon, 1, $270. 
OLDSMOBILE 
*42—-Club coupe, 1, $1,025. 
'41—Sedan, 1, $810; 1, $695. 
PLYMOUTH 
'48—SD sedan, 1, $2,025. 
'47—Deluxe sedan, 1, $1,720. 
'46—Deluxe sedan, 1, $1,400. 
'46—SD sedan, 1, $1,525; 1, $1,460 
'37—Sedan, 1, $510. 


PONTIAC 
'46-——Sedan, 1, $1,760. 
'41—Sedan, 1, $1,000; 1, $965 
'41—-Coupe, 1, $1,130. 
'35—-Sedan, 1, = 


Ford Sales School Seeds 


Hear Seyffer in N. Y. 


NEW YORK.—Thirty-six grad- 
uates of the Ford merchandising 
school gathered here recently for 
their first alumni meeting. C. J. 
Seyffer, manager of the Northeast 
region, outlined plans for the in- 
troduction of the 1949 Ford in June 
and the company’s overall mer- 
chandising program. 


In addition to Seyffer, the grad- 


uates, all of whom are sons or 
relatives of Ford dealers in the 
Northeastern region, were wel- 


comed by Crosby M. Kelly, direc- 
tor of the merchandising school; 
Nelson F. Bowe, Edgewater (N. J.) 
district manager; Henry Strout, 
Somerville (Mass.) district man- 
ager, and Harry Lidgard, Pitts- 
burgh district manager. 


Auctions held 


Prices are for sale of On the Rise 


Used Car Notes 
Rackets Reported 


Rackets are reported to be on the 
rise as easy money wanes. Crooks 
appear to be working harder. 

The Postoffice warns that money- 
order blanks have been stolen from 
LaFayette, Ill., and Prairie Grove, 
Ark. Watch for forged money or- 
ders, says the Michigan Used Car 
Dealers Assn. 

The association also reports an 
expensive racket in stolen cars 
which are sold on titles from states 
which deal them out freely. Deal- 
ers are urged to be positive on 
identification. 

+. * + 
Owre Named as Manager 
Of Oregon Association 


| PORTLAND, Ore.—Appointment 
of T. Owre, long active in asso- 
ciation and public relations work 
in the Pacific Northwest, as exec- 
utive secretary of the Oregon 
Used Car Dealers Assn. is an- 
nounced by Max Sagner, associa- | 
tion president. Offices of the asso- 
ciation have been opened at 132 
N. E. Grand Ave. 

At the association banquet meet- 
ing, which was attended by 200 
used-Car dealers, Gov. John H. 
Hall and Secretary of State Ear! | 
T. Newbry pledged cooperation of | 
their offices in association ac- 
tivities. | 








| Prices Slump in Oregon; 
Junkers Hit Market Skid 


PORTLAND, Ore.—Prices are | 
“definitely down” on average used | 
cars in this area and junkers are | 
“definitely out,” according to Max | 
Sagner, president of the pen 
Used Car Dealers Assn. 

Sagner stated that prices are| 
“down 25 percent” on  pre-1940| 
models and $100 down on '46-'47 | 
lines. Some pickup is expected with 
spring weather. 


Used Car Official Heads 


Denver Business Group 


DENVER.—Henry J. Hennie, 
president of the Denver Used Car 
Dealers Assn., has been named to | 
head the Southwest Denver Busi- 
nessmen’s Assn., a new group of 40 
merchants and professional men, 


Ruling Reserved 
On Renewal of 


Dealer’s License 


BUFFALO.—Decision on an appli- 
cation by DiBello Motor Sales, Inc., | 
1275 Main St., for restoration of its | 
suspended dealer license plates was | 
reserved by Deputy State Motor Ve- | 
hicle Commissioner Mortimer M. | 


Kassell when hearings were ended | 








March 5. Kassell also reserved de-| 4 


cision on a motion by William B. | 
Mahoney, attorney for the company, | 
that all charges against the com- | 
pany be dismissed. 

The hearings were a phase of a 
double-barreled investigation of the | 
new and used-car racket. The com- | 
pany was charged with “false and | 
fraudulent practices” in violation of | 
the State Motor Vehicle Laws. 

Mahoney contended that no ee 
dence had been introduced to prove 
fraud, defined by law as “a deceitful 
practice to deprive another of his | 
right or in some manner to do him | 
an injury.” He raised a question | 
whether the legislature intended the | 
state motor vehicle bureau “to be | 
general supervisor of the general 
conduct of automobile dealers.” 

Mahoney cited a court opinion 
that “a principal is not bound by an 
act of an employe.” 

Kassel permitted attorney Arnold | 
W. Wise, representing the bureau, | 
to introduce as evidence 46 ques- 
tionnaires sent to persons listed in 
the DiBello invoice book who indi- 
cated that they had not received | 
automobiles although sales had been 
entered in their names. Eight other | 
persons had testified that their | 
names also had been used in con- | 
nection with false sales. 


Maxson Is Treasurer 
Chester J. Maxson, Maxson Cad- | 
illac-Pontiac Corp. Buffalo, has/ ** 
been elected treasurer of the Buf- 

falo club. 


A, 
| THE DAVISON CHEMI 


LOOK TO 


arn 


THE AUTOMOBILE UNDERBC 


PROTECTIVE € ING AND 


SOUND DEADENER 


FOR MORE SERVICE 


Your Davison Service Rep- 
resentative is always as 
near as your phone. He is 
ready to give service with 
free sales helps to increase 
you business, or service on 
supplies to keep it running 
smoothly. Yes, even service 
on spray equipment to 
avoid costly shutdowns. All 
are services that spell more 
profits for you when you 
sell Fendix—the scientific- 
ally formulated undercoat- 
ing that gives you the safety 
solvent — more coverage 
per drum—easier applica- 


tion. There is always 


MORE FOR YOU 


FROM FENDIX 





a DAVISON 


factory representative or 


Write for 


authorized distributor to 
call and give you the full 


story. 


Fendix is listed by Under- 
writers’ Laboratories Inc. 
and carries the Under- 
writers’ Laboratories 
Re-examination Service 


Marker. 
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1949 Models Shown Dealers... 


Greater Market Share 
Sought by L-M 


(Continued from Page 1) 


tan. In 1948 it is estimated that 

476,715 cars (or 12.2 percent of 

the market) would be registered 

in the Lincoln price class, and 

Lincoln hopes to garner 17 per- 
cent of that total. In 1941 Lin- 
coln got only 5 percent of this 
total, while in 1947 the percent- 
age was 12. 

The Cosmopolitan will compete 
in a much smaller market (115,461 
or 2.9 percent of the total industry 
sales), Bayne said. 

While prices will not be an- 
nounced for several weeks, it is 
expected that they will follow 
closely the industry pattern of 8 
to 10 percent increase. 

The preview drew 1,089 dealers 
from all across the country, as 
well as about 300 newspapermen. 
While details of the three new cars 
are off-the-record until the Mer- 
cury is announced April 29 and 
the Lincolns April 22, it can be said 
that they mark a new era in this 
division’s offerings. 

Bayne said the division plans 


Seiberling Puts 
Low-Pressure 


Tire on Market 


AKRON.—A “premium quality” 
extra low-pressure tire was an- 
nounced last week by Seiberling 
Rubber Co. L. M. Seiberling, sales 
manager, said the tire combines 
special safety features of conven- 
tional tires built by the company 
with advantages now made pos- 
sible by the low-pressure design 
recently adopted by the automo- 
bile industry. 

Trade-named “Safe-Aire,” Seiber- 
ling said the tire embodies fea- 
tures which make it the “safest 





tire ever built and which justify 
its premium price.” 





to build twice as many Lincolns 

as Cosmopolitans during 1948. 

The Continental, which has been 

produced as a custom job for a 

number of years, is being rede- 

signed and will be announced 
within the year, he declared. 

Benson Ford, head of L-M di- 
vision, unveiled the new models, 
while T. W. Skinner, general man- 
ager, and other L-M officials host- 
ed. Numerous Ford executives, in- 
cluding Ernest R. Breech, execu- 
tive vice-president, and Jack Davis, 
sales vice-president of Ford, were 
guests at the event. 

The presentation was dramatic- 
ally staged for the dealers and 
newsmen, with music, “bombs,” 
models and special lighting effects. 

Five thousand employes of L-M’s 
Detroit plant were given a special 
showing of the new cars later in 
the week. Eight hundred Lincoln- 
Mercury dealers, some accompa- 
nied by their wives, toured the 
Lincoln plant and also visited the 
Ford Rouge plant. They completed 
their tour with a luncheon gt the 
Ford Administration building. 

Similar previews of the new cars 
for employes will be held in the 
near future at Lincoln-Mercury as- 
sembly plants 


Dean, Kline, Taylor 
Head Minneapolis Assn. 


MINNEAPOLIS.—Perry L. Dean, 
president of Dependable Motors 
Inc. (DeSoto-Plymouth), Minne- 
apolis, was elected president of 
the Minneapolis Automobile Deal- 
ers Assn. at its annual election 
dinner. He succeeds E. W. Boyer 
of Boyer & Gilfillan (Ford). 

Jayson Kline, manager of Minne- 
apolis Downtown Chevrolet, was 
elected vice-president and Edward 
Taylor, manager of Studebaker 
Sales Co. of Minneapolis, was 
named secretary-treasurer. 


Are You Realizing 


MAXIMUM 
COMMISSIONS 


On Automobile Finance Insurance? 


For the year 1947 Resolute Fire Insurance Company’s pre- 


mium writings exceeded $5,500,000 . . 


. with the average 


earned by automobile dealers throughout the coun- 
try in excess of 356%. A still greater volume in premium writings 


is expected in 1948. 


gratifying up-curve of profits in this type of insuranee. 
Millions of dollars have been earned by car dealers writing 
insurance 


in 1947. Many milliens more 


The ineome to be derived from fire, theft and collision insur- 
ance is good news for car dealers leeking for additional! profits. 


Any dealer who finances his own time-sales or has a Dis- 
ceunt Plan with a bank or finance company ean qualify under 
eur plan, provided he can be licensed. Automobile dealers can 
now be licensed as insurance agents in all but 7 states through- 


out the United States. 


If you are interested in the additional profits available from 
business, 


the insurance 
details without 


write, wire er phene for complete 


RESOLUTE FIRE INSURANCE COMPANY 


HARTFORD 3, CONN. 


A New England Stock Company Chartered in 1926 
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year. 


Nationwide Force of Dealers 


Planned for Rootes Cars 


NEW YORK.—Rootes Group, 
one of Britain’s largest auto man- 
ufacturers, has introduced its new 
1948 “economy” Hillman Minx cars 
on the American market, and plans 
to have a countrywide dealer or- 
ganization. 

Three 92-inch wheelbase models, 
the sedan, convertible coupe and 
estate car—together with a light 
delivery truck called the Commer 
—were put on display for the trade 
and press here. 

Sir William Rootes, chairman of 
the Rootes Group, said that, al- 
though this was the first time the 
Hillman car was exported to the 





Excise Tax Cuts 
U.S. Car Sales 
In Canada 


OTTAWA.—Finance Minister Ab- 
bot told Parliament that the Cana- 
dian government’s American dollar- 
saving program concerning cars 
shows the present trend to be 
“most encouraging” and the new 
excise tax is discouraging Canadian 
producer purchasers temporarily 
from getting the high “American 
dollar content” cars. 

He disclosed figures proving how 
car sales dropped after the Ameri- 
can dollar-saving program became 
effective in January. These amount 
to $10,888,000, a decline of about 
four million dollars from December 
and by February they receded to 
$8,970,000 less than last year. 

“I would say it was a clear indi- 
cation we will make substantial 
savings in American dollars,” he 
emphasized. Asked if this policy 
would ultimately create unemploy- 
ment by affecting manufacture of 
autos in Canada, Abbott replied, 
“Of course, if it were carried too 
long.” However, he stressed it 
was only a temporary policy in an 
emergency and would absolutely be 
dropped as soon as feasible. 


Timken Denies 


U.S. Charges 


CLEVELAND. — Timken Roller 
Bearing Co. denied all government 
allegations that it had engaged in 
an illegal world-dividing conspir- 
acy to fix prices and prevent com- 
petition. 

Denial came as the government 
opened its anti-trust suit last week 
against the company in a Federal 
court hearing here before Judge 
Emerich B. Freed. 

Luther Day, company attorney, 
contended in his opening address 
that there had been no violations 
in any actions of the defendant; 
that Timken had followed the 
practices of the industry in the 
manufacture and distribution of 
products and that there had been 


no acts, “through conspiracy or 
otherwise,” intended to restrain 
trade. 


Robert A. Nitsche, chief of the 
Department of Justice’s cartel and 
patent section, argued that Tim- 
ken owned 29 percent of British 
Timken and 50 percent of Societe 
Anonyme, and conspired with these 
firms to fix prices. 


U. S., Commer trucks were 
in quite large numbers in 
country before World War I. 


An advance shipment of 
vehicles from the Rootes fac- 
tories in Britain has been made. 
They will deliver in this country 
for as low a price as $1,874 and 
$1,825, including tax, respective- 
ly, Sir William said. 

The Hillman Minx provides all- 
round economy in oil and tire wear 
and the gasoline consumption is 35 
miles to the gallon, it was stated. 

There will be no lack of spare 
parts for after-sales service, ac- 
cording to Rootes, as it is intended 
not only to have central stocks on 
the East and West Coast, but spare 
parts service available through 
dealers in all main centers. 

A company has been formed 
in the U. S., Rootes Motors Inc., 
with headquarters for wholesale 
sales parts and accessory sales 
and service at the Brewster 
Bldg., Queens Plaza, Long Island 


City, N. ¥. 
The Hillman Minx has a four- 
cylinder monobloc type _ engine 


yielding 40 horsepower. Other fea- 
tures include “syncromesh” four- 
speed, fingertip gear shift; Lock- 
heed hydraulic brakes; three-spoke 
spring steering wheel; driving seat 
fully adjustable for height, slope 
and leg room; easy-to-clean disc 
wheels, and a quick-action, four- 
corner jacking system. 


Obituaries 


Lloyd Kingston 


HASTINGS, Minn.—Lloyd Kingston, 67, 
who was a Ford dealer here for about 27 
years and later president and director of 
the Hastings National Bank, died March 13 
at his home here. 

. 7 


Glen R. Wi 


BUFFALO.—Glen R. Weeks, 51, district 
sales manager for Kaiser-Frazer in western 
New York and northern Pennsylvania, died 
March 15 at Jamestown (N. Y.) hospital. 
He recently underwent an appendectomy. 
Mr. Weeks had been assistant regional 
manager for Chevrolet on the East Coas' 
for 18 years before coming here. He left 
General Motors three years ago to join 
Kaiser-Frazer. 

+ * 


* 
Henry W. Tyas 


PROVIDENCE, R. I.—Henry Willis Tyas, 
58, engaged in the automobile sales busi- 


ness in this area for 38 years, died March ' gives the 


21. He was most recently associated with 
Seaboard Motors Co., Providence. 


- Dewey Scuttles 
~ \Legislation Backed 


By Auto Dealers 


ALBANY.— Gov. Dewey last 
week vetoed a _ series of bills 
backed by New York auto dealers. 

The bills vetoed were those pro- 
viding: (1) Cars sold for junk can- 


not be registered for use on 
highways; (2) Identification of 
omnibuses on registrations; (3) 


Requiring photo of dealer’s place 
of business to accompany dealer 
application for license; (4) Chang- 
ing penalty for dealer’s failure to 
register from an infraction to a 
misdemeanor; (5) Sale of five or 
more vehicles in any 12 months 
is presumptive evidence that seller 
is a dealer. 

Dewey also vetoed a bill provid- 
ing that cars registered after Jan. 
1, 1950, be equipped with direc- 
tional signals. Another bill, speci- 
fying lights and brakes requfre- 
ments for motorcycles, was also 
vetoed. 

Still another veto was affixed to 
a measure requiring vehicles used 
as tow cars or snow plows be 
equipped with at least one flash- 
ing red signal lamp. 

Earlier, Dewey approved eight 
motor vehicle bills. Three relate to 
equipment. One will prohibit the 
replacing of glass in doors, windows 
or windshields of cars except with 
safety glass. 

Another requires that the red flag 
on vehicles with material extending 
four feet or more beyond the rear 
shall not be less than 24 inches 
Square, and that the red light be 
visible for a distance of at least 
500 feet. 

The third will require trailers 
used in combination with tractors 
to be equipped with two adequate 
reflectors attached to the front, one 
on either side, to show the width of 
the trailer. Tractors with a width 
of more than 70 inches will have 
to be similarly equipped, and also 
will need a reflector on the rear, 
which may be a part of the rear 
lamp. 

Another provides that operation 
of a motor vehicle by a person 
whose chauffeur’s license has ex- 
pired within 30 days shall be a 
traffic infraction only, punishable 
by a fine of not more than $3. 

The governor also signed a bill 
continuing until July 1, 1949, the 
provision for holders of junior op- 
erators’ licenses to operate motor 
vehicles for agricultural or dairy 
purposes on public highways. 


Persons who suffer permanent 
loss of use of one or both hands or 
arms, or one or both feet or legs, 
or one or both eyes would be forced 
to report to the motor vehicle com- 
missioner before operating motor 
vehicles or motorcycles under an- 
other bill signed this week. The 
commissioner will be required to 
take proper action as to re-exami- 
nation, and to void a license to 
anyone losing permanent sight of 
both eyes. 

Dewey vetoed a bill which would 
have authorized the commissioner 
to issue a special operator’s license 
on the application of a driver whose 


t | Ooperator’s license is suspended or 


revoked and who is under super- 
vision of the probation officer, ex- 
cept for failure to give financial 
proof. 


Bob Finlay’s ‘‘Auto Advertising’’ column 
latest developments in dealers’ 


and manufacturers’ plans for winning pros- 
pects and influencing buyers. 





STUDEBAKER’S CHAIRMAN, Harold 8. Vance, and President Paul G. Hoffman, 'eft 
to right center foreground, as they gathered for a luncheon with 150 night supervisory 
employes to discuss 1947 attainments and prospects for 1948. Six hundred day super- 

held 


visory 


were guests of the company at s dinner 


for the same purpose. 
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GM Plant Debut 
At Atlanta Due 
By Early June 


ATLANTA. — General Motors is 
expected to open its new $6,000,000 
plant at Doraville, an Atlanta sub- 
urb, the latter part of May or 
early in June. 


O. E. Hunt, executive vice-pres- 
ident of GM, indicated as much 
during a recent visit to the Dora- 
ville assembly plant, which has 
LEY QUALITY CONTROL COMMITT 1,000,000 square feet of working 
laboratory includes, left to Tight, Alien M. Adams, director of purchaser A, Ge mrack, | are and already employs some 
general works mnmngees Ve See Marten on anmanty plant manager; Lewis | 500 persons, 

eee ee ee eka on nn oe Uren S0e Sanaa ef Crestey “It is hoped,” Hunt said, “that 
sentative; Bi. E. Bennett, service manager; LeRoy Lint, secretary to’ Kioseh aad Peal | Production will have reached a sat- 
Klotsch, chief engineer. isfactory volume by late May or 
Sdn, Seal To 6 jg iii Na etian HEA ae Pains ———— | early June so we will really have 


. : impression that the heavy, new | something to show the public.” 
Pr 1ce Resistance, taxes imposed by the Canadian Buicks, Qldsmobiles and Pon- 















U.C. Market Zooms 


Spring and War Scare Clearing Out Stocks, 
Raising Prices to Near Peak 


(Continued from Page 1) 


in Detroit to see the ‘49 models 
stocked up for the between-models 
period. 

















































Fleetline aerosedans are still in 
greatest demand and pulling the 
highest premiums. They are up 
several hundred dollars over levels 
of last month, he said, and Fords 
have staged a surprising comeback. 
1947 Fords are wholesaling up to 
$1,825; '48s are going at levels 
ranging from $2,000 to $2,100. 
“The sunshine did the most of 
it,” Marker said. 
* 





ARL MARKER, of Webster- 
Marker Motors, Fort Wayne, 
Ind., reported that sales of Tues- 
day (March 23) disposed of 93.4 
percent of stocks offered on the 
block. Only two cars remained on 
the lot following the sale. Eighty- 
three of the first 100 cars were 
sold in 87 minutes. 
“This was the finest sale in our 
history,” Marker said, “with every- 
body buying and selling like mad. 

















* * 


OE H. BURTRUM, wholesale-re- 
tail operator in Joplin, Mo., re- 
ported that some dealers in his 
area had cleared their lots of 












































$1,600 items of a few weeks ago | everything but their offices. °° government will be removed before | tiacs assembled at the facto i 
’ ry will 
pulled down $1,750 without trouble| The market around here has Selectivity on long and they are marking time. | be distributed over the southeast- 
this week,” he said. gone wild,” Burtrum said. “Prices » ‘ Meanwhile, car dealers are whis-| ern states. 
Marker added that Chevrolet |are up $100 to $160 all along the/Rise in Canada pering that the warm weather| Other GM officials with Hunt 


“rush” for new cars is not as great 

OTTAWA, Ont.—Canadian car|/as predicted earlier. 
dealers are finding an unexpectedly Some dealers think that it may 
large number of prospective cus-|not be long before dealers will 
tomers showing reluctance to pre-| actually have to go out of their 
sent offerings. way to “sell” certain cars, espe- Riggs Motor Co. 


Instead of a “rush” for new cars 
and offers of cash 00 in the past, cially when production and supply Riggs Motor Co. (DeSoto-Plym- 


line. The President’s speech and 
the weather really made a differ- 
ence out here.” 

Burtrum said he had sold a 
dealer a '48 Fleetline aerosedan 
at $2,400 and had orders for 10 
more at the same price. Three 


were Thomas E. Archer, a vice- 
president, and J. E. Goodman, gen- 
eral manager of the BOP division. 






Chicago Dealers 
Not in Status 
Of ‘Repair Shop’ 












































catch up and less ready cash is 
CHICAGO.—Operation of service | weeks ago the same car brought | ostomers are apparently “shopping il i outh), 710 W. Broadway, Louis- 
departments does not place auto-| only $2,250. A ’47 Fleetmaster | around” more this year than at any |°’™ *P¢ for buying cars. ville, has arranged for @ lease on 
mobile dealers here in the category | sedan with a wrecked front-end {time since prewar days. MacCarthy B Buildi property at Eighth and Broadway 
of “repair shops” and compel them | went for $2,250. Prewars are still Somehow or other car dealers are y buys Buulaing Sts, where a 78-year-old stone 


















holding well if clean, he added. 


Burtrum has been getting calls 
all week from dealers throughout 
the Texas-Oklahoma area for late 
model stocks and is of the opinion 
that '48 will be another great year 


for the used car trade. 
* + * 


noting a price resistance move on MacCarthy Motor Co. (Ford) has mansion will be wrecked and the 
the march and, surprisingly enough, | Purchased the building it occupies | land cleared off for use by Riggs 
sales have not been made as readily | at 6153-61 Delmar Blvd., St. Louis. |as a used-car lot. 

as in previous years, though only 
current conditions of supply and de- 
mand are causing sales to be made 
without much difficulty. 


Dealers observe that some cus- Now Available 
tomers are not “rushing” to pur- m8 


chase new cars in any way resem- on fA 66 ema? ° 
bling previous years’ experience. In The Last Billionair ee 


to pay fees as such under a city 
licensing ordinance, the Chicago 
Automobile Trade Assn. reminded 
its members last week. 

“Several dealers have reported to 
us recently that the city of Chi- 
cago is attempting to collect a 
license fee for the operation of 
their service departments,” the 
CATA bulletin said. 

“For the past several years, your 















IGH water across the roads cut 
down on the number of cars 
delivered to the weekly auction at 


























association has been successful in| Albany, N. Y., it is reported, but fact, though the new cars are sell- Y 99 
convincing the city license depart-|41 cars were sold out of 45 offer- ri ggendne gy there = - — lL Henry Ford 

ment and the courts, whenever|ings and drew prices $25 to $50|in the minds of many dealers tha a ATL 5 . 
arrest tickets have been issued to| over levels of previous weeks. Ac- | Present prices and taxes in Canada, kaa “An informal portrait of an indus- 





dealers for failure to secure such 
licenses, that new-car dealers do 
not come under the provisions of 
the ordinance. 

“We have contended that a deal- 
er’s principal business is that of 
a new-car sales dealership and that 
service departments are incidental 
to that business.” 

The advice concludes with a 
statement that “if any of our mem- 
bers are given an arrest ticket for 
not having a ‘repair shop’ license, 
please call our office.” 

On another subject, that of re- 
ports to the stolen auto detail of 
the Chicago police department on 
used cars taken in or sold, the 
bulletin urges “voluntary assis- 
tance,” even though there is no 
law requiring dealers to make such 
reports. 


Ready for the Rush 


OTTAWA, Ont.—The War Assets 
Corp. of Canada reports that to 
date it has disposed of about 1,500 
buildings of the 2,000 structures 
scattered along the Alaska high- 
way. Already a number of hostels, 
servicé and repair stations have 
been established to provide for the 
anticipated volume of motorists 


together with a somewhat tighten- ta trial genius who was also a most 


ing up of purse strings, may in- ~ maul . s ” 
crease customers’ resistance and PT ok unpredictable human being. 


delay sales. 
Some dealers state that another 


reason why prospective customers as 
for new.cars are not showing any Writers have painted Ford in all colors — from darkest black to 


purest white. Richards, a top-flight newspaperman, knew Ford 
ery ony oe ee . oo ae? intimately, and his colors are much more mixed.”—Bob Finlay, 
new models are forthcoming among Feb. 16, Automotive we ews. : 
several popular makes. They pre- $3.75 per copy, Postpaid 
fer to wait for the new stream- AUTOMOTIVE NEWS 


aie 5 models before ||! oon DEPARTMENT PENOBSCOT BLDG. DETROIT 26, MICH. 


In addition, there seems to be an 


cording to Tim Anspach, operator- 
owner, all models sold “hot.” 

Convertibles, the black sheep 
of the winter months, are com- 
ing in for considerable call 
again, he said. One sale was a 
"46 Pontiac convertible with 25,- 
000 miles, which went to a dealer 
for $1,920. 

Other prices showed '48 Ford 
sedans running slightly over $2,100, 
‘48 Plymouth sedans slightly over 
$1,950, and a °48 Oldsmobile Six 
sedan at $2,600. 

Out-of-state buyers were active, 
Anspach said, with Texas repre- 
sentatives “in here in droves.” The 
present boom, he predicts, is only 
a@ mushroom and shouldn’t lure 
dealers to ride too far on it. 


Fisher Supplying 
Olds Wood Bodies 


CLEVELAND. — Production of 
station wagon bodies for Oldsmo- 
bile has started at Fisher Body’s 
Cleveland plant, according to L. C. 
Goad, general manager of the 
Fisher Body division. Chevrolet also 
gets wagon bodies exclusively from 
Fisher. 

Production for both Chevrolet 
and Oldsmobile will be handled by 
the Cleveland plant until a transfer 
of operations is made to a new 
Fisher plant at Euclid, O., Goad 
said. The new plant, acquired last 
year, is undergoing virtually com- 
plete reconditioning and equipping 
in preparation for automotive pro- 
duction. When ready for produc- 
tion, probably by early summer, it 
will specialize in bodies for station 
wagons and sedan delivery trucks, 
according to Goad. 























By William C. Richards 
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Daimler Shows ’48s 


On Broadway 
NEW YORK.—The 1948 line 
of Daimler Co., “custom-built” 
car manufacturer of Coventry, 
England, was shown here re- 
cently by Fergus Motors, Inc., 
1717 Broadway. On display were 
a six-cylinder sedan priced to 
deliver here for $6,350 and two 
MOST CONVENIENTLY LOCATED eight-cylinder limousines, priced 

at $21,250 each. 

HOTEL ” John L. Jennings, Daimler 
DETROIT sales manager, said the smaller 
cars would be delivered 10 days 
Fa after orders are placed. It will 
CADILLAC SQUARE alc. dene dep. ince. aeons tae 
ONE BLOCK EAST OF WOODWARD an American customer to get 
F delivery of a higher - priced 
model, he said. 
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Used Car Dealers 
ATTENTION! 


When in Detroit—See 


Us First! 


600 USED CARS 
1947 - °46 - °42 - *40 
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THE SINGULAR HONOR of being the first zone in the U. S. to have all dealers 
qualify for the Nash 10-point select dealer awards went to the Buffalo zone, it was 


announced by H. C. Doss, vice-president in charge of sales. The ‘‘first 100 percent 
10-point zone organization’’ received company honors and a plaque at a dinner held in 
Buffalo, R. E. Carlin, Buffalo zone manager, presided at the dinner with James W. 
Watson, eastern regional manager, representing the factory. The dinner was attended 
by all members of Nash Motors’ Buffalo zone who participated in the 10-point program. 
Left to right: E. L. Kirtland, comptroller; E. G. Guild, car distributor; C. A. Wilson, 
service manager; C. H. Fox, district manager; A. V. Powers, district manager; F. M. 
Dehn, parts and service instructor; G. G. Smith, assistant zone manager; R. E. Carlin, 








| tributor; W. A. 
ager; R. J. 
manager. 


°39 - °38 - 7°37 


All Cleaned Up and Ready 


to Go! 
® 


12 LARGE VOLUME DEALERS eee “ ‘ 
have sold, serviced and received in| KANSAS CITY.—More than 6,- 
|000 representatives of automotive 

twade these 600 exceptional ar | jobber organizations are expected 
cars—all of them one-owner cars. /to attend the 1948 series of 25 
& | regional conferences sponsored by 

the National Automotive Parts 


; Assn. 
12 DEALERS—all located on 
ference here March 
“New Car” Automobile Row. The first conferenc 


15 drew more than 200 jobber rep- 
® resentatives. Other regional ses- 
sions in the nationwide series, 
which will continue through May 
17, have been held in Oklahoma 
City, Fort Worth, Los Angeles and 
San Francisco. 
The Seattle meeting is sched- 
° uled for tomorrow (March 30), 


to be followed by the Portland 
600 USED CARS 








12 DEALERS pooling their used- 
car inventory to give you the finest 
buys in America. 


(Ore.) session on Apr. 1. 
Following the pattern originally 
established by NAPA in its 1938 
regional conferences, this year’s 
conference is described as a 
e “speechless” convention. The major 


Listed below are names and portion of the conference is de- 


voted to a five-act stage produc- 
addresses of the members of the /+i5n with an all-professional cast, 
Hamtramck Auto Dealers’ 


which dramatizes current problems 

Association: confronting automotive jobbers, 

and shows how the NAPA jobber 

MARGOLIS AUTO SALES can make use of the organized 

11310 Jos. Campau operating and selling systems de- 

CHRYSLER-PLYMOUTH veloped by NAPA. 

FWiereen S-0EN0 In commenting on the play and 

sso. the selling methods it portrays, 

BE i onl NAPA executives emphasize the 

DODGE-PLYMOUTH fact that there is nothing theoreti- 
TWinbrook 2-6100 cal in the whole performance. 

“Every one of the different sell- 


30,000 Expected 
To Compete in 


Soap Box Derby 


DETROIT. — The All-American 
Soap Box Derby will be run this 
year in 150 communities of the 
U.S., Alaska, Canada and the 
| Panama Canal zone, Chevrolet an- 
nounced last week. The champion- 
ship finals have been set for Aug. 
15 at Derby Downs, Akron. 


It is estimated that 4,000,000 per- 
sons will witness one of the many 
phases of the derby activity this 
year, and that between 30,000 and 
50,000 boys between the ages of 11 
and 15 will participate in the local 
races. 

The 1948 soap-box racer rules are 
designed to open the race more 
fully to boys of average mechanical 
ability by eliminating fancy, super- 
streamlined designs, elaborate plas- 
|tic windshields and complicated 
steering devices. This year there 
will be no windshields, no closed 
cockpits, and the steering wheel 
must be so arranged that the driver 
will look over the top of the car. 

First place trophy in each com- 
munity race, the N. Dreystadt 
plaque, is given by Chevrolet. It is 
named in honor of Nicholas Drey- 
stadt, general manager of the di- 
vision. 

Myron E. Scott, national derby 
director, was a newspaper photog- 
rapher in Dayton, O., when he 
originated the idea of the derby in 
1933. Scott today is assistant ad- 
vertising manager of Chevrolet. 

Chevrolet co-sponsors the event 
with leading newspapers in the 150 
communities holding local derbys. 


KRAJENKE BUICK 


11626 Jos. Campau 
TWinbrook 1-2700 


CONNELL CADILLAC 


12020 Jos. Campau 
TWinbrook 2-1043 


JOHNNY MOTOR SALES 


12040 Jos. Campau 
DeSOTO-PLYMOUTH 
TWinbrook 2-6565 


EDMOND MOTOR SALES 


12101 Jos. Campau 
OLDSMOBILE 
TOwnsend 8-1230 


WOODY PONTIAC SALES 


12140 Jos. Campau 
TWinbrook 1-1600 


GEORGE MOTOR SALES 


12198 Jos. Campau 
STUDEBAKER 
TWinbrook 2-9292 


DICK CONNELL CHEVROLET 
12240 Jos. Campau 
TWinbrook 1-0600 





MOWBRAY-FINCH 


12401 Jos. Campau 
FORD 
TWinbrook 3-1000 


ADAM MOTOR SALES 
13031 Jos. Campau 
PACKARD 
MAdison 2867 


COUSINS MOTOR SALES 


13133 Jos. Campau 
HUDSON 
TWinbrook 2-5300 
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zone manager; J. W. Watson, regional manager; A. E. 
Fullerton, district manager; H. H. Roney, business management man- 
Schmidt, parts and service instructor, and E. 


NAPA Conferences On 


| 25 Regional Displays of Selling Methods, Products 
Due to Draw Over 6,000 Jobbers 






Manhardt, assistant car dis- 
A. Wagner, parts warehouse 


ing methods and approaches shown 
on the stage,” said Henry Lans- 
dale, vice-president and general 
manager of NAPA, “is actually 
being used successfully by NAPA 
jobbers in all sections of the coun- 
try. We are simply using this 
year’s stage production as a ve- 
hicle by which NAPA _ jobbers, 
through the national organization, 
can most effectively interchange 
their knowledge of various selling 
techniques which have proved suc- 
cessful in actual practice.” 


Included as a part of the stage 
presentation is a full-color sound 
movie, titled “A Good Man to 
Know,” which will be made avail- 
able to NAPA jobbers and ware- 
houses, following the regional 
conferences, for use in local 
trade meetings and clinics. The 
cast of the film is headed by 
Guy Kibbee and Ian Keith, both 
well-known stage and screen 
performers. 


Another feature of the confer- 
ence is the colorful display of all 
the nationally-known parts and 
supplies lines which are distributed 
through NAPA. Every manufac- 
turer is exhibiting his products in 
displays especially constructed for 
the conference. 


The plans and program for the 
1948 conferences were formulated 
by a special committee working in 
conjunction with Lansdale and A. 
T. Arnold and M. L. Buck of the 
NAPA headquarters staff. 


Members of the committee are 
H. A. Bradley jr., NAPA Philadel- 
phia warehouse; J. M. Heffelfinger, 
Boozer-Test Management Service, 
Indianapolis; R. L. Turner, NAPA 
Atlanta warehouse; C. T. Reinber- 
ger, NAPA Cleveland warehouse; 
D. A. Seeley, Martin-Senour Co., 
Chicago; L. S. Thayer, Belden Mfg. 
Co., Chicago; R. R. Talbott, Allied 
Motor Parts Co., Detroit, and Fred 
J. Kelly, American Brakeblok di- 
vision, American Brake Shoe Co., 
Detroit. 


The stage presentation, which 
has been in preparation since last 
August, was written for NAPA by 
Paul J. Harris and Boyd Crane, 
and produced by Harris Produc- 
tions, Inc. 

In addition to the local NAPA 
warehouse staffs and NAPA job- 
bers, all the conferences are be- 
ing attended by executives of 
the NAPA headquarters staff in 
Detroit, and executives and rep- 
resentatives of manufacturers 
distributing through NAPA. The 
stage sets and props, as well as 
the manufacturers’ exhibits, are 
being carried in special baggage 
cars over the entire circuit. 

The conference schedule from 
this week on follows: 

Seattle, March 30; Portland, Apr. 
1; Denver, Apr. 6; Des Moines, 
Apr. 9; St. Paul, Apr. 12; Chicago, 
Apr. 14; Detroit, Apr. 16; Indian- 
apolis, Apr. 19; Louisville, Apr. 21; 
Memphis, Apr. 23. 

Birmingham, Apr. 26; Atlanta, 
Apr. 28; Jacksonville, Apr. 30; 
Richmond, May 3; Philadelphia, 
May 5; New York, May 7; Boston, 
May 10; Pittsburgh, May 12; Buf- 
falo, May 14, and Columbus, 
May 17. 





facilities. The new building in- 
cludes 18,500 square feet, as we'll 
as 58,000 square feet of adjoining 


Clark Motor (Ford) Opens 
New Dealership in Miss. 


Clark Motor Co. (Ford), Brook- | properties. 
haven, Miss., held open house to Chester A. Clark is owner and 
operator. 


permit public inspection of its new 


Quantity 
PRODUCTION 


‘e | 


GREY IRON CASTINGS 


ONE OF THE NATION'S 


LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 





ae ee 


FOUNDRY DIVISION 


AND MAt FA rane ' 


CHATTANOOGA 2, TENNESSEE 





BINDER for 
Automotive News 


ANSWERING many requests from our 
readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 


AUTOMOTIVE NEWS oberr. DETROIT 26 
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Special Offer 


LICENSE PLATE CLIP 
Cree 


BRIGHT CADMIUM RUSTPROOF 





e 
75¢ each en 
60c e@ STRONG TENSION SPRING. DOUBLE 
LOOPS. 
In Lots of 12 or More e USED BY EVERY AUTOMOBILE 


Immediate Delivery « LIMITED SUPPLY, ORDER Now. 


Jobbers — Write for Details 


DEALER AUTO ACCESSORIES 


Dept. A. N. 3 3210 Avenue H Brooklyn 10, N. Y. Box 3G 


ce @@e@eeeeqeeeeeee@eeseeweeeee#eeee# 

: DEALERS AND THEIR EMPLOYEES ARE TALKING ABOUT 5 

: The Newest Jlem in the J. ' 

g THE AUTOMOBILE DEALERS PERSONNEL & FUNCTIONAL 4 
ORGANIZATION CHARTS 

§ sHOWS THE DEALER HOW to increase employee efficiency; properly delegate @ 

responsibility; facilitate financing; foster greater ESPIRIT DE CORPS. SHOWS » 


§ EMPLOYEES the essential duties of their job; aids in training for advancement; 
provides positive direction; increases employee earning capacity. The charts are ' 
suitable for framing for your office. Fits all dealerships. Size 18'’ x 22’’. 

i IMPLEMENTS DISCUSSIONS AT ALL EMPLOYEE OR STAFF MEETINGS. A 

ENHANCES PRIDE IN YOUR ORGANIZATION. 

‘ PRICE, $10.00 COMPLETE (11) § 

Edited by FLOYD L. HOFFMAN, Certified Public Accountant 

b CLIP THIS COUPON AND SEND CHECK TO: é 

AUTOMOBILE DEALERS BOOKKEEPING & ACOOUNTING SCHOOL, INC. ‘ 

i 30 N. LaSALLE 8T., CHICAGO 2, ILLINOIS 

We will mail C.O.D. in United States and purchaser pays all postage. é 

& Return in 10 days if not satisfied. 
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tor in determining automotive 
production schedules. Mest as- 
sembly plants had built up big 
parts stockpiles in anticipation of 
a shutdown in the coal fields. 


On a long-range basis, the steel 


picture showed little sign of im- 
provement, despite the fact that the 
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Week same |=, «=rotat «to =e | Steel industry has been operating 
Mar. 27, Week Mar.20, Mar., Mar. 29, Mar. 27,|/at near 100 percent capacity levels 
1948 1947 1948* 1948 1947* 1948* | for the past few months. 
CHRYSLER ........... 20,845 16,044 20,227 79,952 174,899 180,695| Chief cause for long-range pes- 
Chrysler ............. 8,042 2,206 «3,027 12,078 24,422 25,423 | simism was the allocation program, 
SE eves wsae chbes 2,333 1,677 2,820 9,285 16,576 19,847| accravated by reported increases in 
0 Ee err 5,801 4,258 5,794 22,825 48,311 52,678 
ee eee 9,169 7,903 9,086 35,764 85,590 83,247 
Os 6ulivdvbuavens 4,322 12,989 9,704 35,902 180,646 165,422 
yao 6. wiv. cie 08 ons 3,754 10,043 9,426 34,370 142,211 137,450 
RE ei 386 571 219 893 7,447 2,892 
Mercury ............. 182 2,825 59 639 30,988 25,080 (For Rates, Etc., 
GENERAL MOTORS . 34,733 24,304 35,432 135,026 307,677 “cnaas 
ato cS ce se did te oo 6,255 2,926 6,171 28,279 56,447 69,518 HELP WANTED 
ines ane e eels 1,650 947 1,773 6,091 12,794 10,199 | ——————— de —___ 
Chevrolet ............ 17,100 13,231 17,098 66,806 144,984 191,059 | DXA A 8S ROR ENGLISH CAR WANTED 
Oldsmobile .......... 4,120 3,368 4,589 16,759 44,002 47,540 — a. 1 tA now 
EC mee area 5,608 3,832 5,806 22,091 49,450 65,333 > elent volume- 
KAISER-FRAZER _... 2617 1549 2418 8552 18617 42,615 buyers, Libera Scomey. Promgt aun. 
ies f.0.b. Jacksonville. W 
BPM woe see ie SA a ee) Sane ee eS 
RRA ce be 50th cs ; aa t 
CROSLEY |||) | G50 411 «= BOB 288 «4827 © 800| Abie, Present car deslers cr other re. 
liabl li ite, i { 
able a cant write, je 
oar BY wecceceeeee ho aa oes yt aes ores fidence, "> Box 2260, wo halemelies 
EAI oo... dese cee 1320 992 1808 7,288 10,742 15,750) _ \°"% Detroit 26. 
a Sails 7 : 
STUDEBAKER ........ 3,140 2,484 3,188 12,718 30,345 37,651 
EE sscssevateana Sol 56518-2270 7,612 8,827] Dealers for English Car 
Total Cars, U. S. .... 73,108 64,504 79,579 305,940 795,015 901,072 ; . 
+Station wagons. *Revised. Wanted in Florida 
Limited number of Florida dealerships for 
COMMERCIAL CARS famous English car now open in selected 
W. 8 PRODUCTION ONLY) sony dist Maras satat aii 
wot B say ae§ —_ ~- 1 > 1 | ritory. Prompt deliveries f.0.b. Jacksonville. 
M 4 21, = eek Mar. 20, Mar., Mar. 29, Mar. 27, Wide range of models and prices. Complete 
1948 1947 1948° 1948 1947° 1948* stock of parts immediately and continu- 
CHEVROLET ......... 7,900 6,829 7,829 29,605 91,706 87,953 |°Usly available. Present car dealers or 
os oc ceecvee 73 38 22 254 240 1,148 | Other reliable applicants write, in strictest 
PCE? DE .oscceses 262 334 257 1,051 3,997 3,383 | Confidence, to 
DODGE : 3,506 3,289 3,514 14,077 wis 41,087 BOX Ss 
FEDERAL ............ 141 96 120 470 2228 1,686 c/o AUTOMOTIVE NEWS 
Sis anda ; 
NS Sa Richie 9 6 8,014 5,809 8,023 30,786 75,361 73,004 sieaiditieiassidlieedty aattiddiie,  tadiiiiiee 
OTT ere ree 1,767 989 1,269 6,687 17,600 18,925 neh eumedt ruck salesman, heavy-duty 
— apetheoicee: he OS cscs” eee: MD sen) pepe “Ue Eee ee ee 
INTERNATIONAL 3,578 2,994 3,609 14,212 34,850 43,315 oot toe = = oe Jeon, 1 aeee- 
EA ee ee 216 422 148 762 4,751 3,732 portunity for right.man , 
ae soniye si 0ClCstiSCié sine ann | 2 Ane ae ees 
STUDEBAKER ........ 1,600 1,360 1,520 6,315 16,373 18,996 | ORGANIZING SALES FORCE throughout 
WHITE 251 8372 226 989 4,683 3.574 the country. Sales manager and salesmen 
eictakeweree sit eng trian 7 wanted to sell fast moving auto parts to 
Eee ain ie & 6 50% 2,842 1,290 2,887 11,023 20,700 29,594] Ford, Chevrolet, and Chrysler dealers. 
MISCELLANEOUS 420 291 416 1,642 4,018 4,990 Salary and commission basis. Give full 
init eum <iteens ddl aes ah details. P. O. Box 1, Ansonia Station, 
Total Trucks, U. S. .. 30,901 24,591 30,122 119,170 323,411 335,587 | __Ne™ York 23, N. ¥. 





Total Cars, Trucks 








RE liainc Srtinsden seh: «460% 104,004 89,095 109,701 425,110 1,118,426 1,236,659 
Total Cars, Trucks 

0, ra 5,851 4,703 5,995 22,599 59,328 53,803 
Grand Total, 


Cars and Trucks 
U. S. and Canada .. .109,855 


*Revised. Miscellaneous includes 
H., Brockway, Four-Wheel Drive, 








Week’s Output Off Slightly 


As Ford Ends 


(Continued 


above 6,000 and Cadillac’s around 
1,700. 

In truck production, a slight in- 
crease took place despite the recent 
cutbacks in some heavy-duty lines. 
This was attributed to stepups in 
the rates of Ford and Chevrolet. 


For the second straight week, 
Ford’s truck output exceeded that 
of Chevrolet. Ford may outstrip 
Chevrolet for March truck pro- 
duction laurels, although the GM 
division’s total since the first of 
the year still exceeds Ford’s by 
about 15,000. 


J. D. Ball, director of the Ford 
truck and fleet sales department, 
said the current production rate is 
the highest in the history of the 
company. He forecast that the rec- 
ord rate would continue for an- 
other 90 days during the passenger- 
car changeover. 


Canadian plants built an esti- 
mated 5,851 cars and trucks last 
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1241 MAIN ST. 


98,798 115,696 447,709 1,177,749 1,290,462 


SIMPLE SIMQN’S BUFFALO AUTO AUCTION 
Every Tuesday 11 A. M. all Year, Dealers Only, Average Sale 200 Cars 


TONAWANDA, N. Y. AIRPORT 
2080 Military Rd., Route 265, Tel. ELmwood 0375 


SIMPLE SIMON’S AUTO CLEARING HOUSE 
The Only Auto Clearing House in the World! 
















HELP WANTED—General sales manager 
for large Detroit Ford dealer. An un- 
usual opportunity for high-caliber man. 
Capable of earning at least $12,000 a 
year. Send application giving full par- 
ticulars and photograph to Box 2228, c/o 
Automotive News, Detroit 26. 


WANTED: Service manager to operate 
service department in Buick dealership 
in the fastest growing city in West Texas. 
Modern building, and equipment. Top 
experience and references required. Box 
2240, c/o Automotive News, Detroit 26. 


WANTED: Experienced Oldsmobile service 
manager. Liberal proposition. Salary and 

























Autocar, Corbitt, Divco, Marmon 
Sterling, etc. 

















commission to hustler who knows Olds- 
mobile. Logan Oldsmobile Sales, 410 
Market, Beatrice, Nebraska. 


SERVICE MANAGER: One of the largest 
Midwest Hudson distributors needs a 
qualified man for complete charge of 
service department. Attractive offer to 
right man. Box 2247, c/o Automotive 
News, Detroit 26. 









"48 Run 


from Page 1) 


week, and the combined production 
total in the U. S. and Canada 
amounted to 109,855 vehicles. 

+ + * 





















SERVICE MANAGER 


Wanted, experienced service manager for 
General Motors dealer 25 miles from Bos- 














RESIDENT TRUMAN’S action = Will also consider service department 
: ° 2 0} . 
in appointing a fact-finding oer BOX 2246 

board to investigate the coal strike c/o AUTOMOTIVE NEWS 

led to the possibility that the gov- DETROIT 26 


ernment might seek to obtain an 
injunction restraining the walk- 
out under the Taft-Hartley law. 
Whether 400,000 soft-coal miners 
and their boss, John L. Lewis, could 
be made to honor such an injunc- 
tion was another matter, however. 


In any event, the coal situation 
was not getting any better for the 
steel mills and railroads. Several 
steel plants have already trimmed 
operations for lack of coal, and 
further reductions can be expected 
within the next two weeks if the 
strike continues. 


The 25 percent cut in railroad 
traffic has not yet proved a fac- 





Wanted 
BUYER 
Trucking Equipment 




























National concern operating 
large trucking fleets has San 
Francisco opening for man 
qualified to assist in purchase 
of trucks, tractors, and semi- 
trailers. Prefer man under 40 
with training in engineering 
or production department of 
automotive factory, and with 
knowledge of sales and/or ex- 
perience in automotive pur- 
chasing. Must be qualified to 
analyze equipment require- 
ments; determine weight dis- 
tribution, body size, load ca- 
pacity, grade ability, and gear 
performance; and develop 
specifications for equipment 
used in transporting food 
products. Reply in confidence, 
giving age, education, record 
of employment and earnings. 
































EAT HERE 

























Tell Us What You Want - We'll Buy Them For You BOX 2256, j 
Tell Us What You Have - We'll Sell Them For You c/o AUTOMOTIVE NEWS, 
BUFFALO, N. Y. SHOWROOMS DETROIT 26 


PHONE ELmwead 2130 








CLASSIFIED WANT ADS 











SERVICE SALESMAN — Preferably with 









ENERGETIC SERVICE AND PARTS SPE- 
CIALIST with creative imagination would 








































1948 oad 37 
the demand for national defense POSITION WANTED 
preparations. TRUCK SALES MANAGER—14 years’ ex- 


perience in truck field. At present a 
truck sales manager of a No. 1 dealer in 
East. Age 34, married, sober, will re- 
locate. Familiar with all truck sales and 


The National Petroleum Council 
has requested a sizable boost in its 
steel quota under the voluntary al- 
location program. In addition, steel 
sources predicted further inroads 
into the supply because of the 
European Recovery Program and 


service. Present incentive pay is over 
$10,000 yearly. Write Box 2252, c/o Auto- 
motive News, Detroit 26. 





stepped-up military requirements, ‘ 
principally for aircraft. AT TENTION 
—Mac Gorpon Chrysler-DeSoto-Dodge-Plymouth 
DEALERS 





Want to buy, sell, or trade? See the 


classified ads in AUTOMOTIVE NEWS. Available . . . With Capital 


Automotive Executive 


25 Years’ Experience 
Sales—Service—Management 
Foreign—Domestic—Retail—Wholesale 
References Exchanged 


BOX 2251 
c/o AUTOMOTIVE NEWS 
DETROIT 26 


See Next Page) 


HELP WANTED 


PARTS AND SERVICE MANAGING DI- 
RECTOR—Complete charge both service 
and parts department in well established 
Chevrolet dealer in Metropolitan Cleve- 
land, having $35,000-$50,000 monthly 
sales potential. Ambition, honesty, expe- 
rience, necessary. Only proven top mer- 
chandiser need apply. Salary and incen- 
tive bonus. Replies confidential. Box 
2231, c/o Automotive News, Detroit 26. 


SERVICE MANAGER — Lincoln-Mercury 
dealer wants fully qualified man who 
can handle men and customers. Wonder- 
ful living conditions in small Virginia 
city. State experience and salary ex- 
pected. Box 2245, c/o Automotive News, 
Detroit 26. 


SERVICE MANAGER with Chrysler expe- 
rience wanted by progressive DeSoto- 
Plymouth distributor located in Minne- 
sota. Salary and incentive offers excel- 
lent opportunity for right man. Box 2226, 
c/o Automotive News, Detroit 26. 


SALESMEN TO DEALER TRADE. Fast 
selling ‘‘Monogram’’ truck grille guards 
seen in every state. Write telling terri- 
tory covered, lines handled, to State Dis- 
tributors, 6800 Chappel Avenue, Chicago 
49, Illinois. Midway 1307. 


IF YOU’RE A TOP-NOTCH AUTOMOTIVE 
SERVICE MANAGER... with a proven 








Sales 
Service 
Parts 


Automotive Representative 


with new car, available for 
west coast, to call on car deal- 
ers or jobbers. Experienced, 
A-1 references. 


Please inquire: 


record of performance and want to estab- BOX 2257, 

lish your future with a flourishing dealer, i 

then get in touch with us at once! We c/o Automotive News, 
have 50,000 square feet of space located DETROIT 26 


in the center of a % million population 
trading area. Our repair shop is one of 
our busiest departments and we're willing 





AUTOMOBILE AND TRUCK MANAGER— 
Having over twenty years’ experience 
with one of big three in all phases of re- 
tail and wholesale operations. Sales, 
service and parts merchandising, account- 
ing and financial controls. Experienced 
in both exclusive and dual dealership 
operations. Box 2233, c/o Automotive 
News, Detroit 26. 


DIESEL ENGINES—Have had wide ex- 
perience in the merchandising and servic- 
ing of nationally known product of vary- 
ing sizes applicable to stationary, marine 
or automotive use. Box 2234, c/o Auto- 
motive News, Detroit 26. 


TRUCK LEASING—Seventeen years’ expe- 
rience with largest national organization. 
Full knowledge of all phases of business 
from sales, through operating and man- 
agement to purchasing under varying 
market conditions. Box 2235, c/o Auto- 
motive News, Detroit 26. 


TRUCK SALES MANAGER—36 years old, 
married, one child, desiring permanent 
location. Presently associated with a ma- 
jor truck company. 14 years’ experience 
with retail truck sales and service opera- 


to give a competent service manager a 
salary and bonus arrangement that 
should net him a minimum of $5,000 
yearly! If you feel you can handle this 
job on a permanent basis, then write, 
wire or phone (GA 4848) at once! All 
replies strictly confidential, of course. 
Albright Motors, 119 Snow Street, Provi- 
dence 3, R. I. 


Want to Get Into 
Sales Training? 
Can You Write? 


A large manufacturer 
has an opening for 
a man who has a 
first-hand knowledge 
of automobile selling, 
and who has had some 
writing experience. 
Age about 35. 

You may now be a 
Factory Representative 
Retail Sales Manager 
Sales Promotion Man 


tions. Also personnel, credit, office and 
war factory production experience. Two 
years college. Box 2237, c/o Automotive 
News, Detroit 26. 


DEALERSHIP WANTED 


WILL PURCHASE DEALERSHIP for 
Chevrolet or Ford. 200 to 600 car con- 
tract. Will buy building or assume lease. 
Have qualified with each company. Re- 
plies will be confidential. Box 2210, c/o 
Automotive News, Detroit 26. 


HAVE QUALIFIED with General Motors, 
Chrysler and Ford factories. Desire to 
purchase dealership of 300 cars or larger 
for cash. Replies will be held in strict 
confidence. Box 1920, c/o Automotive 
News, Detroit 26. 

BUSINESS FOR SALE 

AUTO PARTS, APPLIANCE, garage equip- 
ment store on Main Street of Eastern 
Ohio city. Large stock, franchises, good 
lines, long lease. Cash, $22,000. A good 
proposition. Write Box 2249, c/o Auto- 
motive News, Detroit 26. 

AUTOMOTIVE SETUP: Popular car agency 
near Palm Springs, California. Land, 
buildings, and stock for sale. $30,000 
handles. Real opportunity for experi- 
enced party to make $15,000 or more per 
year. Write Car Opportunity, P. O. Box 
AA, Palm Springs, California. 





The opportunity is 
a good one. 
Address Box 2255 
Care Automotive News 


Chrysler products experience, also experi- 
enced in estimating collision work. Ideal 
working conditions in modernly equipped 


new building. Excellent pay. Inquiries | jSkD CAR SALES AND BODY SHOP, 
will be treated confidential. State age land, building, completely equipped, in- 


and employment record. Box 2229, c/o 


cluding stock of cars. Gross sales $21,000 
Automotive News, Detroit 26. 


past 7 months. Outside city limits, low 
taxes, 200 foot frontage, coast to coast 
highway. Material for new garage on 
grounds. Newly remodeled 5 room mod- 
ern house included for price of $21,000. 
Box 2250, c/o Automotive News, De- 
troit 26. 


MIDWEST NEW CAR DISTRIBUTOR, due 
to ill health, interested in selling entire 
business. Will sell for actual valuation of 
building, equipment, new car and new 
parts inventory since must get out of 
business immediately on doctor's orders. 

News, De- 





POSITION WANTED 


To encourage this elassification for the 
benefit of our employing readers, Posi- 
tion Wented ads are accepted at half 
regular rates, namely: 74% cents per 
word for one insertion or two inser- 
tions of the same copy at 12% cents 
per word. Cash in advance. 









Box 2239, c/o Automotive 


troit 26. 
GARAGE FOR SALE 


POOR HEALTH commands the sale of my 
garage, G.M. (200-car) contract, build- 
ings, stock and used cars. This is the 
best opportunity ever offered in Pennsyl- 
vania. Please do not answer unless you 
have the money to buy a large business. 
Write Box 2253, c/o Automotive News, 
Detroit 26. 


NEW CARS WANTED 


NEW 1948 DE SOTO fluid drive convertible, 
dark blue with radio and heater. William 
Monroe Layton, P.O. Drawer 88, Wash- 
ington 4, D. C. 


fortify and increase your service and 
parts business under competitive condi- 
tions. Ford, Mercury, Lincoln back- 
ground. Capable of hiring, training, sup- 
plying initiative and aggressive leader- 
ship. Proven ability, competent seeks 
permanent connection offering good future 
and a possibility of buying into the busi- 
ness. Inquiries invited by man of 25 
years’ experience. Box 2232, c/o Auto- 
motive News, Detroit 26. 

OB WANTED: Factory, distributor or 
dealer. Good sales background. Experi- 
enced all departments branch and dealer 
operations. Fine record. Excellent refer- 
ences. New York area preferred. Box 
2248, c/o Automotive News, Detroit 26. 
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NEW CARS WANTED 
NEW CADILLAC sedan or convertible 
wanted. Price no object. Wire or phone 
Anderson Auto, Peoria, Illinois. 
NEW CARS FOR 
LINCOLN CONTINENTAL CONVERTI- 


BLE, 1948, new. $500 off list price. 
Blue, white wall tires, two tone leather 
interior. Russell Willis, Inc., 519 Bread, 
Nashville, Tenn. 


FOR SALE: New 1947 Cadillac, 7-passen- 
ger Imperial, black. 1947 ‘‘62'' coupe, 
gray, less than 1,000 miles, Sewickley, 
Pennsylvania. Phone Sewickley 1400. 


USED CARS WANTED 


WANTED: 1941 or 1942 Lincoln Continen- 
tal, convertible or hard top. Must be in 
good condition. Please advise price and 
condition. Tom Frost, Warrenton, Vir- 


ginia. 


OLD CARS WANTED. Box 76. 
Lancaster, Mass. 


USED CARS FOR SALE 


WE WHOLESALE 


Detroit’s 
Largest 
Wholesaler 


SID SAVAGE 


15999 Livernois UNiversity 4-2600 
9850 Livernois HOgarth 8400 


DETROIT 





South 











DEALER’S AUTO AUCTION 
Bellefonte, Pa. 
Every Wednesday indoors at 1:00 P.M. 
Dealers are Cordially invited. 


RING BROS AUTO SALES 
Bellefonte 2140 
‘‘In the Center of Pennsylvania’ 





s 


AUTO AUCTION 
Every Monday — 1 p.m. 
NEW ENGLAND'S OLDEST 
Wholesale Only 
SOUTHERN AUTO SALES 
Warehouse Point, Conn. 


9 Miles North Hartford, Con 
Route 5. Phone Windsor Locks "i792 


AUCTION 


(Auto Dealers Only) 


EVERY WEDNESDAY 


“CHET DRAKE” 
Auctioneer 
GEO. CASSIDY 
Manager 
Sale Starts at 12:00 Noon 
CHICAGO AUTOMOTIVE 
AUCTION, INC. 


1050 mms Sist St. Chicago, Ill. 
“Ohicago Is the Place to Buy Your Oars’’ 














EVERYONE KNOWS 
THE 
CORRY AUTO AUCTION 
EVERY SATURDAY 


* 
GROWING BIGGER and BETTER 
- ALL THE TIME 
e 
Sponsored by 


Aikens Motor Sales, Inc. 
. Corry, Pa. 
30 Miles Southeast Erie, Pa. 








WHOLESALE!!! 


It will pay you to see or callus. We 
always have a large selection of clean 
low mileage 1946's, 1947's and 1948's 
for immediate delivery. Write for our 
bulletin and price list. Transportation 
arranged to all points. Wire or call us 
for hotel reservations. 


SAM GREENFIELD COMPANY 
6619 Euclid Avenue 
Cleveland 3, Ohio 
Phone UTah 1-2277 


AUTO BUYERS—Best 


INC. 


SAM GREENFIELD MOTORS, 
1701 State Street 

Cuyahoga Falls (Akron), Ohio 
Phone WAlbridge 2145 





Cleveland’s Largest 
Wholesale Dealer 
“ANY MAKE IN ’48” 


Also 
200 1940's - 1947’s 


STATE AUTO SALES 
6700 Euelid 


CLEVELAND, OHIO 
Phone: Ex. 08388 





Reliable—Fair—Honest—Protective 
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AUCTION SALE MOTOR CARS 
DEALERS ONLY 
ee are oa —, Route 3 


EVERY MONDAY -Bale Stat Starts 11:00 A.M. 
INSIDE HEATED Sales Arena for 300 cars. 
AURORA AUCTION SALES 
Phone Aurora 8711 or 7877 
*“Dutch”’ Stuart, Auctioneer 


AUTOMOBILE 
DEALERS ATTENTION 


For dealers only. Plan to attend one 
of the greatest automobile auctions in 
the land today at Joplin, Mo. The 
crossroads of America, where 66 and 
71 highways cross and the East meets 
Auction every Friday rain 
or shine. Inside sale, always over 300 
automobiles to choose from each sale. 
Owned and operated by 


Col. Joe H. Burtrum 


1610 E. 7th St. 
JOPLIN, MISSOURI 
Phone 4600 


the West. 





WHOLESALE 
BUYERS 


Visit Cleveland’s largest 
dealer in 1937 to 1948 cars. 
Always a 300-car selection. 
Wearrangeshipment. Wire 


or phone us for hotel reser- 
vations. 


THE BIG STORE 
6610 Euclid Avenue 
Cleveland, Ohio 
Phone HE 6030 


Virginia’s Largest 
and Oldest Auction 
Dealers Only 
Every Monday, 1 P. M. 


ROANOKE AUTOMOBILE 
AUCTION CO. 








WHOLESALE 
1948-47-46 AUTOS 


IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 


SPECIAL PRICES TO 
QUANTITY BUYERS 


Also Large Stock of Convertibles 


IRVIN SACHS 


‘‘Philadelphia’s Largest Used Car Dealer’’ 
4539 Chestaut St. 


Philadelphia, Pa. 
Wire or Phone ALlegheny 4-4450 





wholesale deal at 
LEO ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois, 
Detroit, Mich. UN. 3-7400. 





Ken Schaefer's — 100% Dealer 
AUCTION 


Inside a Comfortable Building, Every 
DAY 
Service 
Right in the HEART of 
INDIANAPOLIS, INDIANA 
The Great Mid-West Market’’ 
Phone Lincoin 


915 N. Milineis St. 













AUTO AUCTION 


TIM ANSPACH 
Albany, N. Y. 


(For Dealers Only) 
EVERY MONDAY... 12 NOON 











USED CARS FOR SALE 





Danville, Virginia. 
AUTO AUCTION 


Every Friday, 1:00 P.M. 


Paved Lot 


SELL TO DEALERS ONLY 
$5.00 Only Cost 


Danville Auto Auction Co. 
Div. Baker Motor Co., Ine. 


Next to Seminole Esso Sta. 
On US. 29, 1% Mi. N. of City 


Phone Danville 4570 








ATTENTION 


Wholesale Buyers 


We carry a stock of 150 clean 
cars at all times. 
39's to 47's 
* 


Swan Motor Sales, Inc. 
2102 Monroe Street Toledo, Ohio 








AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 


% Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY 11 A.M. 
Running Over 150 Cars Each 
Strictly Wholesale 
Dealers Buy—Dealers Sell 
Buyers coming in by plane or train— 
call—we will meet you. Hotel aceom- 
modations available, transportation fur- 
nished. Call early for reservations. 
Transports available to move cars. 
Geo. Lawson—Owners—Bud Fennema 
DUTCH STEWART, Auctioneer 


Dyer Auto Auction 
Phone 4111-4061 Dyer, Ind. 


Res.: Chicago Heights, Ill. 5268Y3 
and Lansing 173-M 








LARGEST PENNSYLVANIA 


AUTO AUCTION 
Every Friday Noon 
In the Heart of Lancaster County 
Low Mileage, Clean Cars 
FOR DEALERS ONLY 
Located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 
& AUCTION, INC. 
Phone 202-W4 








TOLEDO’S 
Original and Largest 
Wholesaler 


150-Car Stock 
Auction Sale Every Thursday 


DOC GREINER 
“The Flying Dutchman’’ 


Madison and 17th St. 


AUCTION 


(Auto Dealers Only) 
EVERY FRIDAY 
BEGINNING MARCH 5th 
AT 1 P.M. 

This Will Be the Largest 
Auction in Michigan 
ON THE ROUTE TO EAST AND 
WEST—PLANE, TRAIN AND BUS 
35 Miles from Detroit 
10 Miles from Willow Run Airport 
on N.Y.C. Main Lines 
Shipping Arrangements 
Rain or Shine Heated Garage 
“Doc” Miller — Auctioneer 


STADIUM MOTOR SALES 


ANN ARBOR, MICH. 
(Home ef U. ef M. where Wise Men 
come te buy and sell) 


AD. 6397 














Austin’s Auto 


Auction 
Every Thursday 1:00 P.M. 


We serve the central New York area 
Clean Cars Low Mileage 
Dealers Only 
Austin 
Sales & Exchange, Inc. 





WALTON, NEW YORK 


For reservations call Walton 125-W, 
8:45-5:00 





BUSES WANTED 


NEW SCHOOL BUSES WANTED—Dodge 
54 passenger, Ford 48 passenger; cash 
waiting; rush full information imme- 
diately. McLaughlin Bus & Equipment 
Co., 1224 North Main, Providence, Rhode 
Island. Dealers License No. 222. 


BUSES FOR SALE 
NEW 1947 Ford school bus, 40 passenger, 
Hicks body. $400 discount to Ford deal- 
ers. Tom Purvis, Ford Dealer, Mattoon, 
Illinois. 
FOR SALE—2 new 1946 Chevrolet 43- 
passenger school buses with ‘‘alumnibus’’ 


bodies. Special price to dealers. Glen 
— Co., Inc., Watkins Glen, New 
ork. 


TWO new Ford 48 passenger school buses. 
Discount to dealers. Phone 181. Tyler 
Motors, McLeansboro, Illinois. 


TRUCKS WANTED 


Call “Estebroo! 2660 or write to Fred 
Bedford, 534 N. Cicero Ave., Chicago 
14, Iilinois. 


TRUCKS FOR SALE 


White auto transport truck, 
like new. Choice of either. $4,750. Rus- 
sell Willis, Inc., 519 Broad, Nashville, 
Tenn. 

AUTOMOBILE CONVOYS—Two 1946 Reo 
tractors equipped with 1936 cart type 
trailers—$1,495 each. 
Cabover equipped with 1940 Illinois spe- 
cial cart type trailer—$2,250. All Four- 
Car Units. Good mechanical condition 
and good rubber including spares. George 
Broyles Oklahoma City Co., Oklahoma 
City, Oklahoma. 


TWO new 1947 Ford 194 inch school bus 
chassis. Allan Mins, Inc., Ford Dealers, 
Rocky Mount, North Carolina. 


FOR SALE—New Dodge bus chassis, 20077 
W.B., leftover model, $1,250. Also new 
1947 Fora complete cab, $250. ALLstate 
Truck Sales Corporation, 175 N. Beacon 
Street, Brighton 35, Massachusetts. 


FORD TRUCK — New 1946 model, 
W.B., 100 HP, converted DF-29E Thorn- 
ton Unit with Heil model. H-11 dump 
body, dump door and cab protector. Ca- 
pacity, 10 tons. Hanley Motor Sales, 
Menominee, Michigan. 


NEW HOLMES HEAVY-DUTY MODEL 45 
Wrecker complete with body mounted on 
3%-ton 1942 GMC, cab over engine with 
five-speed transmission, two-speed axle, 
900/20 tires. Rebuilt and guaranteed. 
F.O.B. Grand Rapids, Michigan—$3,000. 
General Sales Company, 205 Market 
S8.W., Grand Rapids, Michigan. 

TRUCK EQUIPMENT WANTED 

WANTED TO BUY: Used Holmes crane, 
complete, late model only and good con- 
= 5-ton. Sheff Garage, New Haven, 

onn. 




















PARTS WANTED 
WANTED—Parts for G.M.C. 6x6; Chevro- 
let 4x4; International 6x6; Dodge 4x4. 
What have you and prices? Silvers Auto 





Co., Bangor, Maine. 


ONE right front fender and front bumper 
for 1940 Studebaker Commander. How- 
ard Motors, 901 St. 
Orleans, Louisiana. 


Charles St., 





PARTS WANTED 


WANTED—ONE LEFT FRONT FENDER, 
one left running board, one left rear fen. 


der for 1937 Plymouth P-4. John P. 
Hughes Motor Co., 800 Commerce &t., 
Box 898, Lynchburg, Virginia. 


LOOK HERE, FELLOWS! Desperately 
needed 1938 Ford standard left front 
fender. No headlight, no license, no deal. 
Write Lee Cannon, Continental Car, 
Sturgis, 8. Dakota. 


PARTS FOR SALE 


OLDSMOBILE 
RADIATOR GRILLE BARS 
— Chrome-Plated Seconds — 
DIE CAST TO FIT OLDSMOBILE 1946-47 


Top Bar $4.00 ea., 2nd From Top $3.50 ¢a., 
3rd From Top $3.00 ea., 4th From Top 
$2.75 ea. 


MERCURY 
Chrome-Plated Replacement 
RADIATOR GRILLES 
GUARANTEED STAMPINGS TO FIT 


1939—$11.35 ea., 1940— $8.25 pr., 
1941—$8.25 pr., 1946-48 uppers $5.50 ea., 
1946-48 lowers $2.50 ea. 


WAYNE ees Secon 
Sales and Distributing Compan 
260 Vernor Hwy., East Detroit 1, * Mich, 
DEALERS ONLY 








New 





NEW 47 Ford front complete for 1%-ton 
truck. New 4-door sedan body for 41-48 
Ford and Mercury. Baim Auto Parts, 
Muskegon, Michigan., 33-431. 


NEW FORD TRUCK CABS 
Complete with wiring and instruments. 
Fits 1940-47 models. 

$350 


NEW CHEVROLET TRUCK CABS 
Does not include windshield, doors, or 
instruments. 


$225 
NEW INTERNATIONAL TRUCK 
CABS 


Complete with instruments and wiring. 
Fits models K-6 and up. 
$500 


NEW DODGE DELUXE CABS 
Complete with instruments and wiring. 


NEW STUDEBAKER CABS 
Complete with instruments and wiring. 
$350 


CHICAGO TRUCK SALES 
4545 W. Madison St., 


CHICAGO 24, ILL. 
Tel. MANsfield 7772 


OLDSMOBILE 
And All General Motors 
PARTS AT WHOLESALE 


$100,000 INVENTORY 
LIBERAL DISCOUNTS 





Hoods Core Supports 
Grills Parts 
Hub Oaps Shock Absorbers 
Fenders Distributers 

Gas Tanks Carburetors 
Trunk Lids Steering Wheels 
Fuel Pumps Clutch Parts 


And Many Other Items 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 
LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 
3431 N. 15th St. Philadelphia, Pa. 
Telephone SAgamore 2-5568 








Pontiac and All G.M. Parts 
at Wholesale 


®@ Body Panels and Grilles for all 
G. M. cars. 

@ Transmissions and Transmis- 
sion parts. 

® Complete Pontiac engines and 
block assemblies. 

Midwest’s largest distribution cen- 

ter of General Motors parts. 


Omaha Motor Company 
Farnam at 27th Ave. Phone WEBSTER 4444 
OMAHA, NEBRASKA 
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STUART & RAMP, INC. 
AUTO AUCTION 


EVERY WEDNESDAY 
The Finest Auto Auction in the Country 


AT THEIR NEW LOCATION 


On State Road 52 
INDIANAPOLIS, INDIANA 


BUY—SELL—TRADE 
Fly or Drive to 
STUART & RAMP, INC. 


INDIANAPOLIS, INDIANA 
Phone HI. 5368 


AIRPORT 
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PARTS FOR SALE 








OLDSMOBILE PARTS 


The Most Complete Stock in 
St. Louis County 


PARTS FOR SALE 





OLDSMOBILE 


SHORT BLOCKS 


Fits ’37 to '47 Sixes 
"41 to '47 Eights 


DEALERS ATTENTION 
RUND MOTORS, INC. 
3725 Grand River Detroit 8, 
TEmple 1-3700 


JOHN E. VOLLMER, INC. 
(Oldsmobile Dealer) 
Webster Groves 19, Missouri 





WHOLESALE PONTIAC PARTS, 
stocks of hard-to-get parts, body and 
fender parts ~4 all models. Fast service, 
liberal Walter H. Schultz Pon- 
tiac, 16-20 Passaic 8 Street, Trenton 8, New 
Jersey. 


Lyon whitewall 
$4.25, deluxe $6.25. 
valves 59c. Write for catalogue. 


Michigan. 


EVERY THURSDAY—12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 


AT EARL A. SCHOTTS 
2300 READING ROAD 


Tel.: Woodburn 3060-0392 
Auctioneer: Pat Patterson 





ATTENTION, DEALERS 
NEW AUTO AUCTION 


OPENING AT DANVILLE, PA. 
WEDNESDAY, APRIL 7 


The new auction will be under the same management as the 
Horseheads Auto Auction, which will continue to operate as 
usual, and the same high standard of service will be maintained 
at both auctions. The Danville auction is being inaugurated for 
the particular benefit of those dealers in Pennsylvania, New 
Jersey and Maryland who have found it difficult to attend our 
Horseheads Auction. Danville is on U.S. Route 11, between 
Sunbury and Wilkes-Barre, 76 miles from Harrisburg, Pa.; 
35 miles from Williamsport, Pa.; 67 miles from Scranton, Pa.; 
175 miles from Philadelphia; 95 miles from Phillipsburg, N. J.; 
175 miles from New York City; 150 miles from Baltimore, and 
easy of access from any of these places. 


The auctioneering will be handled by the two outstanding 
auto auctioneers in the East, Joe E. Johnson and Tex Rickard, 
supported by a trained and efficient organization, insuring care- 
ful but speedy handling of all cars. Sale will be held indoors at 
the Danville Livestock Market, especially remodelled and mod- 
ernized for the purpose, with an up-to-date restaurant and 
modern rest rooms. 


You are cordially invited to the opening day sale, even 
though you are not a customer. We are sure you will find it 
interesting and, eventually, profitable. Remember the date, 
Wednesday, April 7, at 1 P.M. Sales will be held every 
Wednesday thereafter. 


DANVILLE AUTO AUCTION 
DANVILLE, PA. 
Ronald D. West, Owner Call Danville 881 for Reservations 





HARD-TO-FIND 
OLDSMOBILE PARTS 


We are the largest Oldsmobile Dealer in the World 
and operate in the Home of Oldsmobile. . 


$200,000 Stock 


We carry the largest stock of slow-moving, hard-to- 
get parts. 


Up to 40% DISCOUNT 
Fast or Slow Moving, We Have Them in Stock. 
Order Today by Wire, Phone or Mail 


TREVELLYAN OLDSMOBILE, INC. 


315 S. Capitol Phone 2-1127 
LANSING 25, MICHIGAN 


The Home of Oldsmobile 








large | SPECIAL ONE-TON chain falls $29.75. 
rims standard model 
Schrader tractor 
Detroit 
Tire Company, 1510 E. Warren, Detroit, 


CINCINNATI, OHIO 


AUTOMOTIVE NEWS, MARCH 29, 1948 


write, phone. Tranter-Williams Motors, 
Inc., 4016 Allston Ave., Cincinnati 9 
Olio. Melrose 727 





PARTS AND ACCESSORIES 
Hard-to-Get Parts 


RUND MOTORS, INC. 
3726 Grand River 
TEmple 1-3700 








79% Discount 
on 
225,000°0 Dodge Parts 
25,00000 Chrysler Marine Parts 
at Current List Price 
= 


Ready for Inspection 
These are New 


List of quantities and part numbers 
mailed on request 


Box Number 2258 








FORD RADIATORS 
IMMEDIATE SHIPMENT 
1928-'47 Pass. 1928-"47 Trucks 


Write for — Listing 


A 
FORT WAYNE 2, IND. 





SHOP EQUIPMENT FOR SALE 
ONE UNIVERSAL MOTOR STAND, model 
434J, 360 degree position change, built by 
Manly Mfg. Company. For sale cheap. 
Davis Buick Company, 316 W. Chelten 
Avenue, Philadelphia 44, Pennsylvania. 
FOR SALE: Practically new Rex De- 
Greaser, model C42E for sale, less than 
half price at $375 F.O.B. 
Blakely, Inc., Griffin, 


AUTO EQUIPMENT FOR SALE 





RED ARROW BARS—$42.43 
TOW PILOT—$17.50 
ADAPTOW COUPLERS 
(For Tow Pilot) Per Set, $7.50 
s 


IMPROVED 48 MODEL 
AUTOMATIC BraKinG 
TOWBAR Complete With 
Brake Hook-Up and 
Controlled Steering Guide Cables 
“KING OF THEM ALL,” $54.45 
APPROVED BY ICO 


Call, Write or Wire for 
FREE DESORIPTIVE LITERATURE 


Tow Bar Sales Company 


Exclusive Factory Distribu 
100 So. Clinton St. alien 6, TL 


ANDover 


TIRES WANTED 


Army type, non Box 
2223, c/o Automotive News, Detroit 26. 


ACCESSORIES FOR SALE 


GENUINE FACTORY RADIOS: New Ford 


radios and antennas. 
Milwaukce. 


Net $49 F.O.B. 
Gundersen Motor Company, 
3800 West Wisconsin Avenue, Milwaukee, 
Wisconsin. Phone: Division 6134. 


MISCELLANEOUS 








DON’T BUY this book unless you want 


your men to become better salesmen, 
salesmanagers, buyers, credit, parts and 
advertising men. It will make them more 
efficient, experienced and inexperienced 
alike. Get a copy for each salesman and 
department head. Let them study its 
contents. Read it yourself. If not worth 
twice its cost return within five days. 
This book has sold in forty-five states to 
many of the largest dealers and their 
men. Send no money—just a postal. Ask 
for book ‘‘My Twenty-Five Years on a 
Used Car Lot.’’ State number wanted. 
Single copy $1.50. Six—-§8.28. Twelve— 
$15.00. Post paid. Better look it over. 
Order now. Box 2254, c/o Automotive 
News, Detroit 26. 


BEAUTIFUL 33’ custom built sport cruiser 


(never in water) sleeps six. Two Chrys- 
ler crowns, 
the very finest. 
$15,000. D. D. Green, 100 8. Carol Bivd., 
Upper Darby, Pennsylvania. 


Sacrifice due to reverses. 


ENGINE REBUILDING — Crankshaft 


John P. 
800 Commerce, 


grinding and 
Hughes Motor Co., Inc., 


metalizing. 


CHRYSLER WATER PUMPER UNIT com- 


plete, has new Chrysler Royal motor. 
Circular pump will pump or suck 500 
gallons per minute standard hose connec- 
tions. Could be used for farm irrigation, 
fire departments, contractors or pile driv- 
ing. $375 delivered F.O.B. Phila. South- 
ern Motors, 1113 So. Broad St., Phila- 


delphia 47, Pa. : 


Detroit 8, Mich. 
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ON. 2312 . 2249 


AUTO AUCTION EVERY FRIDAY 
AT COLUMBUS, OHIO 
12 O'CLOCK NOON — DEALERS ONLY 


Our mart is epen every day of the week for wholesale 
business. Leave your cars here for sale. Come here 
and buy! Remember, every day except Sunday! 


GREATER COLUMBUS AUTO MART 
Gladden Road and Northwest Bivd. Columbus, Ohie 
Drive West 900 numbers on Goodale St., Turn right twe blecks. 
Pat’ Patterson—Auctioneer 


Automotive News 


WANT ADS 


Bring You Quick Results. 
The Fastest Selling Want- 
Ad Section in the Auto- 


motive Industry. 


HORSE HEADS AUTO AUCTION 
EVERY FRIDAY AT NOON 


Horse Heads is located 4 miles north of Elmira, N. Y., on Route 
17. The airlines and 3 railroads stop at Elmira. Hotel accommo- 
dations at famous MARK TWAIN HOTEL are the best and very 
reasonable. 


Call for one of our courtesy cars when you 
arrive or better yet, wire us in advance. 


Horse Heads Auto Auction is no doubt the outstanding Auction 
in the East. Always lots of cars and lots of buyers. We bend over 
backwards to please everybody. We treat buyer and seller alike. 

We are centrally located, drawing cars from a wide area. Horse 
Heads is only 4 miles north of Elmira, New York, on Route 17, 
about 200 miles southeast of Buffalo, N. Y., 100 miles southeast of 
Rochester, N. Y., 250 miles east of Cleveland, O., 235 miles north- 
west of New York City and about 250 miles north of Philadelphia, 
Pa. 





Make It Your Business to Spend Next Friday With Us at Horse 
Heads. The meeting place of the Auto Dealers from the East 


and West. One trip will convince you. 





HORSE HEADS AUTO AUCTION 
RONALD D. WEST, Owner 


Johnson, Rickard, Metcalf and West—Auctioneers 


NEW SUBSCRIPTION ORDER 


Send Automotive News to Address Below 
for One Year $6 [_] or Two Years $10 [] 
for which check is attached [[] or send bill [] 





AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


NN oe reson senaacaanccmasioniial Zene No................. 
© SISOS We 2c tain nee i ssi cictineicdal 
TRADE CONNECTION: 

Car Dealer [J] Truck Dealer [j Manufacturer [] 
Jobber [) Insurance [] Financial () Supplier [] 

or... 
3-29-48 












When you see a real old-timer like this buggy, you 
think of lots of automotive improvements since the 
days of carbide lamps and linen dusters. 


But it doesn’t take much thinking to realize that 
*most all big improvements in the automobile have 
been made possible by the improved motor fuels, motor 
oils and lubricants developed by petro- 
leum progress. 


There’s real progress — continued re- 
search on the part of petroleum experts 


Makers of FLYING -A- GASOLINE + VEEDOL MOTOR OIL 
VEEDOL GEAR AND CHASSIS LUBRICANTS 


",..AND GIMME A CAN OF CARBIDE, TOQQ!” 








ME Flim of pRovection 


VEEDOL 
OIL 





—behind the new magic in Veedol Motor Oil today. 


Made from 100% Bradford, Pennsylvania, crude— 
the finest in the world—Veedol now actually makes 
motors run cleaner ... checks sticky, corrosive com- 
pounds caused by oxidation... helps today’s high 


speed engines deliver smoother power! 


You'll find that Veedol customers 
are grateful customers...customers who 
make repeat purchases . . . meaning 


added profits to you! 







TIDE WATER 
=> ASSOCIATED 
Oi1L COMPANY 


New York Tulsa 





San Francisco 
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